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Courtesy of the Metropolitan Museum of Art 


Silver Cake Basket by Paul Lamerie, Now with Metropolitan Museum of Art, New York 
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Your copy of the new Toilet- 
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Please order from the Printing 
Department, Providence, R. I. 
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Pages from the History of Goldsmithing” 


Officer d’Academie; Head of the School of Gold and Silversmithing, L. C. C. Central School of Arts and Crafts, London. 


(Continued from the issue of Aug. 17) 
Byzantine Art 
The Roman period of overpowering opu- 
lence, with its enervating effects, came to 
an end at the close of the third century, and, 
in common with other arts, that of the gold 
and silversmith declined. The classic forms 
had lost their virility, and the world was 
ripe for the expression of a new force— 

















METAL GILT RELIQUARY CASE, IN THE 
CHURCH OF ST. BENOIT-SUR-LOIRE 
(SEVENTH CENTURY) 


Christianity. This had been gradually gath- 
ering strength and securing a firm footing 
in conditions that. seemed very uncertain. 
The early Christians had to meet by stealth, 
but that did not prevent them from symbol- 
izing their faith and giving pictorial evi- 
dences thereof in the catacombs and secret 
meeting places. Their art, primitive and 
simple in its expression, was a_ protest 
against the pagan art of the past. The new 
religion was in every way a protest; art 
could not be left out of account as a factor, 
and in the hands of the Christians it became 
a power which, though at its birth was very 
primitive, was to prove a strongly conven- 
tional force in the ancient world. It has 
survived to this day in the home of its birth 
and in Greece and Russia, and one may also 
discern its influence in Abyssinian metal 
work of today. 

While brightness of color in metal work 
—by means of rich enameling which they 


__ 


* All rights reserved by the Author. 





By W. Augustus Steward 


were the first to. make great use of—and 
mosaics is very noticeable, the stiffness and 
sometimes crude conventionalisation of the 
human figure often stands out strongly in 
contrast to the fidelity to nature of Roman 








“THE VOTIVE CROWN OF RECCESVINTHUS, KING 
OF THE GOTHS 649-672, NOW IN THE 
CLUNY MUSEUM, PARIS 






smiths and the thoughtful and expressive 
charaeter of the works -wrought and -.dec- 
orated by the Greeks. 
Nevertheless, if the art was austere, it 
was spontaneous and unforced; reaching a 
















































METAL GILT RELIQUARY CASE, (SEVENTH CEN- 
TURY) IN THE CHURCH OF ST. 
BON NET-AVALOUZE 


high standard during the reign of Justinian 
(527-568). He was responsible for the 
erection of Santa Sophia (532-537), that 
still magnificent building in which oriental 











THE GOLD RELIQUARY OF PEPIN D’ AQUITAINE, 
CLOISONNE ENAMELS AND CABOCHON 
GEMS IN THE CHURCH AT CONQUES 
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influences are so pronounced. The zenith 
of Byzantine art was, as far as we can 
judge from surviving works of industrial 
‘art, reached in the 10th-11th centuries, dur- 
ing which some of the splendid works in 
metal, I am about to describe, were 
fashioned. 
Constantine’s Munificence 

Constantine, who founded Constantinople 
on the ruins of Byzantium in a.p. 324, was 
the first emperor to wear a gold, jewel dec- 
orated crown, but he was not, as a French 
writer has stated, the first to be buried in a 
gold coffin. We now know that many cen- 
turies before his birth, Tutankhamen was 
laid to rest in one. 

Constantine lived in magnificent state and 
was most munificent in his gifts to’ the 
Christian Church. When he was leaving 

















SILVER. GILT BOOK COVER, WITH THE SIGNS OF 
THE EVANGELISTs, (10TH CENTURY) 
IN NANCY CATHEDRAL 


Rome, in addition to handsome contribu- 
tions to several of the churches, he gave 
St. Jean de Latran 1,017 gold marks, four 
votive crowns each weighing 15 pounds, 
seven dishes weighing 30 pounds, 50 chalices, 
a huge lamp, decorated with dolphins, weigh- 
ing 25 pounds, and a large number of other 
objects made of silver. The librarian 
Anastase records that Constantine also placed 
handsome silver crosses, each weighing about 
150 pounds, on the tombs of St. Peter and 
St. Paul. 

His son Constance -was as liberal in his 
gifts and kept as great state, as did also 
Theodore. In fact, apart from the Church, 
at this time so sumptuous were the objects 
in precious metals used by the rich 
that the patriarch. of Cgnstantinople, 
St. Jean Chrysostome declaimed against the 
lavish expenditure and use. The Emperor 
Justinian followed in the same prodigal 
fashion, and we understand that his table- 
Ware was of gold embellished with pearls and 
fine stones. Justinian ensured that he should 
be interred in no less handsome manner than 
his illustrious predecessor Constantine, by 
having a coffin of gold made during his life- 
time. It was, according to M. Labarte, dur- 
ing his reign—sixth century—that Cloisonné 
enameling is said to have been first practised 


THE JEWELERS’ CIRCULAR 
in Europe by Byzantine goldsmiths. This 
on the authority of a contemporary poet 
Corrippus. 


The “Iron Crown of Lombardy” 


The Corona Ferrea—the so-called Iron 
Crown of Lombardy—is an interesting ex- 
ample of Byzantine goldsmith’s work. The 
only iron in the crown is a very narrow 
circlet fixed on the inside of a broad band 
of six hinged plates of gold: the iron circlet 
is said to have been forged from the nails 
used in nailing Christ to the Cross or in its 
construction. Each of the six plates is set 
with jewels and decorated with floral sprays 
—some of which have been enameled. 


The Crown of Hungary 


The Crown of Hungary “Corono Sancta” 
has a very definite history. It was presented 
by Michael Ducas, Emperor of the Eastern 
Empire, to Geisa first Duke of Hungary 
A.D, 1072. No less than 50 kings are said 
to have been crowned with it. It consists 
of a band of six plates on which are enamels 
representing the archangels Michael and 
Gabriel, the Saints George, Come, Demetrius, 
and Damien, and the figures of a Greek king 
and two princes. This crown shows a de- 
velopment from the simple band type; two 
arches springing from the band and crossing. 
It has for its central feature, where one arch 
rises at the front, a richly enameled panel 
representing Christ enthroned and in the 
attitude of blessing. On the arches are 


-enameled plaques representing the Saints 


Andrew, Bartholomew, James, John, Thomas, 
Peter, and Philip. Between the arches are 
five arched and four triangular ornaments 
of gold with fish scale open work enameled 
a transparent green. This crown is interest- 
ing, not only because of its unique history or 





CROSS OF BISHOP BERNWARD, ABOUT 1000 a.D., 
IN THE MAGDELENE CHURCH, AT 
HILDESHEIM 


the character and quality of its rich enamels, 
but because it contains the earliest known 
example of the “stained glass” variety of 
gem-like enameling called Plique-d-jour. 


The Pala d’Oro 
Some famous survivals of Byzantine art 


57 


include the Pala d’Oro of St. Mark’s at 
Venice, and the Paliotto of St. Ambrogio at 
Milan. The former 10 ft. 4 in. by 6 ft. 9 in. 
is said. to have been commenced, at the 
instigation of the Doge, Orséolo, in Constan- 
tinople about a.p. 830, and taken to Venice 
in 1102. There are eighty gold panels with 
cloisonné enamels on each.” The central 
panel is filled with a representation of the 
Deity enthroned. This, together with four 
circular panels containing representations of 
the Evangelists and angels, occupies about 
one-quarter of the lower part of the altar. 
The rest of the front is filled with canopied 
niches, each containing a saint or angel in 
enamel. 

The upper portion, divided into seven 
larger panels with figure compositions, is 
arranged with a larger central panel con- 
taining a representation of St. Michael. In 
its elaboration precious stones were used 
in profusion and give to the enamels an 
added splendour. 

' (To be continued.) 








Story of an Emerald 





By P. B. Prior 


THE story of an emerald for which a 

woman in Melbourne (Australia) was 
offered $50, and which was subsequently 
sold in London by a Sydney jeweler for 
$2,000 illustrates the value of the best of 
that class of gem. 

The story has as its setting a jeweler’s 
shop in one of the suburbs of Melbourne. 
There the woman had taken the emerald to 
have it set in a brooch. That the emer- 
ald was valuable was quickly realized by 
the jeweler. He offered the woman $50 
for it. She decided there and then to take 
the emerald back home with her. 

The woman later took it to one of the 
City of Melbourne jewelers, and asked him 
to pass judgment on it. His advice to her 
was to send the emerald to the friend, and 
ask him’ to submit it for examination to 
one of the experts in Sydney. The latter 
offered the woman’s friend $375 for the 
gem. 

The offer was tempting. But perhaps it 
was worth more. The man to whom the 
emerald had been entrusted by the Mel- 
bourne woman asked another of Sydney’s 
leading jewelers, E. J. Coote, what he would 
give for the gem. 

Mr. Coote knows a ggod emerald when 
he sees it. He offered $750 for it. It was 
a tentative offer, the deal was to be definitely 
settled the next day. In the meantime, it 
had been impressed upon Mr. Coote by some 
who had seen the emerald that it was only 
colored crystal. That opinion was con- 
firmed in what was regarded as a.good 
quarter. 

Mr. Coote, however, had faith in the 
emerald. That it was a precious jewel - 
was the opinion of another leading authority. 
Mr. Coote paid the $750 for the stone. 

The gem later realized $2,000 at one of 
the big London sales. 








Roy Goodwin’s jewelry store has been 
opened in quarters formerly used by Mr. 
Goodwin as an optical shop at 418 Main 
St., Longmont, Colo. J. B. Lemon, has been 
secured as. watchmaker at the store. 


Don’t forget Great Convention at Milwaukee, Sept. 27-30 
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Styte No..1104—A combination necklace of uni- 
form Recent PrEaRts with simulated Chrysoprase $ 50 
== 


oval beads and pendant. Length 30”............ 





Price subject to Jewelers’ Circular Key 


ALSO STONE AND AMBER NECKLACES 
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Another Pearl Testing Apparatus, to Distinguish Natural Pearls 
from Japanese Cultivated Pearls with Mother-of-Pearl Core* 


XTERNALLY a Japanese cultivated 

pearl differs in no way from a natural 

1 which has been accidentally formed in 
the pearl-oyster. Both types have a surface 
which has been created by the oyster, with 
delicate, sinuous lines, the arrangement of 
which is frequently characteristic of the in- 
dividual species of the shell-fish. The de- 
tails of these markings which impart bril- 
liancy and luster to the pearl, can only be 
recognized under the microscope. This will, 
however, not furnish us with the means to 
detect the difference between the cultivated 
and natural pearl. 

The two classes of pearls differ only in 
internal structure. On the natural pearl, 
some minute foreign substance has been -a 
source of irritation to the secretory mucous 
membrane of the oyster. In self-defence this 
foreign body is finally capsuled, and birth 
has been given to a pearl which is then 
gradually built up in layers which are ar- 
ranged concentrically round the foreign body. 

If a cultivated pearl is cut through, the 
formation is very different. In the arbi- 
trary cultivation of pearls, a mechanically 
formed globule, which is made from the 
mother-of-pearl substance of the shell of a 
mussel, takes the place of the accidental for- 
eign body. Round this globule, the oyster 
secretes the pearl substance, just as in the 
case of the accidentally formed natural pearl, 
that is, in concentric, rhythmical layers. But, 
the mother-of-pearl substance from the mus- 
sel shell, which forms the core of the culti- 
vated pearl, has a more or ‘less smooth for- 
mation. In such cultivated pearls, we shall 
find two distinct structural elements—the 
smooth-surfaced, stratified mother-of-pearl 
globule and the concentrically arranged, 
conglobated layers of natural pearl. 

This characteristic difference ‘offers: the 
possibility of demonstrating the presence of 
such a mother-of-pearl core in round drilled 
and undrilled pearls, providing a re-action 
can be employed which will only respond on 
the presence of a mother-of-pearl core, but 
not in the case of natural pearl, and will 
further not be destroyed’ by the uniform 
coating of the mother-of-pearl core. 

Such a re-action is provided by the effect 
of a magnetic field on the mother-of-pearl 
core. If such a mother-of-pearl core is 
freely suspended, perhaps by a thread, be- 
tween the poles of a magnet, it will oscillate 
until the smooth layers are in parallel with 
the magnetic lines of force running from the 
north to the south pole. Of course. if the 
core is at once brought into this position, it 
will remain immovable. In contrast to this, 
a natural pearl will remain at rest in any 
Position between the poles, because the pas- 
sage of the lines of force will be identical ‘in 
every position; this will also kold good for 
the coating of pearl on the cultivated peart 
which is absolutely indifferent. 

This is the basis on which the apparatus 
shown in the illustration has been designed. 
A pearl under test can be quickly and re- 
liably exposed to the influence ofan electri- 
cally formed magnetic field. The apparatus 


consists of the actuaf magnet device in. 


*From the Special Review of Wholesale Jewelry 
ond Horology (English Edition), «published by 
Wilheim Dreucher, Leipzig, Germany. 


which, suspended on a silk fibre, a pearl can 
revolve between the poles, and then the sus- 
pension device which permits the convenient 
attachment of the pearl itself, 

The manipulation of the testing apparatus 
is a very simple operation. With the aid of 

















PEARL TESTING APPARATUS SYSTEM OF PROF. 
NAEKEN AND DR. JAGER 


wax, the pearl is attached to the holder 
which is composed. of a small glass rod. 
Both holder and pearl are then hung on the 
movable system of the apparatus. 

After closing the protective casing and re- 
leasing the locking device, the oscillating 
pearl must be brought to a standstill and, as 
soon as the pearl is absolutely at rest, the 

















CENTERING DEVICE 


current must be switched in and its effect on 
the indicator carefully observed. 

Two different results are- possible: 1. The 
pearl will be put into motion, 2. The pearl 
will remain motionless. 

In the first case, this will prove that an 
undrilled round pearl has a mother-of-pearl 
core. The rotary movement will take place 
in the majority of cases when cultivated 
pearls are under test, though not immediately 
with the maximum effect, so that, after a 
little practical experience has been gained, 
this test will suffice to determine the actual 
nature of a pearl. = 

If more convincing evidence is required, 


“hung ‘vertically to the layers. 
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the pearl can be accurately measured 
through. 

This is done by turning the torsion button 
at the top, until the pearl is brought. into 
positions in which stronger torques are 
brought to bear on it, so that.its revolutions 
will be more pronounced, or again by deter- 
mining the direction of the layers in the 
mother-of-pearl core by measurements. 

If a Japanese pearl is then suspended at a 
point which is vertical to the plane of the 
layers, its revolutions will practically cease. 
By means of such accurate measurements, 


. the presence of the core can be ascertained 


with absolute reliableness. - 

_ Should it happen that the pearl develops 
no movement from the commencement, that 
is, fails to rotate in the magnet field, we 
shall have to deal with the rare coincidence 
that the Japanese pearl has been accidentally 
By changing 
the point of attachment, it will, however, al- 
ways be possible to come to a reliable re- 
sult.. Should the pearl remain at rest in all 
positions, this will be an incontestable proof 
of the absence of any mother-of-pearl core. 

Drilled genuine pearls will remain at rest 
in all positions. In the first place, the pearl 
will be suspended by the bore hole, when 
there will be but little probability that a 
possible core layer will run vertically to the 
suspension device. Generally speaking, a 
Japanese pearl will, therefore, be immediately 
detected. With the object of making per- 
fectly sure, the pearl will be again suspended 
vertically to the bore, and it will be at once 
proved, whether we have to deal with a Jap- 
anese or a genuine pearl, If there is any 
marked deviation from the spherical form ‘on 
pearls under test, perhaps oval pearls, button 
pearls, or even eccentrically formed pearls, 
other factors will have to be considered.. 

Finally, it may happen that we may have 
to deal with magnetic inhomogeneousness .in 
the pearl under test, for example, in the form 
of a bore splinter. There is always the pos- 
sibility that, during the process of boring, a 
minute particle of the drill may have broken 
off and stuck in the bore hole. 

Even when such a particle is extremely 
minute, it will exercise a decided influence 
on the pearl. It may fly against a magnet 
pole and adhere to the same. In such cases, 
it will be necessary to remove the iron splin- 
ter by carefully reboring or by rubbing with 
a thin fibre over which emery powder has 
been spread. The discovery of the presence 
of such an iron splinter may be of some Ccon- — 
siderable importance, as it might lead. to the 
fracture of a string of pearls. 

The pearl testing apparatus which. has 
been patented in Germany and other coun- 
tries, has been -designed- on. scientific prin- 
ciples by Dr. R. Naeken (Professor: at the 
University) and Dr. G. Jager. The appara- 
tus is usually supplied for direct current of 
110 or 220 volts. When alternating current 
is employed. it will be advisable to connect 
on an accumulator battery of 12 volts. A 
pearl suspension device is supplied with every 
apparatus. Other equipments include: a box 
for its accommodation which contains four 
glass rods with thimbles, a reserve silk -fibre, 
a pearl pincette, a tube of marking ink with 
brush and spatula, as° well as a tube of 
special adhesive wax and a_ switch-board 
with connection cords and plug, arid a con- 
trol incandescent lamp.—(Information’ by 
Gebr. Ott, Hanau.) 


Attend the A. N. R. J. A. Convention at Milwaukee, Sept. 27-30 
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Bought Well Is Half Sold! 








News Items of Interest 


Within the past several months an 
unprecedented number of small spe- 
cialty shops selling pearls have opened 
up in the vicinity of Times Square, New 
York. 

No one could afford to chance the 
enormous rents of this district unless 
there was a very excellent prospect for 
business. This shows, therefore, the 
immense popularity of pearls, for not 
only have many of these shops been 
opened, but many of them have held on 





CHICAGO OFFICE NOTES 





At the two recent Jewelers Shows, the 
Chicago office personnel figures they 
sold 9 out of 10 (Style Exhibits). This 
is even considerably better than the 
makers: of “4 out of 5” can claim. 
About 150 Exhibits were placed at the 
two shows. 

* * %* 

Miss Johnson of S. H. Clausin and 
Company, Minneapolis, visited the office 
and, to the surprise of all, she was not 
wearing a Deltah necklace. Well, any- 


NEW INSERT FEATURES 
HOPE STONES 





The enterprising firm of Hamilburg. 
Shaw Corporation, New York, manufac. 
turers of jewelry, have produced a very 
lovely ring insert in colors. 

The insert features many stones set 
with Hope rubies, Hope sapphires, and 
Hope emeralds, which are beautifully 
illustrated in color. 

This splendid cooperation is appre- 
ciated. We feel confident that the in- 
sert will pay good dividends to its wide- 
awake sponsors. 
































































to their locations and are seemingly 


Frospering. | 
If a shop in the Times 
Square district dealing ex- 
clusively in pearls can pay its 
rent, surely this is an item 
which has great possibilities 
for every Jeweler. 
* 


Among the many high 
grade jewelry stores who are 
cooperating with us in the 
National Deltah Pearl Style 
Exhibit is the Duval Jewelry 
Company, Jacksonville, Flor- 
ida. Mr. Jenkins, its Presi- 
dent, who honored us with a 
visit, stated that the Style Ex- 
hibit would be an important 
feature for his annual anni- 
versary celebration this year. 

We hope Mr. Jenkins will 
find time to visit us every 
time he comes to New York, 
for he is in the true sense of 
the word, a gentleman of the 
South, than whom there are 


no finer. 
x * 


The Style Exhibit, by the 
way, has already been en- 
dorsed (with an order) by 
‘many of the largest whole- 
salers in America. We can- 
not begin to list even a small 
part of the well-known firms 
who are cooperating in this 
merchandising. idea, but a 
few, picked at random, fol- 
low: Eisenstadt Manufactur- 
ing Company; Norris, Alister- 
Ball, Bridges Company; C. A. 
Kiger Company; A. I. Hall 
and Son, Leonard Krower and 
Son, Ritter, Greenberg Com- 
pany, M. S. Page and Com- 
pany, J. Engel and Company, 
King. and Eisele Company, 
Shuttle Bros. & Lewis, Benj. 
Allen and Company, Stein 
and Ellbogen, A. C.. Becken 
and Company, C. H. Knights- 
Thearle Company and many 


other large and prominent 


‘concerns. 


A proposition must have 


much merit ‘indeed ‘to war- 
rant the unanimous coopera- 
tion of concerns of such high 
calibre. 


. paign. 





how, now she wears one. 
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Most Remarkable Merchandising Plan 


sHE National Deltah Pearl Style Ex- 
hibit is available to every legitimate 
Jeweler through his wholesaler. 

It presents a series of the newest mode 
in pearl necklaces, as now favored by 
Paris. 

The Exhibit consists of seven necklaces 
authentically interpreting the new mode. 
The illustration conveys only a faint idea 
of their charm and: loveliness. 

Through the cooperation of twelve of 


‘the best known American motion picture 


stars, it has been possible to give to the 
Exhibit. a very exceptional publicity cam- 
The Exhibit is so arranged that 


this publicity campaign can be used by 
the individual Jeweler to increase his pearl 
business and distinguish his store. 

Additional features of the Exhibit in- 
clude a ‘window ‘display of extraordinary 
beauty and selling value, a sales promot- 
ing direct-by-mail advertising: campaign - 
which each Jeweler can send to his. cus- 
tomers, 

Further. taheiesatiom and full details 
may be obtained. either from your whole- 
saler or direct from 


~L. HELLER & SON, Ine. 
15 West 47th St., New York 
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Letters to 


THE JEWELERS’ 


the Editor 





Word of Appreciation from the Publicity 

Committee of the Wholesale Jewelers 

of Chicago 
Cuicaco, Ill., Aug. 22, 1927. 
Editor of THE JEWELERS’ CIRCULAR: 

As chairman of the Publicity Committee of 
the Wholesale Jewelers’ of Chicago, I wish 
to thank you for the support in assisting us 
in putting over what is conceded to have 
been the largest gathering of retail jewelers 
our industry has ever been able to get to- 
gether as well as the greatest display of mer- 
chandise. 

You were indeed, very generous with space 
and assure you we realize how important 
your co-operation is in a matter of this na- 
ture. 

Desire to thank you for your courage in 
expressing your opinion to your readers in 
the Aug. 17 issue as to Chicago being the 
great central market and well organized to 
put over a successful show. 

Assure you that we are all well aware of 
what will be expected of us to accomplish 
during our next show but, with your help 
and our same efforts, with the perfect har- 
mony that has existed, it will be done. 

Very truly yours, 
( Signed) C. T. Gustarson. 
CTG:FIB 





Make Chain Stores Stop Selling Jewelry on 
Sundays and Holidays 


Newark, N. J., Aug. 31., 1927 
Editor of Tart JEWELERS’ CIRCULAR: 

One of your contemporaries in an article 
published under the heading “The Retail 
Jeweler,” says: “If the manufacturers have 
found by research that drug, cigar and hard- 
ware stores are the best places to dispose of 
alarm clocks and low priced watches, then 
the retail jeweler should discontinue carry- 
ing these lines of merchandise.” 

I disagree with the writer of this article, 
who I know means well with the retail 
jeweler but think he is wrong to advise 
the jewelers to throw out a line which 
originated in jewelry stores. Also the jewel- 
ers would have no assurance that the owners 
of these places, which in most part, are 
chain stores, would stop at the lower priced 
clocks and watches, as now they are show- 
ing and selling clocks as high as $8 and 
watches up to $10. They certainly have 
great advantages over the average retail 
jeweler. 

It appears that they buy these goods 
as low, and I often think, lower than the 
jobber. They need not make good, as their 
customers do, if the article does not run 
right, as no complaint is made to them. I am 
no believer in “blue laws” but certainly some- 
thing should be done to these “birds,” such 
as chain cigar and drug stores who keep 
open about 20 hours a day, keep no Sun- 
days or other holidays and. put out their 
watches and clocks, while the jeweler sleeps, 
rests, plays or prays. 

The public still looks. to the jeweler for 
his watches and clocks and all of us have 
not diamond bracelet and sterling silver tea 
Set customers or the patronage of Michigan 
Ave, and Riverside Drive which are the 
toney” sections of Chicago and New York. 


- gestion to make. 


All jewelers work and try to sell the 
most worthy goods. None specialize in 
trash and many of us find it hard to keep 
going as our rents are increased; expenses 
are higher and profits not much larger. 
Some may say I find fault but have no sug- 
But I have. 

I do not want to harm the jobber who is 
needed and who is a legitimate part of the 
trade if he does not retail, but on the cheaper 
watches and clocks, he could co-operate with 
the jeweler and make it possible for him 
to compete and not allow these ever open 
“night®hawk” stores, who observe no Sun- 
days or most sacred holidays, in trying to 
put a nail in the coffin of the retail jewelry 
trade. They should be stopped in this un- 
fair method of competition. 

Being in the jewelry business over 45 
years and knowing our business is as good 
as any, I wish to say to my fellow jewelers, 
we often undervalue our reputation and put 
ourselves in a class with trades under us. 
We must. have dignity, but meet competition, 
and do not allow a part of the business to 
go away if you can make a fight for it. 
Laws should be passed. We can say that 
drug and cigar stores must of necessity be 
open Sundays, etc., but if they put in other 
lines, they are out of their sphere and should 
observe the closing hours of their competi- 
tors. It looks to me that our country has got 
for a motto “Be Slick.” 

The manager of a chain cigar and drug 
store in Newark told me one Sunday their 
sales of drugs was less than $20 but receipts 
amounted to $800. This store carries 
watches, clocks and a line of jewelry which 


-is sold by retail jewelers such as watches, 


fountain pens, jewelry, etc. This means a 
great loss to the legitimate retail jeweler as 
three-quarters of the retailers, I believe, 
depend on popular priced goods. It looks 
to me as if their drug line was a bait to 
sell other lines and keep open all hours. 
We have eight hours’ work a day for labor. 
Why not make such laws for storekeepers 
and clerks? 


I believe in most cities the people would 
be with the jeweler in trying to stop this 
abuse. As it is now these chain drug and 
cigar stores keep open over 60 days more 
in the year, that is counting Sundays and 
legal holidays, than the average jewelry 
store and laws should be passed to compel 
the closing of such stores which are now 
our competitors. Sunday selling in most 
cities is not lawful. 

In the interest of fair play to all believe 
me; 

Sincerely, 
ALex Loes. 








A deal was recently consummated whereby 
A. S.-Brown and G. A. Brown, Edgerton, 
Wyo., have engaged in business with W. J. 
Brown, Rawlins, Wyo. The new company 
has been incorporated as the Brown Bros., 


‘Ine... The capital stock of the corporation 


is $100,000. The business will be conducted 
in the location, 509 W. Cedar St., formerly 
occupied by the W. J. Brown jewelry busi- 
ness. 
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Sapphire as Holy Gem En- 
dorsed by Church* 


By Motty PEaRcEe 


“The living throne, the sapphire blaze, 
Where angels tremble while they gaze.” 


THE sapphire, its color the deep cloud- 
less blue of the September sky, is appro- 

priate to the season when the sun, shining 
through Virgo, hastens the harvest before 
Winter comes. This stone of the Corundum 
family, is slightly harder than the ruby, and 
less vivid than its sister gem, typifying calm 
and tried affection, rather than ardent pas- 
sion. It is the stone of truth, constancy, 
friendship, goodness and angelic help. 
‘Warning against hidden dangers it heightens 
the imagination and psychic forces, rebels 
against intoxication and aids hopes and 
wishes that are truly just and right. 

Regarded as an emblem of chastity, the 
sapphire from earliest times has had the 
reputation of a holy gem. Boetius writes 
that the Bishops of the 12th Century were 
asked to have their pure gold rings set with 
that stone which “is the true seal of secrecy.” 
None of vicious thoughts or evil habits 
might wear this gem of pure heavenly love, 
used of old by those consulting the sacred 
oracles. ; 

St. Jerome, who lived in the fourth and 
fifth centuries, wrote that the sapphire saved 
its wearer from captivity, and gained the 
favor of princes. It has been said to be the 
special talisman of the Jewish people and 
the stone of democracy. 

In the Sepher of Solomon, “which was 





set together in the desert by the children 


of Israel, following the influences of the 
stars,” a charm for favoring desires and cer- 
tain benefits was a light-colored sapphire on 
which was engraved a mermaid holding a 
twig in one hand and a mirror in the other. 

Virgo is the zodiacal sign for this month. 
As a rule 
those born under the influence of this sign 
are cool, patient and self-respecting and_do 
not fall into error through unrestrained 
affections. They have a marked indi- 
viduality, are ingenious, orderly, methodical 
and fastidious. 

Sweden claims the sapphire as her talis- 
manic gem. The morning-glory is \ the 
flower for this month. 

“The maiden born when autumn leaves 
Are rustling in. September’s breeze, 


A sapphire on her brow should bind; 
’Twill cure diseases of the mind.” 





*From the National Jewelers Publicity Asso- 
ciation. 








Thieves. smashed out a front display win- 
dow of the Ferrell Jewelry Co.’s store at 
220 Main St., Jacksonville, Fla. early one 
morning a short time ago and escaped with 
15 diamond rings valued at over $1,000. Sus- 
pects were arrested, but their connéction had 
not been sufficiently well established to war- 
rant accusing.them. Three employes of a 
sandwich shop located on Main St.,. near 
Adams _ St., saw a man smash out the win- 
dow, grab the rings and run across the street 
to the northeast.corner of. Main and Monroe 
Sts., where a confederate was at the wheel 
of an automobile with its motor running. The 
man who had broken the window jumped on 
to the running board and the car started. 


Remember the A. N. R. J. A. Convention at Milwaukee, Sept. 27-30 





THE JEWELERS’ CIRCULAR September 14, 1927 

















“IN ORIGINAL L LOTS, 


“MATCHED: PAIRS 
AND. 
_aNDuY 0 DUAL. 
 SUONES IN 





Copyright 1926 











September 14,°1927 


THE JEWELERS’ CIRCULAR 


The News from England 





Birmingham Jewelry Manufacturers Report Improved Condi- 
tions in the Industry—Falling Off in Output of Alluvial 
Diamonds Reported in Lichtenburg District—Supply of 

Native Labor in Rand Gold Mining District Decreasing 
—Latest Jewelry Fashions 


Lonpon, Sept. 1—The jewelry manufac- 
turers of Birmingham report distinct signs 
of recovery in the industry and there now 
appears to be every prospect of a busy Fall 
for the jewelry trade. This is very welcome 
to the jewelers, who have not done the 
business they hoped this Summer, chiefly 
owing to the wretched weather, which has 
kept moneyed visitors away. The seaside 
season in jewelry has been most disappoint- 
ing, the weather, again, being responsible. 
Some of the coast jewelers hope to pick up 
ground a little during September if the 
weather is kinder, since many people have 
delayed their vacations until the early Fall. 
The metropolis soon will be filling up again, 
when a revival in jewelry buying is usual. 
The exclusive jewelers in London now are 
busy getting their new season displays ready. 
The improvement in the diamond trade con- 
tinues, the recent official report confirming 
the definite wane of alluvial diamond out- 
put having proved a veritable filip to the 
‘diamond merchants. Mention of this official 
report is made lower down. On the dia- 
mond share market the prices of diamond 
stock have strengthened substantially, thanks 
to the report from South Africa. 


*x* * x 


Activity now is noticeable in the plate and 
cutlery section of the market although Au- 
gust has been a bad month for the manufac- 
turers and retailers. The large output of 
stainless knives and spoons continues, al- 
‘though severe price cutting is being re- 
sorted to. Last month some $300,000 worth 
of cutleryware was imported into Britain, 
which provides an indication of the extent 
of outside competition, particularly from 
Germany. The imports of this ware so far 
this year have now reached the total for 
the whole of 1925, when there was no duty 
handicap, Even with the advantage of a 
duty the Sheffield manufacturers are up 
against it. 

x Ok OK 

For the past six months people closely 
connected with the diamond industry have 
predicted a gradual decline in the produc- 
tive powers of alluvial diamond workings 
and the official statement sent out this week 
from Pretoria to the effect that the Lichten- 
burg district alluvial output already is fall- 
ing only bears out the contention of diamond 
men that the alluvial diamonds bogey has 
been nothing to worry about. In London 
the Syndicate and individual diamond mer- 
chants stated several months back that the 
alluvial industry would never assume threat- 
ening proportions since production is of a 
fluctuating nature and the stones are of only 
third-grade quality. According to the of- 
ficial view now propounded, the Lichten- 
burg “utput :is.on the wane, while the re- 
cently opened Welverdiend workings are 
not likely to lead to any substantial increase 


in alluvial production. The falling off in 
production in the Lichtenburg field and other 
alluvial. districts likely will be greater than 
any possible increase from the new Wel- 
verdiend diggings, officials say. The gov- 
ernment, they say, is not indifferent to the 
need for alluvial control and it is hoped by 
the time that any further ground is re- 
quired for proclamation the Control Bill 
will have been passed. 
* 2 * 

Some uneasiness exists in the gold niining 
industry of South Africa in connection. with 
the dwindling Rand supply of native labor. 
Much of this labor is recruited from Portu- 
guese East Africa. The Mozambique Con- 
vention governing the recruiting of native 


labor was terminated nearly five years ago,- 


that part relating to the ‘Portuguese supply 
of native labor being continued, subject to 
six months* notice ¢ither™ side’ The re- 
cruiting of some 8,000 Mozambique na- 
tives hinges on this slender thread. A sud- 
den cessation would seriously affect Rand 
gold production. 
* * * 

Pajama jewelry is fashionable these days 
and huge earrings and neck chains of heavy 
colored crystal go with the finely tailored 
suits for night wear. This pajama jewelry 
is on the barbaric side. It originated on the 
Lido, the great Italian pleasure resort near 
Venice, where pajamas pass muster for 
promenade clothes during the fore part of 
the day. 

* * * 

The newest jeweled bandeaux are in many 
tints and match the wearer’s hair, Wide 
bracelets done in diamonds and the colored 
gems are worn over the short sleeves reach- 
ing from just above the elbow down to the 
wrist. These bracelets and a finger ring, 
having an extremely large stone, match up 
with the bandeau. 

x Ok Ok 


Blue jewelry is having a vogue, a dozen 
different tints being obtained by the use of 
selected gems, each a shade different from 
the other. Thus one sees a string of brace- 
lets on a shapely arm in gradual shades of 
blue, from a rich deep color down to a 
frosty china blue hue. Villiers of the 
Daily Mail tells us that over in Deauville 
the women are wearing as many as 10 
diamond, opal and emerald bracelets on one 
arm with silk and wool jumper suits in the 
morning. Gold and silver bracelets, worn 
alternately on the left arm. from wrist to 
elbow, are seen quite alot now. 

* * * 

The question, Is a heel jewelry? arose 
the other day at a Regent St. jeweler’s, 
when a man was buying a present for his 
feminine companion. The fiancee selected 
a pair of beautiful scarlet heels studded with 
real gems. The man demurred, saying he 
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wished™to buy her jewelry. The young 
woman. said gemmed heels constitute _jew- 
elry nowadays. Judging from the number 
of jeweled heels now carried by exclusive 
London jewelers, jewel footwear now is con- 
sidered to be a regular part of the good 
jeweler’s stock. In Paris the jeweled heel is 
even more elaborate than in London. A pair 
done in diamond, emeralds and rubies, for 
use with evening slippers, can cost a few 
hundred thousand francs. 

* * * 


The new boutonniere watch for the tailor- 
made suit likely will become very popular 
here. Of gun metal, or similar material, 
and no larger than a good-sized button, it 
fits into the buttonhole of the coat lapel by. 
means of a rear stud worked on the -clip 
principle. The little watch is securely held. 
Of course the bouttonniere watch need not 
be always carried in the coat lapel. One 
can imagine it being very handy fitted into 
the buttonhole of a cuff, or even on a cloth 
belt, There is another little watch now ‘on- 
the market which is appealing to people 
who are always breaking the glass and 
hands of their wristlet timepieces. It is for 
use in the pocket or handbag. It has a. 
patent cover, both sides in fancy colored 
material, the inner casing being completely 
protected from rough usage. The hinged. 
cover over the dial springs open upon thumb 
pressure, ; 

* * * ; 

With the small biege felt hat it is fash-. 
ionable- in Europe to wear a beautifully-de- 
signed arrow done in sapphires and dia- 
monds. The arrow holds down the band of 
corded ribbon that circles the crown. Orna- 
ments of jade and tiny diamonds are worn 
with the new shade dresses of biege. Chain’ 
necklaces linked close at the lower end by 
a diamond shaped pendant, and widening out 
again to support a little plaque of jade or a 
pale green purse at waist level, are now 
frequently seen on well dressed women. 








An All Diamond Season Predicted 
by President of the Jewelry 
Crafts Association 


Speaking of the fashion tendency in 
jewelry as foreshadowed by conditions 
abroad, Walter P. McTeigue, president of 
the- Jewelry Crafts Association, of New 
York; on his recent return from’ Paris said: 
“The most notable change in jewelry 
abroad as I have seen it, is the reversion to 
the all diamond effects as seen on well- 
dressed women at Deauville, the early part 
of August, during la Grand Semain. : All 


‘diamond necklaces and flat effects. and dia- 


mond chains of 30 and 40 inches long were 
most marked among the jewels shown. 

“The revival of the earring,” said ‘Mr. 
McTeigue, “which is in the form of @ 
short non-swinging basket goes well. with 
bobbed hair and adds to the youthful. en- 
semble.” 

“Bracelets now seem to be broader than 
ever as worn abroad but in the open effects 
which lighten their appearance on the arm 
and reduce their cost considerably.” 

From what he saw on his trip, Mr. Mc- 
Teigue is inclined to the opinion that the 


coming months will see “an a‘! diamond 


season” in jewelry ornamentation. 


Don’t forget Great Convention at Milwaukee, Sept. 27-30 
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The News from F rance 





Work of the French Expansion Association—Franco-German 
Commercial Agreement—Much Fine Jewelry Worn at 
Fashionable Seaside Resorts—French Police Report 
Finding of a Show Case from Which Jewels Had 
Been Stolen—Russian and Pole Involved 
in Suspicious Diamond Deals 


Paris, Sept. 1—The French Expansion 
Association is doing important work in 
making known abroad all kinds of art ob- 
jects, manufactured in France. Working 
under the auspices of the Foreign Office, the 
Ministry of Public Instruction and the Fine 
Arts this association has already arranged 
for various shows of pictures, statues and art 
objects generally, including specimens of the 
silversmiths and jewelers art, to be held in 
foreign capitals, inviting such countries to 
make a return visit to France. These ex- 
changes of good offices are of excellent effect 
in promoting the real objects of art, in en- 
abling designers, unable to travel, for in- 
stance, to examine the novelties produced in 
other countries. All this leads to the evolu- 
tion of new ideas, and the production of 
fresh patterns. This international shoulder 
rubbing is to be greatly desired and the 
initiative of the French government in this 
respect is likely to be of great use to the 
trade. 

* * * 

. The Franco-German commercial agree- 
ment that entered into force on Sept. 6, 1927, 
and which is only a temporary agreement, 
to be continued or not as circumstances fall 
out, has been largely dictated: by the in- 
terests of the agricultural section and more 
particularly of the wine industry in France. 
Germany undertaking to accept certain 
quantities of spirits and wines in return for 
advantages for her manufactured goods. The 
preponderance of the agricultural interests 
in France is thus proved effectually. Ma- 
chines for working in metal, various other 
pieces of machinery get the most favored 
nation treatment, in entering France, from 
Germany. Imitation jewelry pays 20 per 
cent. ad valorem, “heavy” clocks, alarm, 
wood clocks, pays 4fr.50 per kilo, entry. 
Clock works weighing less than 5 kilos, 
(eleven pounds roughly) pay 28 francs the 
Piece, those weighing over 5 kilos, pay 5fr.50 
per kilogram. Among the French manufac- 
tured articles that are advantaged are silks, 
lace, features, “mode” objects, fans, por- 
celains, etc. 

It is early days yet for the neighboring 
countries to estimate the effect of this agree- 
ment, on their trade with France. Roughly 
speaking it is likely to affect Belgium, 
Switzerland and Czecho-Slovakia. The 
watch and clock making industries in East- 
ern France and Western Switzerland aic 
really one and the same organization. France 
depending on the Swiss factories for the 
works and detached pieces of clocks and 
watches, France is inclined to make the 
cause of French-speaking Switzerland against 
Italy her own, and the watch making industry 
lies largely on French-Swiss territory. Thus 
the French government has already hinted 
at the introduction of some measures giving 


special terms to the trade, to compensate for 
the German competition, facilitated under the 
new commercial agreement. Czecho-Slovakia 
appears to be greatly interested in the new ar- 
rangement, as large quantities of imitation 
and semi-fine jewelry is exported to France. 
Large quantities of artificial pearls, with the 
finest of finishes, resembling fine pearls so 
closely that it is almost impossible to dis- 
tinguish between the two, are imported from 
Gablonz. Much wrought metal, in the shape 
of jewelry, fancy waist-belts, and vases is 
also brought in. Politically France stands 
close to Czecho-Slovakia and will be loth 
to arouse ill-feeling through the introduction 
of the new commercial agreement. No 
doubt various arrangements will be made. 
Belgium suffers under the coming tariff and 
from the competition that will result from 
the German competition in certain branches 
of trade, as for instance hammered copper 
and steel work, and maybe from political 
reasons, similar arrangements will be made 
in her case. 
* * * 

According to reports from.the various 
fashionable seaside resorts more fine jewelry 
is worn than was ever the case before at the 
casinos and theatres, while the dining-rooms 
at big hotels look like mannequin displays, 
the jewelry being worn so thick that it is 
no longer effective. Diamonds, pearls, rubies, 
with sapphires and emeralds are mentioned 
among the prevailing fashions. Many stones, 
closely resembling these gems are also seen, 
but their names being somewhat obscure, 
they are not always recognized, by non- 
experts. White sapphires for instance are 
much worn, colors being still very subor- 
dinate to white, the all prevailing, or black 
and white mixtures which coincide with the 
extravagant black and white modes. 


*x* * x 


The French police reports include some 
strange instances this week. The most extra- 
ordinary is the finding of a show case behind 
a hedge in the neighborhood of Paris. It 
has evidently been carried off wholesale by 
thieves, with jewel cases and all complete. 
The cases, that were emptied out, were lying 
around in the ditch. It has now transpired 
that the show-case belonged to a jeweler 
at Mantes, half way between Paris and 
Rouen. Thieves had stolen a car, lifted off 
the case bodily, and got away with the 
jewels. The abandoned car was found some 
miles away. 

* * * 

A diamond dealer of Russian nationality, 
and a Pole have been concerned in some 
suspicious deals in diamonds. The Russian 
dealer entrusted with diamonds for sale 
handed them to the Pole, who carried them 
off to Warsaw, and selling them appropri- 
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ated the money to his own uses. When 
arrested only a small sum had been spent. 
The Pole is charged with having undertaken 
to sell the jewels of a Russian refugee in 
Paris and of having kept the proceeds, of 
the sale and other similar charges are being 
made against him. 








Jewels Worn at Deauville by 
Fashion Leaders of Paris* 





PAgkis has gone to Deauville for the 

festivities there prior to the Grand Prix 
which will terminate one of the. most suc- 
cessful seasons the Flowery Beach has had 
for several years. 

Since women are admitted to the big 
baccarat room, casino life at Deauville has 
become much more vivid and brilliant. Big 
stakes inspire grand toilettes and as a result, 
more jewels are in evidence in the playing 
rooms than have been seen for many a day. 
The Baroness Eugene de Rothschild, née 
Kathleen Wolff of Philadelphia, was seen 
in the big room several times wearing pearls 
of remarkable value and beauty—family 
jewels of the Rothschilds. Her husband 
belongs to the Austrian branch of the famous 
house. The Comtesse de Chateaubriand also 
wore valuable jewels including a diamond 
necklace and bracelets from wrist to elbow. 
Mrs. Jean Nash, now Mrs. Paul Dubonnet, 
wearing glittering ornaments, a long chain 
and many bracelets with a gown of white 
velvet attracted much attention. 

Where real gems are displayed by. their 
owners the retirement of pearls is less 
evident. Many strings of beautiful pearls 
are to be seen in the resort casinos. 

The vogue of emeralds, and emeralds and 
rubies is easily observed in the casinos. The 
prevalence of white gowns shows off the 
vivid gems, which are usually surrounded 
with diamonds., One of the loveliest orna- 
ments observed in the big baccarat room 
during the height of the season was a large 
ruby suspended from a slender chain of 
platinum and chip diamonds. Instead of 
slipping over the head, the chain was fastened 
loosely at the back and the ends terminated 
in delicate tassels of diamonds. The distin- 
guished Spanish woman who wore the orna- 
ment was gowned simply in white satin 
with white satin slippers with rhinestone 
heels. 

Jeweled cigarette cases for evening are a 
conspicious accessory of the casino costume. 
Some of the most. beautiful cases are of 
crystal, delicately hinged and clasped with 
diamonds. Others are of onyx and many 
boxes show mother-of-pearl inlay, mostly 
in oriental design. The cases are carried in 
handbags of exquisite design, usually finely 
embroidered in petit point. The clasps are 
jeweled. 

More fastidious use of rings as ornaments 
can be observed where society women gather 
for evening functions. The ringloaded hand 
is no longer in evidence. Two beautiful 
rings are considered enough. Usually there 
is a touch of color about one of them. Ring 
settings are becoming more elongated and 
a wealth of detail, carried out in jewels, 
makes them amazingly works of art. 





*Issued by the National Jewelers’ Publicity 
Association, Newark, N. J. 
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Jewelry at Vienna International Fair 





Exhibition on September 4-11 Includes. Many F ine Examples 
of the Goldsmiths’ and Silversmiths’ Crafts 


Geneva, Sept. 2.—The Vienna Interna- 
tional Fair is being held September 4-11, 
and there is a special section for jewelry 
and silverware. Switzerland is sending. an 
important consignment of clocks and watches, 
as well as fancy and jeweled combs. The 
Swiss watch has an excellent reputation in 
Austria, Hungary and the Balkans, the high- 
class chronometer style of goods having a 
brisk sale there. The cheap Swiss watch is 
less appreciated, the German “by-the-dozen- 
wares” as they are familiarly called, getting 
better. treatment .in.the.matter of customs, 
and..freights and -taking precedence of the 
Swiss..watch, -This same rule applies to 
cuckoo-clocks and alarm, clocks, which are 
also of German origin. 

Recently it has been remarked that Vien- 
nese taste is changing. Swiss exporters 
claim that it is becoming more and more 
Germanised, what may be called the Slav 
element disappearing. It is evident that the 
inhabitants of Austria today are practically 
all German-speaking, but none the less there 
is much Slav and above all much oriental 
and some Turkish blood in Vienna. 


It is these elements that account for the 
love of color, shown by the inhabitants of 
the land, and that permeates all the goods 
sent out of the country. The jeweled scab- 
bard of a sword, in old silver, set with topaz, 
sapphires, emeralds, baroque pearls, and 
other jewels, fine and semi-fine, all mingled, 
irrespective of value, is part of the cere- 
monial dress of a Hungarian magnate, worn 
on special occasions such as balls. The 
precious stones in his scabbard, whether ot 
dagger or sword, are found perhaps in mines 
on his own estate, or on that of a neighbor’s. 
The handsome if heavy chain, set with 
pebbles round his neck, is also from the 
mines in his estate. Now that Hungary is 
separated from Austria, politically, there is 
perhaps a slight modification in this some- 
what barbaric taste, but. very little as the 
goods sent to various Austrian sections of 
exhibitions show. The magnate’s chain has 
been converted into a sautoir or necklace, 
and it is very probable that the great thick 
links, seen for chains and bracelets have 
come from Vienna, a great place for new 
models. oe 


The mingling of old silver and jewels, 
that is seen in the western capitals of 
Europe, is the copying of the sheath of 
dagger or knife. The popular caskets, in 
gold, silver or steel, with gems inset, regard- 
less of all pattern or set design, are also 
copies of Austrian or Hungarian models, 
evolved in the Middle Ages, and stored 
among heirlooms, that were only dispersed 
at the end of the Great War. One of these 
models, the work of a gold- or silver-smith 
in the Middle Ages, perhaps signed by- one 
of the celebrated Venice goldsmiths, has been 
sold to provide the family with bread and 
finding its way into the hands of the antique 
dealer has been purchased as a model by a 
factory and reproduced. Thus we come up 
against a strange anomaly, while the demand 
in Austria is for the very modern, up-to- 


date somewhat soulless German product in 
jewelry and silver, the country is flooding 
Europe with old and new baroque, colorful 
designs, eastern, or Turkish’ in their concep- 
tion, and quite the contrary of what she is 
importing or manufacturing for home use. 
One. explanation of these facts, learned in 
circles: where much export and import trade 
is done with Austria, is that she is acting 
as a kind of clearing-house,. for the new 
states, including Hungary and the Balkans. 


That would account for the great divergence 
-between the demand inside the countty: and’ 


_the goods being sent, out, in many_cases less 


restrained,. more=loud” and colorful. than in . 


prewar- days. «This. riot of color does not 
imply a lack of workmanship, for there is 
no relation between the value of the ma- 
terials. and the amount of work put into a 
certain job in the East of Europe. The 
worker puts as much: toil. into a common 
thing if the design happens to please him 
as into a very rich ornament. If the costly 
ornament fails to please him, indeed he will 
put less energy into its making than into 
the cheap piece of jewelry. For the average 
worker in metal in Austria is an artist, and 
cannot be ordered, doing: things as pleases 
regardless of pay. 
* Ok Ok 


The Prag, Czecho-Slovakia, internationa: 
Fair is to be held -Sept. 19-25, and 
there will be a large Swiss section. Some 
forty firms are sending exhibits to Prag and 
the stands will occupy a space of 160 square 
yards. They will consist largely of watches 
and jewelry as it is expected that consider- 
able trade will be done under the new tariff 
recently ratified. 

The Swiss trade as far as clocks, watches 
and jewelry is concerned does not cross but 
coincides with the Bohemian trade, as 
Switzerland specializes in the “fine” watch 
and clock, the masterpiece, and Bohemia spe- 
cializes in imitation jewelry, of a common 
kind, and therefore it is to be expected that 
much trade will result from the new agree- 
ment. Switzerland has a large sale for 
imitation and semi-precious jewelry, the lat- 
ter made of pebbles and other stones found 
in the mountains of Bohemia, and as the 
tourist traffic in Switzerland is increasing 
greatly, this demand is ever more active. 
As customs become more and more exact- 
ing, the inclination increases to carry home 
gifts that are merely pretty and that have 
but a small intrinsic value. 





————— 





The marriage of Alva Snider, proprietor 
of one of the leading jewelry stores at Be- 
loit, Wis., and Miss Gertrude Alta Vinke, 
Rockton, Ill., occurred Aug. 27 in the home 
of the bride’s parents, Mr. and Mrs. J. W. 
Vinke, in Rockton. The Rev. R. N. Mc- 
Donald, pastor of the Beloit Baptist Church, 
officiated. Mr. and Mrs. Snider are spending 
their honeymoon in Chicago, and after Sept. 
15 will be at home at 354 W. Grand Ave., 
Beloit. Mrs. Snider for 10 years was.em- 
ployed in the Snider store. 
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Milwaukee Retail Jewelers Making 
Plans for Special Window Displays 
During A. N. R. J. A. Convention 


MILWAUKEE, Wis., Sept. 10.—Retail jewel- 
ers in the downtown section of Milwaukee 
are enthusiastically making plans for special 
window displays during the convention of 
the American National Retail Jewelers’ As- 
sociation, to be held in this city, Sept. 27 to 
30. : ee eee 

All of the newest in window display ideas 
will. be showa, according to Henry Rank, 
of Rank & Moteram, E. Wisconsin Ave. 


‘“The newest merchandise on the market will 


be featured in all of the stores,” said Mr, 
Rank, “and every effort will be made to 
draw the attention and interest of the visit- 
ing jewelers. Many of the big feature items 
‘for the holiday season .will be:shown. . 

According .. to= Henry ~ Stecher, general 
chairman for the.convention, the Milwaukee 
and Wisconsin jewelers-are at present rest- 
lessly “marking time.’ Special individual 
méetings will be held by both the Milwau- 
kee District Jewelers’ Club and the Mil- 
watkee Wholesale Jewelers’ Association 
within the next week or two, for the pur- 
pose of stirring up further enthusiasm for 
the convention, and just previous to the con- 
vention all of-the jewelers will get together 
for a special “booster” meeting. 

“It is hardly necessary to hold these meet- 
ings,” said Mr. Stecher. “The boys are full 
of pep and ginger, and are ready to show 
the visiting delegates what Milwaukee can 
do in the way of offering both practical 
business suggestions and entertainment. The 
business program as outlined could not, it 
seems to me, be better and the men here are 
outdoing themselves in an effort to provide 
novel entertainment for the meeting.” 


Bandits Rob Jewelry Store 


Three Gunmen Hold Up Detroit Jeweler 
and Escape. with Loot Valued 
at $15,000 


Detroit, Mich., Sept. 7—Diamonds and 
jewelry valued at $15,000 were taken from 
the jewelry store of Morris Greenberg, 8931 
12th St., by three armed bandits at 10:30 
A. M. today. 

A motorist pursued the bandits down 12th 
St. for eight blocks, but they outdistanced 








chim. The men executed the robbery with 


such haste that they overlooked a wallet con- 
taining $25,000 worth of unset stones in a 
corner of the safe, which was open. 

According to Mr. Greenberg, a young man 
came in and asked to see some diamond 
rings. Mr. Greenberg brought out the tray, 
and as he did so another man came in and 
wanted a new crystal put in his watch. Mr. 
Greenberg was examining the watch when a 
third man entered. All three drew pistols, 
which they leveled at Mr. Greenberg, his 
wife, and Jack, his 16-year-old son. The 
jeweler and his family were then ordered 
into a rear room, where their hands were 
taped behind them. 

Mr. Greenberg wore a diamond ring valued 
at $500 on a finger of his right hand. No- 
ticing it, one of the bandits demanded that 
he hand it over, and when the jeweler re- 
fused, threatened to cut his finger off. Mr. 
Greenberg then gave up the ring. 


Don’t forget Great Convention at ‘Milwaukee, Sept. 27-30 
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A few words about 


SAPPHIRES 


Sapphires and rubies are closely 
related, their chief difference be- 
ing. color, Sapphires vary in color 
from pale blue to indigo. Corn- 
flower color is the most valuable. 


Scientists have been experiment- 
ing with sapphires lately to de- 
termine what makes them blue. 
One of the peculiar phenomena 
the scientists discovered was that 
radium turns sapphires green and 
yellow. Most sapphires are found 
in Ceylon. We can supply you 
with sapphires in all colors, cuts 
and sizes, 


ene 


ere Is Service. 


In these safes are over 60 different kinds of 
stones. Whatever your requirements you can 
probably find the very stones you want right 
here in our stock. We keep full assortments 
of all popular gems. 


Now there is no longer any need for you to 
worry, hunting about looking for a certain 
kind of stone. Come to us. Full ranges of 
size, color and quality of all stones practically 
assures you at once of finding what you want. 
Seventy per cent of our orders are shipped the 
same day we receive them. 


As an example of the genuine satisfaction of 
our service, remember that even concerns who 
do their own importing, buy their stones 
regularly from us. We can give them faster 
deliveries and better prices than they can get 
for themselves. If we can satisfactorily supply 
such houses we can certainly satisfy you! 


Send your next stone orders to S. Nathan & Co. 


S. NATHAN & CO., INC. 


Importers and Cutters 


71-73 NASSAU ST., NEW YORK 


Diamonds « Pearls « Precious, Synthetic and Imitation Stones 
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‘Diamonds from Africa 
Direct Shipment of Gems to United States 
Shows Decline in First Six Months 
of 1927 
Wasuincton, D. C., Sept. 15.—Direct 
shipments of diamonds from South Africa 
to the United States declined to 3,412 car- 
ats in the first half of the current year from 
8,042 carats in the first six months of 1926. 
While the quantity of diamonds decreased 
by more than 50 per cent., Consul Cecil M. 
P. Cross, at Cape Town, reports that the 
direct shipments to this country increased in 
value by more-than 10 per cent. This is 
due to the fact that American importers re- 
cently have been buying much larger and 
more valuable stones, although the number 

and total weight has been less. 

Direct shipments of South African dia- 
monds to the United States account only 
for a small part of the total imports. In 
rough diamonds alone American imports in 
1925 amounted to 236,953 carats, valued at 
more than $13,000,000, practically all of 
which must have been of South African 
origin. A considerable proportion of the 
cut diamonds, valued at $51,361,942, im- 
ported in 1926, also must have been of South 
African origin although cut in Belgium and 
Holland, Consul Cross reported. 








Philippine Pearl Fields 





American Trade Commissioner Reports 
Little Profit in the Industry at 
Sulu and Mindanao 


WasuIncrTon, D. C., Sept. 8—Pearl fish- 
ing in Philippine waters has not been profit. 
able in recent years. There are now only 
about 35 pearling luggers in operation al- 
though in former years 80 were engaged in 
pearl fishing, especially in the neighborhood 
of Mindanao and Sulu, O. M. Butler, Amer- 
ican trade commissioner at Manila reports 
in a commercial survey of the Philippine 
Islands just published by the Department 
of Commerce. 

Of the luggers carrying on operations at 
present 25 are owned by Japanese, three by 
Chinese, and the remainder by natives of 
Jolo, which is the headquarters for pearl 
fishing in the Philippines at present. The 
crews of these boats consist mostly of 
Filipinos. 

Prior to 1910 the pearl-fishing industry of 
the Philippines was entirely in the hands of 
Moros and Chinese in Mindanao, who sent 
their pearls directly to Singapore for sale. 
Beginning with that year jewelry houses. in 
England and France sent representatives to 
the Islands to purchase pearls and large 
quantities have since been shipped direct to 
those countries. 

The production of pearls is said to have 
amounted in value to $500,000 annually a 
few years ago, but the beds have been par- 
tially depleted through overfishing. The shell 
market also has been vefy poor, with the 
result that at the present time the annual 
exportation of gold-lip pearl shell (mother- 
oe) is ee at only $150,000 and the 

ue of pearls i 
$125,000. pe produced each year is about 
; Three varieties of marine turtles are found 
in Philippine waters, chiefly among the 
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islands of the Sulu Archipelago, and tortoise 
shell to the value of $25,000 to $75,000 is 
exported annually, most of it going to Japan. 
The industry, as now conducted, however, 
is very destructive as great numbers of 
turtles are killed and their eggs taken for 
food. Unless. conservation legislation or 
regulation is. provided, it is predicted that 
the turtles will be exterminated and that the 
industry will disappear. ; 








Jewelry Imports 


Commerce Department Releases Statistics of 
Jewelry, Metal Articles, Gold, Silver 
and Plated Ware Brought 
in During July 


Wasuincton, D. C., Sept. 8—Importa- 
tions of jewelry made a further gain in 
July, reaching a total of $120,668, as com- 
pared to $110,099 in June, and $57,786 in 
May. The month’s total approximated that 
of July, 1926, which was $123,701. Imports 
to date this year show a decline.of approxi- 
mately 10 per cent from 1926. Importations 
during the first seven months of 1927 had 
an aggregate value of $600,294, as compared 
to $786,307 in the corresponding period of 
last year. 

Imports of metal articles for personal use 
and adornment in July practically doubled 
imports of jewelry and totaled $232,451, as 
compared to a value of $220,506 in June 
and $134,496 in the corresponding month of 
last year. Imports of this variety of goods 
during the first seven months of 1927 were 
-50 per cent larger than in the corresponding 
period of last year, reaching a total of $1,- 
354,888, as compared to $817,328. 

July imports of gold and silver manufac- 
tures of other descriptions were smaller than 
in June and in the corresponding month of 
last year. Import shipments of lame and 
lahn, tinsel wire, bullion, etc., totaled 78,515; 
pounds, valued at $89,673, as compared to 
$183,652 in the preceding month and $202,- 
010 in July, 1926. Imports of braids, fabrics 
and laces held up, totaling $337,276 in July, 


as compared to $326,354 in June, and $349,- — 


084 a year ago. Imports during the first 
seven months of the year show a small 
decline to $1,513,897 from $1,587,481 in the 
corresponding period of 1926. 

Imports of plated ware and other gold and 
silver articles in July had a value of $95,233, 
as compared to $94,812 in the preceding 
month and $118,390 in July last year. Im- 
ports of such goods show a decline this year, 
the total for the first seven months amount- 
ing to $682,263, as compared to $790,669 in 
the corresponding period of 1926. 








Attempted Robbery of Chattanooga, 
Tenn., Jewelry Store Prevented 


by Quick Work 


CuHaTTANooGA, Tenn., Sept. 7.—An at- 
tempted robbery that would have netted 
Jesse Anderson of this city approximately 
$2;000 worth of jewelry from the Elesay 
Jewelry Co’s window, 721 Market St., was 
frustrated by a Tennessee district telegraph 
company operative early Wednesday morn- 
ing. 

Anderson using a cloth saturated with glue 
to prevent the sound of falling glass, 
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smashed the window with a hammer and 
raked out two watches and 32 small diamond 
rings. With the impact on the window the 
burglar alarm system was set in motion. 
Five minutes after the crash he was under 
arrest and was committed to ‘the county. jail 


_ pending preliminary hearing Friday after- 


noon. All the jewelry with the exception 
of two small diamond rings, valued at about 
$100 was recovered. 





——— 
eel 


Diamond Insignia Presented to 
General George Washington 








AN interesting photograph of an historic 
piece of diamond jewelry, which has 
just come into possession of THE JEWELERS’ 
Circutar, shows the insignia of the Order 
of ‘the Cincinnati mounted in diamonds. 
But the interesting part of this is the fact 
that it is said to have been presented by 
the Marine Officers of France and members 
of the Society of the Cincinnati to his 
Excellency, General George Washington, 
first president of the United States. 
We are not informed who made this 
very elaborate piece of diamond jewelry or 





DIAMOND SET INSIGNIA OF THE CINCINNAT1 
PRESENTED TO GEN’L GEORGE WASHINGTON 


when, or even the date of its presentation. 
If any of our readers are in possession of 
this information, we would be pleased to 
hear from them. 

Aside from its historic association, the 
work is interesting as an example of an 
elaborate diamond setting of the latter part 
of the 18th century. 








The Bureau of Foreign and Domestic 
Commerce reports that a concern in Frank- 
fort, Germany, is in the market for fountain 
pens. The Bureau at Washington, D. C., or 
any of its branches will furnish addi- 
tional. information about this request if File 
No. 27047 is mentioned. 


Remember the A. N. R. J. A. Convention at Milwaukee, Sept. 27-30 
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Our Watch Exports Fall Back 





Decline in Shipments of Watches But Larger Shipments of 
Clocks by American Manufacturers to Foreign Countries 
in 1927 - 


WasuincTon, D. C., Sept. 8—Export 
trade in watches and. clocks again declined 
in July. Total export shipments had an 
aggregate value of $263,897, as compared 
to $280,623 in June, and $291,991 in May. 
Exports are still maintaining a lead over 
last year, however, shipments in July, 1926, 
having a value of $187,827. Total exports 
of timepieces to date this year now have an 
aggregate value of $1,942,541, as compared 
to $1,817,266 in the first seven months of 
1926. ' 

The decline in July exports is confined 
principally to watches, exports of clocks for 
the most part being larger than in the pre- 
ceding month. Shipments of alarm clocks 
numbered 56,667, valued at $55,262, as com- 
pared to June shipments of 56,235, valued at 
$48,099. July shipments exceeded exports in 
July last year by a wide margin when ship- 
ments numbered 31,337, valued at $42,579. 
Export trade in alarm clocks so far this 
year has reached an aggregate value of 
$464,998, as compared to $459,458 in the 
corresponding period of last year. 

Exports of mantel and novelty clocks in 
July, numbering 5,104, with a value of $18,- 
987, were slightly larger than June ship- 
ments, but represented a decline from July, 
1926, exports which numbered 6,962, val- 
ued at $27,484. Export trade in clocks of 
these types is exhibiting a tendency to de- 
cline this year. Exports during the seven 
months ended with July numbered 42,742, 
valued at $155,752, against exports. during 
the corresponding period of last year of 
45,306, valued at $169,233. 

Exports of wall clocks: remained steady, 
July shipments of 2,545 valued at $14,826, 
comparing favorably with exports a year 
ago of 2,261, valued at $14,676. Export 
trade in wall clocks during the seven-month 
period had an aggregate value of $101,284, 
against $102,197 last year. July exports of 
other clocks and clock parts had a value of 
$28,583, as compared to $26,430 in the cor- 
fesponding month of last year. Exports 
have an aggregate value to date this year 
of $218,494, as compared to $240,513 in the 
seven months ended July, 1926. 

Export shipments of cheap watches were 
of large volume in July, watches without 
jewels numbering 85,483, but were smaller 


in value, dropping to $52,713 from $69,096 - 


in June, when shipments numbered 74,830. 
July exports were considerably larger than 
in the corresponding month of last year, 
when shipments numbered 46,269, valued at 
$43,224. Exports of watches without jewels 
+during the seven-month period this year led 

year in volume. numbering 360,721. as 
compared with 312.431, but show a decline 
im value to $286.981 from $319,003. 

Exports of jeweled watches in July num- 
bered 3,979, valued at $31,055, as comnared 
to June exports of 3,077. valued at $23,352. 
Export shipments in July. 1926, were ab- 
normally low, numbering only 130, valued at 
$3212, Exports of jeweled watches to date 


this year are somewhat smaller than last 
year, shipments during the seven months 
ended with July aggregating 28,102, with a 
value of $239,183, against shipments during 
the corresponding period of 1926 of 29,540, 
valued at $255,460. 

Watch parts were exported to the value of 
$33,517 in July, as compared to $39,679 in 
June, and $30,222 in July, 1926. Exports to 
date this year are averaging about the same 
in value as last year, parts supplied to for- 
eign countries in the first seven months of 
1927 having an aggregate value of $277,- 
533, as compared to $271,402 in the first 
seven months of last year. 

Exports of time recording devices other 
than clocks and watches, shipments of which 
have not been reported in previous years, 
had a value in July of $28,954 and in the 
first seven months of the current year of 
$198,316. June shipments of such instru- 
ments were valued at $46,922. 

Exports of clocks, watches, etc., in July 
and in the first seven months of the current 
year, as compared to exports in the corre- 
sponding periods of 1926, are summarized in 
the subjoined table. 
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can instantly be distinguished from genuine 
ones merely by examining them under the 
ultraviolet filter; that erasures or other * 
changes in wills, checks, and other docu- 
ments no matter how cleverly done, can be 
exposed without question. Imitation dia- 
monds and other false gems are readily 
shown as such. Invisible writing can be 
deciphered; and ‘cotton threads detected in 
supposedly all-wool cloth. 

This surprising quality of the ultraviolet 
ray is due to the fact that every substance 
reacts differently. The ultraviolet rays have 
the property of rendering the invisible 
visible. This type of visibility is known as 
phosphorescence or fitiorescence depending 
on whether the substances retain or lose 
the property as soon as taken outside the 
radiation of the ultraviolet. 

. Strangely enough, tany substances — in 
nature are luminescent yet the most perfect 
man made imitations are not. Natural 
teeth, for instance light up as brilliant, 
white, but a false tooth among them lookg 
as though made of chocolate. Real diamonds 
under the ultraviolet light shine brightly, 
usually blue, but some diamonds show 
yellow. Imitation diamonds remain dull. 
There is a marked difference between imita- 
tion and real pearls. 

A counterfeit bill can be detected instantly’ 
by comparison with a genuine one, because: 
the imitation may seem the same color in 
ordinary light, but the ultraviolet excites 
the tints differently. Under the rays of. 








EXPORTS OF CLOCKS AND WATCHES IN JULY AND FIRST SEVEN MONTHS 





July - Seven Months Ending July 

P - - A epee gree a ‘i 

€ 1926 1927 1926 , 1927 ! 

“Clocks and watches....---ccccccececs copoccege ecce 187,827 263,897 1,817,266 1,942,541: 

Clocks— 

One-day Batt .COCES co.cc ceccoscéccccs cose 42,579. 55,262 459,458 464,998 

Mantel and novelty clocks......-+.... §antdeente 27,484 18,987 169,233 155,752. 

UR OUNE SS i055. 66 Vs kis he sala on ak Kate aearere - 14,676 14,826: 102,197 101,284 

SS Cee EA DOTS 6: cs cg oso ss a cleotide cad 26,430 28,583 240,513 218,494 
Watches— 

Without jewels ........:5:... ST ee Le Oy te 43,224 52,713 319,003 286,98t 

UNE FONUIE Soin esos sc ccsr sees Vi (Pataccoie <rerecahcie eects 3,212 31,055 255,460 239,183 

Pactss 63's: os Pee as ie Sa ke ah ae, cairns 30,222 33,517 271,402 277,533 

Time-recording device~ and parts of......... Geehew oP awe. 28,954 See as 198,316 








Ultraviolet Rays Detect. Fake 
Jewels, Bogus Bills, Invisible 
Ink, Ete. 


WasuHincTon, D. C., Sept. 9.—To the 
manifold uses of the’mercury vapor are in 
quartz, which produces the invisible rays 
at the cold end of the solar spectrum, has 
been added that of crime detection. For a 
number of years physicians have been using 
ultraviolet “sun baths” in the treatment of 
rickets in children, for the upbuilding of the 
body generally, and for various skin dis- 
orders. It has become well known that it . 
is the ultraviolet component of sunshine 
which is most helpful to the well-being of 
man. Now by the invention of an ultra- 
violet filter which further. concentrates these 
invisible rays, new and surprising uses have 
been originated. 

A demonstration of the effects of filtered 
ultraviolet radiation was given before the 
members of the [[luminating Engineering 
Society by Herman Goodman, B.S., M.D., 
of the New York Skin and Cancer 
Hospital. After demonstrating the healing 
properties of ultraviolet, it was shown that 
counterfeit stocks, bonds, and paper money 


ultraviolet different inks are readily spotted. 


No type of counterfeiting, forgery by 
erasure, raising of checks, or alteration of 
wills, can escape the searching beams of 
monochromatic ultraviolet. 








Jewelers’ Gold Bars Withdrawn and 
~ Exchanged at New York 


Week Ending Sept. 10, 1927 


The U..S. Assay Office reports: 


Gold bars exchanged for gold coin.... $771,815.37 
Gold bars paid depositors............. 35,290.23 


Total $807,106.60 
Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
PNG SO oo rick 6 ne eeu tegodawats $362,219.99 
wT .. Ra's &:n:eieie olka O6 geae ae Baca teaele 76,603.19 
si BPices in, Valois alk Sie sw acabaee hers. ¥ ies 92,824.54 
- RE Pi OPE Pe ee 163,100.39 
BON JO share wae ole Atilagha ae at cae Leora 77,067.26 








Several Appleton, Wis., jewelers are mak- 
ing plans to attend the 22nd annual conven- 
tion of the American National Retail Jewel- 
ers’ Association to be held in Milwaukee 
Sept. 27, 28 and 29. 


Attend the A. N. R. J. A. Convention at Milwaukee, Sept. 27-30 ate 
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BRACELETS WaaaeeHES 
BAR-PINS BROOCHES 


RINGS 
all Lido Platinum 


Quality is what giv 

Jewelry you must not go below a certain standard (for, your 
customers’ protection and your own). Then why not reach for 
the higher standard of Quality and Workmanship! represented in 
WHEELER DIAMOND JEWELRY? Our reputation and 
experience of over 75. years will serve you well as it has long: been 
doing forjhundreds of other progressive jewelers. 


ESTABLISHED 1852 


Wheeler Trade Mark lity- — Servi 
~— your “Sica Gy) r Que Sa ein 


REGISTERED 


The WHEELER GUARANTEED WATCH—a dependable 
timekeeper — beautifully cased for wrist or pocket wear. 


CHaydenW. Wheeler & Co.Inc 


OFFICE AND FACTORY 


ae: West 40th Street + New Vork: 
7 Telephone Longacre 7300 
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Platinum Imports 
Statistics for July Show Larger Shipments 
in Form of Ingots, Bars and Sheets 
and a Drop in Other Forms 

WasuincTon, D. C., Sept. 9—The fea- 
ture of platinum import trade in July was 
the large shipments of this precious metal in 
the form of ingots, bars, sheets and plates. 
Following a period of two months when no 
platinum whatever was imported in this form, 
imports in July reached a total of 11,085 
troy ounces, with an aggregate value of 
$749,855, as compared to July, 1926, imports 
of 2,580 ounces, valued at $328,403. The 
large shipments of ingots, bars, etc., received 
during July brought total imports to date 
this year up to 31,917 troy ounces, having a 
value of $3,297,749, exceeding in volume by 
one-third, imports during the first seven 
months of last year, which amounted to 
23,910 ounces, valued at $2,628,453. 

The large imports of platinum ingots, bars 
and sheets during July was accompanied by 
a still further decline in import shipments 
of platinum in the form of grains, nuggets, 
sponge and scrap, which amounted to 4,266 
troy ounces, with an invoice value of $290,- 
715, as compared to June imports of 4,404 
ounces, valued at $339,030, and imports in 
July, 1926, of 7,062 ounces, valued at. $719,- 
283. The imports of grains, nuggets, sponge 
and scrap so far this year are approximately 
15 per cent. larger than in the seven months’ 
period ended July, 1926, the seven-month 
total this year amounting to 52,934 ounces, 
valued at $5,063,543, as compared to 40,143 
ounces, valued at $3,909,053, last year. 

No ores of platinum metals have been im- 
ported to date this year. One ounce (plati- 
num content), valued at $122, was received 
in July, 1926, and imports of platinum ores 
during the first seven months of last year 
amounted to 913 ounces, having a value of 
$94,233. 

Imports of the other platinum metals were 
considerably smaller in July than in the pre- 
ceding month, with the exception of pal- 
ladium, but were very much larger than the 
July, 1926, shipments, with the exception 
again of palladium. Imports of iridium de- 
clined to 479 ounces, valued at $51,548, from 
779 ounces, valued at $80,963, imported in 
June, but practically eclipsed the July, 1926, 
imports of 55 ounces, valued at $7,031. Im- 
port shipments of iridium during the first 
seven months of the current year have more 
than doubled importations during the corre- 
sponding period of last year. This year’s 
seven-month total is 3,238 ounces, valued at 
$364,154, as compared to the 1926 total of 
1,244 ounces, having a value of $168,266. 
_Import shipments of osmium and osmi- 
ridium declined one-third in July to 652 
ounces, valued at $36,944 from the June im- 
ports of 906 ounces, valued at $49,462. The 
July total, however, was five times as large 
as that of the corresponding month of last 
year, when imports of osmium amounted to 
128 ounces, valued at $7,898. Imports to 
date this year exceed the total for the first 
seven months of 1926 by approximately 25 
per cent., amounting to 4,286 ounces, valued 
at $230,577, against 3,346 ounces, with a value 
of $465,306. 

_ Imports of palladium, which in preced- 
ig months this year have been very 
small, showed a definite upward trend in 
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July. Shipments received during the month 
were not large but exceeded the June figure 
by a wide margin, and amounted to 295 
ounces, valued at $9,571, as compared to 92 
ounces, valued at $4,866. The volume of 
shipments in July. compared unfavorably 
with imports of palladium in July last year, 
when imports amounted to, 835 ounces, val- 
ued at $42,936. There has J a sharp 
decline in imports of palladium this year. 
Shipments during the seven months ended 
with July amounted in the aggregate to only 
1,030 ounces, valued at $54,384, or to about 
25 per cent. of the 1926 imports during the 
same period, which totaled 4,137 ounces, 
valued at $238,512. 

Import shipments of rhodium and ruth- 
enium were practically nil in July, amounting 
to only 25 ounces, valued at $1,155, as com- 
pared to 68 ounces, valued at $4,269 in the 
preceding month and 120 ounces, valued at 
$5,840 in the corresponding month of last 
year. Imports of rhodium and ruthenium, 
in common with palladium, are tending to 
decline this year, although the extent of the 
decrease is not nearly so marked. Import 
shipments of rhodium during the first seven 
months. of 1927. amounted -in the .aggregate 
to 905 ounces, having a value of $42,243, as 
compared to 1926 imports during the seven- 
month period of: 1,132 ounces, valued at 
$67,206. 








Conditions of the Watch and Clock 
Market of Sonora, Mexico 


WasuHincTon, D. C., Sept. 9—The mar- 
ket for cheap watches in the State of So- 
nora, Mexico, is virtually monopolized by 
German and Swiss products, Consul Herbert 
S. Bursley, at Guaymas, reports to the De- 
partment of Commerce. The United States 
has made a satisfactory showing in the 
medium-price class with respect to the total 
demand, but this is small, and there is no 
sale whatever for high-grade watches. 
Watches with plain and luminous dials and 
wrist watches are sold. The preference 
seems to be for open-face types, the chief 
special styles bearing pictures of locomotives. 
It is the opinion of dealers, according to Con- 
sul Bursley, that 60 per cent. of the people 
carry watches. 

Cheap German alarm clocks lead. Of the 
better alarm clocks the United States has 
at least 90 per cent. of the trade, but sales 
are limited in. volume. Only recently has 
the introduction of large wall clocks made 
any progress. It has been customary to use 
alarm clocks rather than wall or ornamental 
timepieces both in business houses and in the 
home. 

American timepieces of all kinds have a 
very high reputation and under present con- 
ditions American manufacturers are doing 
very well, except in the cheap watch field, 
Consul Bursley reports. Recent increases in 
the import duty on watches have handi- 
capped the American producers of inexpen- 
sive watches. It is réported that several 
Mexico City importers now assemble the 
cheap watches there in order to gain the 
benefit of the lower rate accorded unassem- 
bled watches. 

Watches and small clocks are practically 
all imported through distributing firms in 
Mexico City. Agents of these firms, who 
as a rule also handle jewelry and specialties, 
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visit the various centers of the country at 
fairly regular intervals. 








Birmingham Jewelers Robbed 


eit ee 
Police Believe Recent Arrests May Clear 
Up’ Thefts from Many Retail Stores 


BirMINGHAM, Ala., Sept. 10.—Birming- 
ham police claim to have broken up a well 
organized ring of jewelry thieves by the ar- 
rest of several people, some of whom are 
said to be prominent Birmingham women 
and their names have not been made public 
by the police. According to the police this 
ring has been operating in Birmingham for 
the past 18 months, and during that time ap- 
proximately $40,000 worth of diamonds have 
been stolen from Birmingham retail jewelers. 
Police say Bromberg & Co. the Jaffe 
Jewelry Co. and Jobe-Rose Jewelry Co. 
were the heavy losers. 

The operations of the ring were made. pub- 
lic by the arrest of Mrs. W. A. Harris, 24, 
in Memphis, Tenn., and the arrest of Ruby 
Anderson in Birmingham. Ruby Anderson 
is out on a $1,000 bond, She is charged 
with stealing a $450 diamond ring from 
Bromberg & Co. Mrs, Harris is being held 
in Memphis. 

According to Birmingham police one Bir- 
mingham man and four Birmingham women 
are being held in connection with the jewelry 
gang’s operations here, but the police will 
not make public their. names. Whether or 
not any additional arrests will be made, the 
police’ would not say. About $5,000 worth 
of the stolen diamonds have been recovered 
by the police, and police say they know 
where some of the other stolen diamonds are. 
Police have been working on this case for 
the. past 12 months. It is said they secured 
their first actual clues through the arrest of 
Mrs, Harris which took place in Memphis a 
few days ago. 

Diamonds were -the principal articles 
stolen by this gang. The most of the thefts 
were committed by women, the police say. 
The method used by this gang was the old 
one of substitution. A woman would enter 
a jewelry store and ask to see some diamond 
rings. While the clerk was not looking she 
would substitute a “paste” for the real dia- 
mond. Then she would quickly leave the 
store without making a purchase. This is 
an old trick. 

Most of the articles stolen were diamond 
rings. However, among the recovered loot 
is a man’s valuable diamond stick pin. 

The case has been handled principally by 
Detectives Hollums and Sandefer. They are 
of the opinion that most of the loot will be 
recovered: Some of the rings have been 
found in pawnshops and others are known 
to be in the possession of Birmingham 
women, the detectives say. 








Thieves broke the window of Max Spies’ 
jewelry store in Johnson City, N. Y., early 
Thursday morning, Sept. 8 and stole over 
$200 worth of merchandise. The plate glass 
was broken with a stone. Mr. Spies said 
that he learned Patrolman Robert Cass made 
his last round in the business section at 12 
o'clock, and from then on was ordered to 
remain at the telephone at police head- 
quarters. 


Remember the A. N. R. J. A. Convention at Milwaukee, Sept. 27-30__ 
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Death of Louis J. Schoolhouse 





Prominent Young Member of New York 
Diamond Trade Passes Away 


Members of the jewelry and gem trade 
of New York were shocked last week to 
learn of the death of Louis J. Schoolhouse, 
one of the most prominent young diamond 
dealers of New York who passed away at 
Mt. Sinai Hospital, Wednesday at 3:30 
p.m. Mr. Schoolhouse went to the hospital 
Monday as the result of blood poisoning 
received through a scratch on his head. The 
matter appeared trivial at first but grew 
gradually worse. Although he received all 
the aid that medical science could afford, 
the result proved fatal. The news of his 














THE LATE LOUIS J. SCHOOLHOUSE 


passing was a severe blow to his large circle 
of friends many of whom did not even know 
he was ill. 

Mr. Schoolhouse was one of the most 
popular members of the diamond trade in 
New York. Although a young man he had 
made an outstanding success. He was a 
native New Yorker, and would have been 
33 years old had he lived until October 7th. 
He was educated in the schools and high 
schools of Manhattan and about 18 years 
ago entered the jewelry trade as an office 
boy with Sig Hirschberg. From the begin- 
ning he showed his aptitude for the diamond 
business and rapidly rose, soon becoming a 
salesman in which capacity he visited the 
trade in the east making a wide circle of 
friends. 


In 1921 Mr. Schoolhouse started in busi- 
ness for himself as a diamond importer at 
170 Broadway and rapidly built up a large 
and successful business. Three years ago 
the concern moved to 20 W. 47th Street, 
where the business is now located. 

Mr. Schoolhouse was married five years 
ago to Miss Florence Loeb and is survived 
by his widow, his parents, Mr. and Mrs. 
Jacob Schoolhouse and his sisters, Florence 
Mandle and Elsie Hein. 

Deceased was a man of lovable per- 
sonality, keen business insight, enterprising 
and progressive and was deeply loved by 
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his friends and highly esteemed by all with 
whom he had business. To all of them his 
loss will prove a severe one. 

The funeral services were held Friday at 
1 p. mM. from the West End Chapel, 200 W. 
9ist St. New York, and was attended by 
a large delegation from the jewelry and 
diamond trade. ' 

Mr. Schoolhouse’s business will be con- 
tinued, and for the present will be under the 
management of one of his closest personal 
friends and associates, Jerome Richheimer, 
who will conduct it at the same address in 
connection with his own business. 








To Extend Association 





Philadelphia Clock and Watch Material 
Jobbers Plan to Organize Dealers 
in Other Cities 


PHILADELPHIA, Pa., Sept. 13.—So success- 
ful has been the work of the recently or- 
ganized association of the clock and watch 
material jobbers here in correcting evil con- 
ditions and creating a better atmosphere in 
the trade that steps are being taken to extend 
the scope of the organization. Although the 
local association may be said to be still in 
its infancy, having been organized only three 
months ago, its achievements as told in THE 
JeweE.ers’ CIRCULAR, have been so great, that 
many inquiries have been received from 
dealers in ‘other States along the Atlantic 
seaboard about the organization and its work. 
To answer these the local association at its 
September meeting in the Benjamin Frank- 
lin Hotel, decided to take steps to form 
Similar associations in Wilmington, Del.; 
Washington, D. C.; Baltimore, New York 
and Boston and also to organize jobbers in 
Wilkes-Barre, Scranton and Williamsport, 
Pa., with the possibility of also forming one 
in Pittsburgh. 

A committee was appointed to confer with 
representatives of jobbers in the cities men- 
tioned on organization in those places. 
Should the replies be favorable, members of 
the local association will be sent to these 
cities to tell the members of the trade there 
what organization has done for the jobbers 
here, in a short time and what benefits they 
may expect from an association. 

Leading jobbers in the places named will 
be invited to a conference here some time 
in October, if everything is favorable when 
general plans for an organization will be 
gone over. 

It will be emphasized at the conference 
that a far better feeling now prevails in the 
materials jobbing line locally than was the 
case before the formation of the association. 

To begin with the members have for the 
first time in many instances, met each other 
face to face and become acquainted. 

The better understanding resulting from 
the meetings has already brought about eli- 
mination of a number of trade evils, is help- 
ing to stabilize conditions and credits and 
has solved the unform closing problem. 
These are only a few of the initial benefits 
and others are on the way, according to 
officers. 








The Cardy Jewelry Co. has moved from 
203% South Washington Ave. to 17 Strand 
Arcade, Lansing, Mich. 
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Death of A. E. J. Winter 


Well Known Jewelry Salesman Passes on 
at His Home in East 
Orange, N. J. 


Augustus E. J. Winter, a well known 
jewelry traveler, who has:had many friends 
in the trade, died at his residence, 484 Wil- 
liam St. East Orange, N. J., on Friday 
night last, following an illness of sometime. 
Mr. Winter, who was known to his host of 
friends as “Gus,” has not traveled since 
last October. For a time after he gave up 
traveling, he was in a hospital, and then 
returned to his home in East Orange. His 
death was due to heart failure, brought 
about by kidney trouble. A solemn high 
requiem mass was celebrated at the Church 
of Our Lady Help of Christians at Main 
and Clinton Sts., East Orange, on Monday 
at 9 a. M. and the body was placed at rest in 
Floral Hill Cemetery in Jersey City, N. J. 

Mr. Winter was one of the best known of 
the southern and western travelers. For 
practically all of his business career he had 
been associated with the jewelry industry. 
For some years he was employed in the 
Maiden Lane store of the Gorham Co. and 
for about 15 years had been a traveler 
for Krementz & Co., Newark, N. J., for a 
portion of that time covering southern terri- 
tory but more recently traveling through the 
west. Prior to his connection with 
Krementz & Co., he represented Enos Rich- 
ardson & Co. in the south for about 10 
years and was with the Alvin Silver Co. for 
a short time. 

He was always active in social organiza- 
tions in the jewelry trade and was one of 
the founders and the first president of the 
Southern Jewelry Travelers’ Association. He 
was active in the Brotherhood of Traveling 
Jewelers and in the Traveling Jewelers 
Association, and at the time of his death 
was vice-president of the Brotherhood, hav- 
ae elected first in 1926 and again in 

Mr. Winter was born in New York City, 
Sept. 17, 1878 and passed his early life in 
the metropolis where he obtained his educa- 
tion. 

Deceased is survived by his sister, Mrs. 
Julia W. Miller and by two aunts and an 
uncle. 











The Sept. 2 issue of the Rochester, N. Y. 
Daily Record contained an interesting article 
giving an outline of the history of the L. 
Sunderlin Co. In the year 1834 when 
Rochester was incorporated as a city of 
New York State, what proved to be a long 
and successful career of one of the oldest 
established retail stores in that city was em- 
barked in business. In that year at the 
corner of Main and State Sts., in the Burns 
block, now the site of the Elwood building, 
A. C. Burr opened his jewelry store. He 
was succeeded by A. J. Burr in 1835 and in 
1852 , C. A. Burr, having associated with 
him John T. Fox and Charles Webb, took 
over the business. In 1864 the business 
passed into the hands of Lewis Sunderlin and 
D. G. Weaver under the firm name of 
Sunderlin & Weaver. The Sunderlin Co., at 
350 E. Main St., one of the largest and best 
known of Rochester retail jewelry stores ds 
the present concern. Sel 


Don’t forget Great Convention at Milwaukee, Sept. 27-30 
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Bandits Hold Up Roessler 


Marion, Ind., Jeweler Struck Down in Hand 
to Hand Fight with One of Five 
Gunmen Who Escape with 
Valuable Loot 

Marion, Ind., Sept. 10.—Five unmasked, 
well dressed bandits held up the Ralph 
Roessler jewelry store just off the public 
square and directly across from the Specer 
Hotel on Adams St. yesterday morning, 
severely beat Mr. Roessler over the head 
with a gun and fled in a big sedan with 
diamonds and other jewelry estimated to be 
yalued at $20,000. The estimated loss has 
not been checked definitely as yet. 

While Mr. Roessler, who is known from 
Coast to Coast among the members of the 
American National Retail Jewelers Asso- 
ciation, engaged in battle with one of the 
bandits, three others held five employes and 
one customer of the store at bay with pistols 
and secured the loot with which they escaped. 
The robbery occurred at 8:10 o’clock. 

The five men drove up to the Roessler 
store and parked their machine. One man 
remained in the car and stood guard, one 
stood guard outside the store and _ three 
others entered. A clerk was outside the 
store washing the windows and was ordered 
inside. Others of the staff were ordered 
to get down on the floor and to keep still. 
Miss Helen Frazier, one of the clerks, who 
started to the front of the store, was knocked 
down and fell heavily. A woman customer 
was ordered to the rear and commanded to 
fall to the floor. 

Mr. Roessler was in the basement, and 
hearing the commotion upstairs and suspect- 
ing something was wrong, hurriedly went 
to the ground floor. At the head of the 
stairs one of the bandits met him, and Mr. 





Roessler, unarmed, attempted to wrest a . 


revolver from the bandit, and almost suc- 
ceeded. However, the bandit grappled with 
him and took the revolver, striking Roessler 
four blows on the head, the last one knock- 
ing him down and rendering him unconscious. 
The men then picked up the jewelry and 
hurriedly left the store. 

Mr. Roessler regained consciousness a few 
minutes after the robbery and stumbled into 
the office of the Home Investment Co., a 
banking institution and notified Mr. Mc- 
Clellan, an official of the company, that he 
had been robbed. He then fell in a faint. 
Mr. McClellan notified the police immediately 
and several members of the force went to 
the store. 

At the time of the robbery, Charles Truex, 


‘who patrols the square, was across the street 


and unaware what was going on inside the 
Roessler store. The robbery and escape 
is said to have taken less than 10 minutes. 
Several men stood across the street and 
saw the car park in front of the store and 
the men go inside. 

The bandits are described as good looking 
young men, well dressed, and having the 
appearance of business men. The bandit 
who fought Mr. Roessler was said to have 
been more than six feet tall, well built and 
looking like a prosperous business executive. 


The owner of a local tobacco store is con-- 


fident from the description which was given 
him “that the five men spent all night in 
Marion and that curs were in n his store in the 
evening. 


— 


jimmied open. 
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This is the second time the Roessler store 
has been raided by thieves in six years. On 
the previous occasion however, the robbery 
took place at night. The thieves entered 
through the floor above, cutting a large hole 


‘in the floor and dropping down into the 


store. 

After the robbery Dr. E. O. Daniels was 
called to dress Mr. Roessler’s injuries, He 
found two severe wounds on the scalp, and 
another on his hand, but the jeweler’s in- 
juries are not serious. The telegram from 
Mr. Roessler to THE JEWELERS’ CIRCULAR 
stated that he had been beaten up some but 
was at the office again. 








Stolen Jewelry Recovered 


Member of Providence, R. I. Police Force 
Sees Two Men Throw Bag into a Pond 
and Drive Away in an Automobile 

PROVIDENCE, R. I., Sept. 10.—The vigilance 
of a member of the Providence police force 
early last Sunday morning resulted in the 
recovery of a large collection of watches 
and’ jewelry, valued at nearly $2,000, stolen 
a short time before from the safe in the 
retail store of the Savage Jewelry Co., at 
35 Summer St. Pawtucket, after the 
thieves had jimmied the door of the store 
on the second floor of the building and 
smashed open the vault. 

Patrolman Daly, of the Second Precint, 
shortly after 2 o’clock Sunday morning, 
saw two men in a blue sedan bring the car 
to a stop on the Hawkins St. bridge, over 
Leonard’s pond. His suspicions aroused, he 
made a dash for the machine, several hundred 
feet distant, but before he could approach 
near. enough to read the registration, the 
two men ran across the bridge and threw 
into the pond what looked to the officer to 
be a safe but which later was found to be 
a large burlap bag containing the jewelry. 

Patrolman Daly called the station from 
which a general alarm was broadcast, with 
a description of the automobile, but no trace 
of it was obtained. Sergt. Joseph McCann 
hurried to the pond, accompanied by two 
patrolmen, where they were joined by 
Patrolman Daly. Under the supervision of 
the Sergeant, they put out in the police 
boat, which had been brought from the 
station, in search of the bulk thrown into 
the water. 

After dragging the pond for ‘some time, 
the burlap bag was found. At the station, 
were its contents were examined, a card 
bearing the name of the Savage Jewelry 
Co., was found. The Pawtucket police were 
notified and Patrolman Hunt of that depart- 
ment was sent to examine the building only 
to find the street door securely locked. 
Subsequently the jewelry was delivered to 
the inspectors’ department, in this city, but 
later taken to Pawtucket. . 

Meanwhile, Charles Lafayette, employed 
in a restaurant in the building in which 
the Savage Jewelry Co. is located, dis- 
covered that the door of the store had been 
He notified the police, who 
summoned Mrs. Fannie M: Savage, pro- 
prietor. The thieves had evidently .used a 
heavy sledgehammer, which the police found 
near the safe.to knock off the vault’s com- 
bination-knob.’* They then priedopen a pro- 


-tecting sheath: of ‘sheet steel which. they. 
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placed carefully alongside of the safe, 
together with the fire lining and the outer 
door. The inside door bore no marks and 
the police are of the opinion that it had 
not been.locked by those in charge of the 
store. 

The entire store was littered with papers 
and empty cardboard boxes, and otherwise 
disordered. An inspection by the police 
revealed numerous finger marks and Herbert 
B. Caffrey, superintendent of the State 
Bureau of Criminal Identification secured 
numerous photographs of these. A list of 
the articles in the bag recovered by the 
police from the pond included 68 watches, 21 
incomplete watches, 14 bracelets and a large 
tox of eyeglasses and miscellaneous novelty 
jewelry. 








‘Makers of “Golden Wheel” Lighters 


File Patent Infringement 
Suit at Chicago 


Cuicaco, Sept. 10.—A suit alleging in- 
fringement and unfair competition has been 
filed by Henry Lederer & Bro., Inc., manu- 
facturing jewelers of Providence, R. L, 
makers of the “Golden Wheel” lighter, 
against Ivan Ries & Co., 131 W. Lake St., 
Chicago, in the United States District Court 
of Chicago. 

Henry Lederer & Bro., who have been 
manufacturing these lighters for some time, 
are asking for an injunction against the con- 
tinued manufacture and sale of a pocket 
lighter which the Providence firm contends 
is a direct infringement of its rights as 
granted by U. S. Letters Patent No. 
1,637,855. A complete accounting of sales is 
asked of the defendants, and demand is made 
for restitution for damages to the business 
of Henry Lederer & Bro., which are in ex- 
cess of $5,000. 

Henry Lederer & Bro. announce to the 
trade that they intend to protect their rights 
as granted under their patent, and will prose- 
cute all infringers to the fullest possible ex- 
tent. 








Wholesale Jewelers of Chicago Re- 
elect Officers for Ensuing Year 


Cuicaco, Sept. 12—At a meeting of of- 
ficers and. members of the Wholesale Jewel- 
ers oi Chicago held last Friday afternoon, 
the main order of business was the election 
of officers. By a unanimous vote all of the 
officers were re-elected to their old office, 
with the exception of Gordon L. - Petersen, 
who was made assistant treasurer, a new of- 
fice created. 


The officers for the ensuing year are: 
Joseph S. Stein, of the Stein & Ellbogen Co., 
president; A. C. Becken, Jr., of A. C- 
Becken & Co., vice-president; Wilder C. 
Harris, of the Norris, Alister-Ball-Bridges 
Co., treasurer ; Emil Braude, of Emil Braude 
& Sons, secretary, and Louis Goldman, of 
Goldman, Alshouse & Healy, assistant secre- 
tary. 

Mr. Stein left Chicago last Saturday, ac- 
companied by his wife and mother, for New 
York, where they will remain until Sept. 14. 
They will sail on the Aquitania for Europe, 
to be gone from six to eight weeks.. Mr. 
Stein will combine business with pleasure, 
looking over the market. 


= “Asend she’ N.R. J. A. Convention at Milwankes, Sept. 27-30 
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Summer Outings 





Adverse Weather Conditions Delayed a 
Number of Outings Held by Providence 


Concerns 


Provipence, R. I., Sept. 10—Owing to 
adverse weather conditions there are a 
number of belated shop and store outings 
and field days that were planned to have 
been held this Summer but have been post- 

ned yntil after the usual Summer half 
holiday period. But with the warm Sum- 
mer weather that is now coming along 
it is expected that a number of these will 
be conducted at such times as arrangements 
can be made for securing the grounds at one 
or another of the resorts. Among the 
concerns that have held outings during the 
last week are the following: 


Pioneer Watch Case Co. 


The second annual reunion outing of the 
employes of the Pioneer Watch Case Co. 
was held last Saturday at Rocky Point and 
was voted as even better than the previous 
one without casting any reflections upon the 
latter. Special cars left the company’s 
plant at 150 Chestnut St. at 9:30 o’clock 
conveying upwards of 100 employes and their 
families. A number of sporting events were 
contested, the feature being a baseball game 
between married and single men, which was 
won by the latter after an exciting five 
innings. The winners of the other events 
were: Needle and thread contest—Miss 
Etta Kennedy, first; Miss Lena Piacetelli, 
second. 25-yard dash for girls—First, Miss 
Lena Rioler, second, Miss Irene Parlardy. 
Necktie race—First," Miss Helen Brehm; 
second, Miss Alice O’Brien. 
Miss Elsie Gibson; second, Miss 
Imegene Martin. Balloon race—First, Miss 
Alberta Regan; second, Miss Helen Sher- 
man. 100-yard dash for men—First, Tony 
Lombardi; second, Gusti Rampano. Broad 
jump—Tony Mulladi. Shoe race—First, Al 
Acaro; second, Louis Hoffman, Cardboard 
race—First, Tony Lombardi;. second, Louis 
Hoffman. 


The Shepard Co. 


Beauty vied with brawn for the place of 
honor on the program at the annual field 
day and outing of The Shepard Stores last 
Wednesday afternoon at Pettaquamscutt 
Terrace, below Saunderstown. Whether the 
bathing beauty contest, which closed the 
festivities, or the tug-of-war which re- 
cruited all of the heavyweights of the con- 
cern, was the star attraction was hard for 
the onlookers to decide. What the beauty 
contest lacked in numbers was made up for 
in the show of personality and good looks, 
according to the judges, who had a hard 
time awarding the trophy fairly, they de- 
clared. Miss Edith Correnter, although the 
youngest employe in point of tenure, took 
first honors as the most beautifully formed 
girl present, with Miss Mildred Woolworth 
second. Miss Corrente had been in the 
Shepard service but a day and a half when 
the honor befell her. 

From the standpoint of sheer hilarity, the 
battle royal was the outstanding applause 
winner of the long program. Encased in 
sacks, which hy the rules they must not let 
80 of, and under penalty of disqualification 
if they failed to stand erect, a score of con- 
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testants strove to down any and all op- 
ponents who came within range. Other 
comedy contests were the egg race, thread 
and needle race and the sack race for men. 
Superintendent E. J. Laundrie played host to 
the party, and with David Landers and 
William C. Smith, served on the board of 
judges. Robert Gibbons was the de facto 
director of the sports and contests and had 
assisting him as clerks of the course Miss 
Bertha Larivee and Miss Effie Martineau. 
The bathing beauty judges were Mrs. John 
Chappie, Mrs. A. P. Hirchfield and J. H. 
Buffum. The athletic committee was made 
up of William Hamilton, John Cambia, 
James Larkin, Ray Costello, Joseph Hubert 
and S. S. Connelly. A five-inning base bali 
game between teams of married men on one 
side and unmarried men on the other, was 
played as an “encore” to the program proper. 


American Coin Lock Co. 


Employes of the American Coin Lock 
Co., 453 Cottage St., Pawtucket, were the 
guests of their employers at a special clam- 
bake at a complimentary outing and field 
day held at the Peleg Francis farm in 


Rehoboth, Mass., last Friday afternoon. A 


baseball was won by the “Coiners” from 
the “Locksmiths” by a score of 18 to 13, 
the game being marked by a fusillade of 
home runs by both sides and several spec- 
tacular catches. The committee of 
arrangements consisted of William H. 
Rowse, Alvin Seifert and Robert Haworth. 
The party, after enjoying a long program 
of field sports and games, left for home 
about 6:30 o’clock loud in their commen- 
dations of the good time. 








Police Fail to Solve Mysterious Rob- 
bery at Cleveland, O., Jewelry 
Store 


CLEVELAND, O., Sept. 8.—One of the most 
mysterious robberies that has occurred in 
Cleveland jewelry circles for a good many 
years took place on Aug. 25 at the store of 
the Bowler & Burdick Co., 1126 Euclid Ave. 
News of the robbery had not been made pub- 
lic until this week upon request of the in- 
surance company to police. The value of 
the loot, which is in diamond rings, amounts 
to $15,000. How it was taken and who the 
thief was, is so far a mystery. The robbery 
occurred between 9 and 9:30 o’clock on the 


_ morning of Aug. 25. At about 9:45 o’clock 


a peddler found a ring at the entrance to the 
store, and it was immediately identified as 
being from the missing tray. Police ques- 
tioned the man and were convinced that his 
story was true. 

The store’s diamond room is just inside of 
the store on the left hand side. There is 
a door into it from the main aisle, but it is 
always kept locked. The only other entrance 
is from behind the counter. The showcase 
containing the diamond rings adjoins the 
diamond room. Whether the door was un- 
locked and the thief slipped into the room 
unnoticed and reached into the showcase 
from it, or whether he leaned over the 
counter and got the tray is unknown. These 
two methods seem to be the only ways that 
the theft could have been committed. 

The store is one of the largest in the city, 
and is in the shape of an L, and probably 
when the crook was at work: the salesmen: 
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were out of sight of the entrance, being in 
the rear of the store. The theory has been 
advanced that a “mob” that was known to 
be in the vicinity of Cleveland recently are 
responsible for the robbery. 

The Cleveland newspapers gave an errone- 
ous version of the affair, stating that a man 
had asked to see some rings and had left 
without buying any, and that several hours 
after the tray was missed. The loss was 
covered by insurance. 








Security Alliance 


Awards Paid, New Members Admitted and 
Transfers Made at Monthly 
Meeting 


The regular monthly meeting of the 
Jewelers Security Alliance was held Friday, 
the following members being present: Presi- 
dent, Harry C. Larter; vice-presidents, 
H. H. Butts and Leo Wormser; treasurer, 
Bernard Karsch; secretary, Jas. H. Noyes; 
Alpheus L. Brown, H. H. Dillingham and 
Nathan J. Stearn. The meeting was at the 
headquarters of the Alliance, 15 Maiden 
Lane, New York. 

Thirty-five new members were admitted to 
Class B and three transfers from Class A 
to Class B. 

Seven rewards were ordered paid as fol- 
lows: 


For the arrest and conviction of Chester Strade 
and Frank Compliment, who broke into the store 
cf John R. Bovard, Carrellton, Ky., on Aug. 1, and 
stole $400 worth of goods, all of which has been 
recovered. These thieves were sentenced to two 
years in the Penitentiary, the reward being paid to 
Capt. Ashel R. Foe. 

For the arrest and conviction of Robert Mitchell 
who broke into the store of Gellman’s Petersburg, 
Va., on June 22, and stole about $2,000 worth ‘of 
goods, a portion of which has been recovered. 
Mitchell has been sent to the Virginia Industrial 
School, and the reward is being paid to Detectives 
J. T. Avery and B. W. “McGee. i 

For the arrest and conviction of Joseph Jacobs 
who entered the store of Theo. Jospe, Glen Cove, 
N. Y., July 11, and stole about $5,000 worth of 
goods, which have been recovered. Jacobs was 
sentenced fo 3 to 6 years, the reward being paid to 
Mr. Harold A. Perkins. 

For the arrest and conviction of James Burke and 
Leroy Allen who made an attempt to smash the 
show window at the store of J. W. Leggett Jewelry 
Co., Bessemer, Ala., on June 18, but was frustrated. 
These theives were given a six months’ sentence, 
the reward being paid to Officers J. A. Caser and 
Joe Stoves. 

For the arrest and conviction of William Level, 
who smashed the show window at the store of 
Marks Bros., Chicago, July 10, and stole $327 worth 
of goods, $193 of which has been recovered. Level 
was sentenced to one to 10 years the reward being 
paid to S. Dunham. 

For the arrest and conviction of Raymond Ramge 
and Gerald DeVore who broke into the store of V. 
S. Pfenning, St. Mary’s, O., on June 5, and stole 
$142 worth of goods, all of which has been re- 
covered. These burglars were sentenced to an in- 
determinate period, the reward being paid te Chief 
of Police F. C. Miller, Officer Gilbert Gerstner and 
Gordon Miller. 

For the arrest and conviction of Jack Love who 
entered the store of Leo M. Schiller, San Diego, 
Cal., July 31, and stole $125 worth of goods, which 
have been recovered. Love was sentenced to three 
months and the reward is being paid to several 
officers and Mrs. J. W. Ware. 








A daylight robbery was staged on the Mc- . 
Pherson highway between Bellevue and 
Clyde, O., recently, when L. H. Isenberg, a 
traveling jeweler from Akron, was held up 
at the point of a gun and robbed of 70 gold 
watches and $480 in cash, according to Mr. 
Isenberg’s report to the police. 


Remember the A. N. R. J. A. Convention at Milwaukee, Sept. 27-30 
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Oriental Button Pearls 


AN UNUSUAL COLLECTION 
‘ IN PAIRS FOR STUDS 
AND SINGLE PEARLS FOR MATCHING 





Ranging in Sizes from 3 to 20 Grains 


CHARLES H. CONANT & BRO. 


Importers of 527 FIFTH AVENUE 
Pearls, Diamonds and Precious Stones NEW YORK 
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Bowlers Start Season 





Members of Chicago Jewelers’ Bowling 
League Elect Officers and Run 
Off First Games 

Cuicaco, Sept. 12.—Members of the Chi- 
cago Jewelers’ Bowling League played their 
first series of games on Thursday evening 
of last week at Bensinger’s on S. Wabash 
Ave. The teams that constitute the league 
and their captains are as follows: Norris, 
Alister-Ball-Bridges Co., E. Tepper; Otto 
Young & Co., L. Holz; A. €C. Becken & Co., 
Ss. C Lund; American Optical Co., F. 
Kreissl!; Bulova Watch Co, O. Nelson; 
Harry Nathanson, E. Borchers; W. R. An- 
derson Co., J. Wiler, and the Goldsmith Bros. 
Smelting & Refining Co., W. Ferretti. 

Election of officers resulted in the re-elec- 
tion of W. C. Harris, of the Norris, Alister- 
Ball-Bridges Co., president; C. F. Gerstner, 
Otto Young & Co., vice-president, and David 
FE. Newman, secretary and treasurer. 

Teams representing the Bulova Watch Co. 
and the American Optical Co. were fortu- 
nate in winning all three games; Norris, 
Alister-Ball-Bridges Co. and Harry Nathan- 
son’s teams won two and lost one game; the 
teams of A. C. Becken & Co. and Goldsmith 
Bros, won one and lost two; and the teams 
of W. R. Anderson Co. and Otto Young Co. 
made the bottom of the list with no games 
won and three lost. Rudolph Krischke, 
playing on the Nathanson team, showed his 
associates that he is still in good form. He 
had the highest individual ‘score, 590. 








Held as Famous Forger 





Suspect Said to Be “Christmas Keough”, 
Whose Career Dates Back to 1895, 
Arrested in New York 
A man suspected of being “Christmas 
Keough,” a well known international swin- 
dler, who for years just before the Christ- 
mas holiday season preyed upon members of 
the jewelry trade throughout the country, 
lost his liberty on last Thursday because his 
suave and insistent denials were not con- 
vincing to detectives. He was taken into cus- 
tody by Detective Walter Miller of Police 
Headquarters, aided by William P, Wagner, 
Assistant Superintendent of the Pinkerton 
Agency, on information that he was Laur- 
ence M. Farrell, alias “Billy Christmas,” 
alias “Christmas Keough,” wanted for vio- 

lation of parole in Boston. 

When cornered in a room at 399 W. 57th 
St. New York, he refused to open the door 
and the detectives burst in. They were 
greeted by a well dressed man, who handed 
them a calling card inscribed “Dr. T. H. 
Lamar, Osteopath, No. 7 Dover St., Picca- 
dilly, W. S. London, England.” 

When told he was “Christmas Keough,” 
the man shook his head and smiled and de- 
nied ever having heard the name. The de- 
tectives were nonplussed, but decided to take 


the man to headquarters for a comparison of. 


fingerprints. These, they said, positively 
identified him as “Christmas Keough.” ‘He 
then again faced his accusers with a denial, 
and said his real name was G. Dindas and 
Save his age as 67, although he looks 15 
years younger. 

Investigation showed that when “Billy 
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Christmas” was arrested for a. series of 
swindles in 1917, he used the name G. Dun- 
das, but the police were wary of being 
caught in the predicament they faced that 
year. Seeking Farrell, they arrested a 
prominent and respectable broker and had 
begun prosecution of him in St. Louis before 
the victim succeeded in proving that he was 
not the much sought swindler. In that case, 
however, they had no fingerprints for com- 
parison, they pointed out. 

He was always well dressed, would visit 
a jewelry store and select a diamond as a 
holiday present and pay for it with a check 
always larger than the price of the jewel. 
Receiving change, he would vanish before 
the jeweler learned the address he gave was 
false. 

When jewelers became to be wary of 
“Christmas Keough,” he resorted to forged 
Canadian Travelers’ Checks, flooding banks 
and business houses with them. “Christmas 
Keough” has several arrests and convictions 
on his record. 








A Noonday Holdup 


Two Young Bandits Take Gems Worth $22,- 
000 from Los Angeles Diamond Broker 
and Make Their Escape 


San Francrsco, Cal., Sept. 10.—In a noon- 
day holdup, evidently carefully planned, two 
well-dressed young bandits, stole $22,000 
worth of diamonds from George R. Ran- 
dolph, diamond broker, in his offices in the 
Commercial building, 833 Market St., yes- 
terday. The date was California Admission 
Day, when there were comparatively few 
people in office buildings, while the streets 
were crowded with holiday-makers. 

One of the thugs, described as short, blond, 
23 or 24 years of age, had called two days 
before to look at engagement rings, as he 
said he was getting married. This man, who 
spoke with an educated accent, selected a 
diamond ring, but did not buy it. Yesterday 
he returned and said he would take the ring. 
Mr. Randolph admitted him to the inner of- 
fice and got out the tray for him. Just then 
a pal of the pretended purchaser strolled into 
the outer office and the blond called to him: 
“Joe, come here and see the ring I’m buying 
for Marie.” Mr. Randolph set down the 
tray and opened the door to the inner office. 

“Stick ’em up and keep your mouth shut!” 
was the greeting of the pal, as he entered 
the inner office. This thug was tall, dark 
and about the other’s age. He used an auto- 
matic in a business-like manner. The dia- 
mond broker made a move to his desk to 
put his foot on the alarm, but the gunman 
bored the automatic into his ribs and crowded 
him into a corner. Evidently the thieves 
knew the lay of the office. They folded up 
the tray which was filled with diamonds, 
scooped up a few diamond bracelets and left, 
threatening Mr. Randolph with death if he 
made an outcry. , 

Mr. Randolph’s office is on the third floor 
of the building, beside the elevators. As the 
thugs ran along the corridor toward a rear 
sairway, one of the elevator girls, sensing 
something wrong, screamed and dropped her 
cage ‘to the main floor, intending to get help 
before they could escape. Elmer Rose, a 
friend of Mr. Randolph’s, was in the lobby, 
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waiting to go up. He helped the elevator 
girl to give the alarm and to lock every exit 
to the building. Mr. Randolph, too, was 
signaling an alarm. 

Detéctive-sergeants Richard Tatham and 
Charles Iredale headed a-squad from Central 
Station and Captain Charles Gough arrived 
from Southern Station to take charge of the 
investigation. The building was combed 
from basement to roof, but no trace of the 
thugs was found. There is a certain element 
of mystery about their get-away, for all the 
exits were locked and the alarm given within 
a few seconds. Police think the pair climbed 
out of a rear window and mingled with the 
holiday crowds, 

This morning Mr. Randolph, in speaking 
to a JEWELERS’ CIRCULAR reporter, expressed 
little hope of the thugs being apprehended. 
He could identify the short blond, but had 
less chance of observing the tall, dark gun- 
man. 








Jewelry Valued at $26,400 Stolen 
from London’s Gift Shop, 


Newark, N. J. 


Newark, N. J., Aug. 12.—Jewelry valued 
at $26,400 was stolen from the safe in Lon- 
don’s Gift Shop, 360 Springfield Ave., early 
last week. The stock was insured for 
$10,000 and consisted chiefly of holiday 
goods which had just been delivered. 

Entrance to the store, which is located at 
the corner of Springfield Ave. and Bergen 
St., was effected through a small window, 
several feet above the sidewalk, leading to a 
lavatory. This wnidow is close to the en- 
trance to adjoining apartments in Bergen St. 
Bars on the inside of the window were re- 
moved and a hole cut in the lavatory door, 
leading to the rear of the store, where the 
safe is located. The front of the safe is 
visible through the windows of Bergen St. 
or Springfield Ave. 

Apparently the. yeggs did not enter the 
front of the store. All the goods left in the 
cases over the week-end remained untouched. 
They confined their operations to the side 
of the vault next the lavatory door, where 
they could work unseen, A large square hole 
was cut in the vault. No finger prants or 
clues were found by the police. Burglar 
alarm wires were cut. The loss was dis- 
covered Tuesday morning, following Labor 
Day. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


' for the past week: 


Selling Price 
London U.S. Gov't New York 

Date Official Assay Bars Official 
Pathe, pM acnnn _ 25 ts 57% 54% 

” Pocko ns 25% 57% 55 

= Saws 25% 57% 55% 

” Oe 2525 57% 55% 

| eee 25% 57% 55% 

Rese 25% 57% 55% 








Max Kurjan, of Max Kurjan & Co., dia- 
mond importers, Cleveland, O., has recently 
returned from a three-month trip to the va- 
rious parts of Europe and the world’s dia- 
mond markets. After a short stay at his 
office, he will leave to call on his many 
friends in the trade through the south and 
southwest. 


Don’t forget Great Convention at Milwaukee, Sept. 27-30 
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They’re Off !! 


Our representatives are now on their way to 
your city. They carry with them a complete line 
of diamond rings of that quality which has made 
the WESSELTON .name famous wherever the 
best in diamonds is appreciated. Thousands of 
America’s leading jewelers are featuring this line 
exclusively. 





-Wesselton Diamond Co., Inc. 
Manufacturers of White Gold Diamond Rings 


527 Fitth Avenue New York City 
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Louis J. Schoolhouse 


20 West 47th St. 
New York City 
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The Jewelers Publishing Corp., 11 John St., New York 
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Death of Lewis J. Mulford 


mee abeeee rs enest 
Dean of the Jewelry Trade and President of The Jewelers’ Pub- 
lishing Corporation, Succumbs to a Stroke in His 
‘Ninety-third Year—His Long Career 


Montciair, N. J., Sept. 13—Both the 
jewelry and publishing trades suffered a 
severe loss in the death, last night, of Lewis 
J. Mulford, president of the Jewelers’ Pub- 
lishing Corp. He passed away at the home 
of his son, Vincent S. Mulford, at 130 S. 
Mountain Ave.,; after an illness of a few days. 

Mr. Mulford was in his 93rd year and was 
the oldest active mem- 
ber of the manufactur- 
ing jewelry industry 
with which. he had 
been connected for 
three-quarters of a 
century and for 40 
years had been promi- 
nent in the publishing 
world. 

Despite his four- 
score and 12 years, 
Mr. Mulford had been 
in fairly good health 
until last week and 
had been active, at- 
tending his office in 
New York regularly. 
Late Friday afternoon 
he was stricken on his 
return from a_ walk. 
He was given every 
medical attention but 
remaitied unconscious, 
gradually sinking un- 
til he passed away 
peacefully last night. 
With him at the end 
were his two sons. 

Mr. Mulford has 
been a resident of 
Montclair for about 
40 years and was 
affliated with the 
First Congregational 
Church here.’ The 
funeral services will 
be held at that church 
Thursday at 11:30 
A. M. and interment 
will take place in 
Greenwood Cemetery. 





Lewis J. Mulford 
had a remarkable career, having been active 
in the business world of the country con- 
tinuously for over three-quarters of a cen- 
tury. He was veritably the Dean of the 
jewelry trade, with which he had been con- 
nected since 1851 and as well was one of 
the oldest men connected with business-paper 
publishing in the United States. Though 
his work throughout his life was marked 
with an unusual modesty and unostentatious 
spirit, he, nevertheless, left an impress on 
both these fields of endeavor. 

A native of New York City, Mr. Mulford 
came from a long line of pre-Revolutionary 
ancestors and first saw the light, March 
22, 1835. His father died when he was a 
young man and being the oldest of five 


children and the only boy, he started in on 
a mercantile career at an early age and in 
March, 1851, entered the manufacturing 
jewelry business in the employ of the old 
firm of Peckham, Denis & Co., then at 
17 John St.. New York. After traveling 


for this firm and their successors, Merrill, 
Fitch & Allen and Peckham, Merrill & Co., 





THE LATE LEWIS J. MULFORD 
(From a painting by Julian Lamar) 


in Feb. 1, 1863, he went with Samuel J. 
Smith, a small manufacturer at 10 Maiden 
Lane, with whom he remained for two years. 

Mr. Mulford started in business in 1865 
on his own account as a manufacturer of 
seal rings at 32 John St., corner of Nassau 
in an old building now the site of the 
Sheldon building. The following year with 
Chester S. Ford, he bought out the business 
of the old firm of Smith & Ford, 24 John 
St., and continued at that address under the 
name of Ford & Mulford. With the rapid 
growth of the business, the firm was forced 
to take larger quarters and moved to the 
old Waltham building at 1-3-5 Bond St., 
on May 1, 1871. But his partner, Mr. Ford, 
having died on April 30, of that year, the 
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firm was ‘changed to Mulford & Co. 
S. Cottle becoming a partner some months 
later. In 1873, Seth W. Hale joined the 
concern, the house becoming known as Mul- 
ford, Hale & Cottle, which, in February, 
1877, was changed to Hale & Mulford. 

After the destruction of the Waltham 
building by fire on March 7, 1877, the busi- 
ness was moved to Broadway and 4th St., 
the factory being conducted at. Lafayette 
Place. In. 1882, Mr. Mulford’s health hav- 
ing become impaired, he sold out his interest 
to Mr. Hale and two years later joined with 
the New Haven Watch Co., New Haven, 
(later the Trenton Watch Co.). 

On Sept. 1, 1887, Mr. Mulford became 
connected with The Jewelers’ Circular Pub- 

lishing Co, in 
which his former 
partner, Seth W. Hale, 
had become president. 
Mr. Hale died in De- 
cember, 1889, and. on 
Feb. 1, 1890, Mr. 
Mulford became man- 
ager of this journal 
and was elected presi- 
dent of the company in 
1898, a position re- 
tained until the com- 
pany was succeeded 
this year by the Jewel- 
ers Publishing Corp., 
at which time he be- 
came president of the 
new company. 

Mr. Mulford’s entire 
business career was 
marked by an indus- 
try and thoroughness 
of an -unusual type. 

_ Even. as: the years 
crept.on, he re- 
mained active in work 
and visited his office 
regularly until his last 
sickness. In his early 
years in the jewelry 
trade, he had traveled 
far and wide and was 
known personally. to 
the prominent retail- 
ers in nearly every 
section of the country. 

Among these he made 

strong and lasting 

friendships which con- 

tinued throughout his 

career as a publisher 

as well. He endeared 

him’self to those 
who knew him by his rugged honesty, his 
high ideals and his sense of absolute fairness 
and justice. Simple in tastes and affable in 
manner, he was, nevertheless, a man of 
forceful character and his many sterling 
qualities strongly impressed all those with 
whom he came in contact. 

Few men have ever known the jewelry 
trade as thoroughly as did he and his per- 
sonal knowledge of people and things in the 
industry was remarkable. An example of 
this was shown in April, 1921, when Mr. 
Mulford was the guest of honor at a banquet 
held at the Bankers Club, New York, and 
attended by the veterans of the industry who 
sought to commemorate his 70 years of 
service in the jewelry trade. Asked to give 


Attend the A. N. R. J. A. Convention at Milwaukee, Sept. 27-30 
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'a few reminiscenses of the early jewelers in 
New York, he astonished his hosts by giv- 
ing one of the most remarkable summaries 
of the jewelry industry im 1851, with not 
only personal reminiscences of the jewelers 
at that time but also little sketches of their 
careers, what had become of them and the 
future histories of their firms. So remark- 
able was this, that Mr. Mulford was re- 
quested to prepare it for the archives of the 
Maiden Lane Historical Society, to which 
it was presented a short time later. This 
knowledge of the jewelry trade and the 
people in it proved for years a most valu- 
able asset to the journal published by his 
company. 

Though interested deeply in the affairs 
of the jewelry and publishing interests, he 
sought no honors or offices and those which 
he held were veritably thrust upon him. He 
was one of the organizers of the American 
Trade Press Association, the first organ- 
ization of business, trade and technical papers 
and for a while held the office of president 
m that body. He was also a vice-president 
of the Maiden Lane Historical Society to 
which he had made many contributions of 
yalue, but outside of these the only other 
office that he accepted was that on the com- 
mission of the St. Louis Exposition where 
he acted as one of the judges of the lines 
of the jewelry industry. At his 90th birth- 
day, which took place March 22, 1925, Mr. 
Mulford was also the guest of honor at 
a banquet given to him at the Hotel Mont- 
elair, by his fellow townsmen and was the 
recipient of letters of congratulations and 
leaders of the jewelry industry in all parts 
of the country. 

Mr. Mulford was married Jan. 4,°1860 to 
Miss Caroline Toles and with her celebrated 
their Golden Wedding anniversary in 1910. 
Of the marriage, two sons survive, Vincent 
Strong. Mulford, of Montclair and, South- 


ampton, and Louis K. Mulfordgof Denver, | 
about” 


Colo. Since Mrs. Mulford’s- death, 
12 years ago, Mr. Mulford had made his 
home with his son, Mr. Vincent Mulford, ‘at 
130 S. Mountain Ave., Montclair. 
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A number of ringmakers on white gold 
lines have been added to the working forces 
of T. G. Frothingham & Co. 

Andrew Neuschuez spent the last week- 
end and holiday with his family at their 
Summer place at Harwickport, down on the 
Cape. 








Plainville, Mass. 





Whiting & Davis Chain Co., is increasing 
its force of bench hands. 

Whiting & Davis Co. and the Whiting 
& Davis Chain Co., have taken space for the 
Purpose of making exhibitions at the 
American National Retail Jewelers’ Associa- 
tion convention at Milwaukee, Wis., during 
the week of Sept. 26. 








F. L. Sanders has opened a jewelry store 
at West Bend, Ia. 
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Ernest C. Anderson, formerly of Cascade, 
Idaho, has moved to McCall. 

The Iverson’s jewelry store, New Hamp- 
ton, Ia., is being remodeled. 

Howard H. Belding has moved from 
North Bend to Portland, Ore. 

The business of A. H. Bacon; Ensley, Ala., 
has been moved to Tuscaloosa, Ala. 

FE. N. Dewal will open a jewelry store at 
126 N. Main St., Hutchinson, Kans. 

Joseph Bickart, Wilkinsburg, Pa., has 
been succeeded by Benjamin L. Bass. 

The Romero Jewelry Store, Jeanerette, 
La., has been moved to Abbeville, La. 

The business of John H. Riffe, Hastings, 
Mont., has been succeeded by John W. Hiber. 

Whitney Romers has purchased the jewelry 
business of Daniel.L. McPherson at Abbe- 
ville, La. 

T. H. Halton, Shawnee, Okla., has sold 
out to Si Beckenstein, trading as Rosenfield 
Jewelry Co. 

Maurice H. Singer has succeeded to the 
business conducted by Michael S. Silverman 
at Portland, Ore. 

C. E. Masters is opening a watch repair 
department in the E. E. Farnsworth store, 
Ft. Atkinson, Wis. 

The H. M. Wynne jewelry hibinéee has 
been succeeded by the Highlands. Jewelry 


. Co. at Sebring, Fla. 


Tim Shinners, West Bend, Wis., has sold 


' an interest in. his jewelry business to- Mr. 


Schroeder of Barton. 

The style of the De May Bros. at Greens- 
burg, Pa., 
Jewelry & Music Store. 

“William F. Roberts, a jeweler at 616 Mon- 
roe, Spokane, Wash., is completing the re- 
modeling of his storerooms, which practically 
sincludes doubling the floor space. A cross 
partition was moved toward the rear, new 
fixtures installed, the entire interior. redeco- 
rated and other improvements made. 

Announcement has been made that Glen’s 
Jewelry Store at 2815 Industrial Ave., Flint, 
Mich., has been opened. The store is owned 
and operated by Glen Hatfield, who has con- 
ducted a similar business at 2801 Industrial 
Ave. for the past two years. Mr. Hatfield’s 
new quarters are modern and well equipped 
in every way. 

A trunk containing $25,000 worth of 
jewelry was lost in Anderson, S. C., by 
Fred A. Wheeler, a jewelry salesman, and 
it was thought for a time that the jewelry 
had been stolen. Mr. Wheeler had sent his 
baggage to the station and when he checked 
his trunks there was one missing. This 
trunk contained diamonds and _ watches. 
After two of the trunks had been put on the 
train they were ordered taken off, and Mr. 
Wheeler began a search for the missing 
one. When a porter was called up he stated 
that he was not the regular porter and 
that the trunk fell off the elevator into the 
shaft. He did not have time to dig it out 
so he left it there. At the bottom of the 
shaft was several inches of water. The 
jewelry salesman’s trunk was fished out and 
taken to the hotel where Mr. Wheeler 
opened it to find that his stock was somewhat 
damaged. It had to be cleaned before he 
could show it again. There was insurance 
against theft and loss in transit and by fire 
but there was no insurance against water. 


has been changed to De. May’s - 





N. L. Brackin, of Brackin’s, has returned 
home, after a business and pleasure visit to 
New York, Washington and other eastern 
and northern cities. 

With the opening of colleges and schools 
some of the Birmingham retail jewelers re- 
port a good business in the sale of society, 
class and fraternity pins and rings, while 
some jewelers say they have sold a number 
of watches and some jewelry to teachers © 
and students. 

Two handsome silver loving cups have 
been added to the possible awards for men 
at the Alabama Polytechnic Institute at Au- 
burn for 1927-28, by William Legare, of 
Auburn. ‘These cups will soon be placed on 
display at some jewelry store in Auburn. 

Industrial leaders in Birmingham are pre- 
dicting that 1928 will witness the biggest 
industrial boom ever known in Birmingham. 
The recent elimination of the “Pittsburgh— 
plus” race on steel has caused a considerable 
expansion already in the steel industry in 


Birmingham. 


It is expected that the Alabama State 
Fair, which opens in Birmingham Sept. 
and-closes Oct. 1, will bring at least 50,000 
visitors to the city this year. Since last 


~season a $1,000,000 amusement park has been 


added to the-State Fair grounds. The State 
Fair exhibits and the park attractions and 
the Johnny J. Jones shows will all be con- 
solidated this year in the biggest attraction 
ever held in-the south. Retail jewelers and 
other merchants are predicting a good busi- 
ness during fair week. 

It has developed that a man under arrest 
in Philadelphia, Pa., thought to have been 


. Roy Dickerson, noted Alabama diamond and 


jewelry. thief and bank robber, is Ralph 
Dickson, wanted in Birmingham and in 
other Alabama cities for several small rob- 
beries committed principally at filling sta- 
tions and grocery stores. Roy Dickerson 
escaped from Kilby Prison, near Montgom- 
ery, Ala., about three years ago while serv- 
ing a 25-year sentence for a bank robbery. 
No trace of him has ever been found. He 
is also wanted for robbing a New York dia- 
mond salesman in a hotel at New Orleans of 
over $80,000 worth of diamonds. This lat- 
ter robbery was committed just before he 
was convicted of the bank robbery. 











Thomas Allsopp, president of Allsopp & 
Allsopp, manufacturing jewelers, was taken 
to his home Saturday afternoon from St. 
James’ Hospital, where he underwent a re- 
cent operation for appendicitis. 

F. H. Wittstein and E. M. Mandiville, 


formerly of The Arch Crown Mfg. Co. 
have formed a partnership under the title 
Wittstein &  Mandiville, manufacturing 
jewelers at 81 Warren Street. The firm 
will specialize in the manufacture of high 
grade rings, brooches and diamond mount- 


ings. 
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Valuable Optical Books 


Medical Ophthalmology 


By Arnold Knapp, M. D. 510 pages, with 32 
illustrations. Chapter I, comprising 80 pages, is 
devoted to the anatomy ‘of the eye and especially 
the ocular nervous system. Price 


Compend of Diseases of the Eye and i 
Refraction 


By Gould and Pyle. Including ee and 
Operations, and a Section on Local Therapeutics. 
With Formulae, Useful Tables, a Glossary and 
111 illustrations, several of did are in colors. 
Price, Cloth, $2.00. 





Diseases of the Eye | | 


696 pages. ad De Schweinitz. Illustrated. Price, 
Cloth, $12.00 








The Recognition of Ocular Disease 


By James Forrest. A treatise for optometrists. 
The author’s aim is to impart a general knowl- 
edge of eye diseases that are most commonly 
encountered. .172 pages, with many illustrations, 
including plates in colors. Price, 


Diseases-of-the Eye 


~<“ipatterioiogy, “The Relation of the Eye to the 
Nose, etc. By Henry Caldwell Parker, Clinical 
Professor of Ophthalmology in the Indiana Uni- 
versity School of Medicine, Indianapolis, Ind. 116 
text illustrations and 6 full-page chromo-litho- 
graphic plates with 19 figures, Flexible cloth. 
Rounded corners. 303 pages. Price, $1.75. 


The Optical Journal and Review. 
11 John Street : : New York 
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Fred A. Boss and family motored to 


Fitchburg, Mass., over the last week-end 
and holiday, which they spent with relatives. 
James E. Roosa has returned from a stay 
at Hornell, N. Y., and is at his Summer 
place at Buttonwoods for the rest of the 


season. 


H. E. Brown has accepted a_ position 
with the Hannever Mfg. Co. He was 
formerly associated with the Rueckert 
Mig. Co. 


The official souvenir badges for the 250th 
anniversary celebration of the town of East 
Greenwich, R. I., were made by the Robbins 
Co., Attleboro. 

E. Irving Rogers, Jr., and George 
Berkander were members of the committee 
that had charge of the community water 
sports at Buttcnwoods on Labor Day. 

Morton F. Winsor, who recently passed 
through a successful operation at the 
Truesdale Hospital in Fall River, is now 
convalescing at his Summer home at West- 
port Harbor, Mass. 

Courses in the various departments of the 
Rhode Island School of Design, including 
jewelry and silversmithing in all their 
branches, will begin Sept. 26 for the day 
classes and Oct. 3 for the evening. 

The official souvenir badges for the an- 
nual national encampment of the Veterans 
of Foreign Wars held in this city the past 
week were designed and furnished by the 
Standard Emblem Co., of this city. 

Among the latest contributors to the fund 
being raised by the Town Criers to finance 
the national encampment of the Veterans of 
Foreign Wars in this city the past week 
are: The Shepard Co., $250; Samuel M. 
Nicholson, $250; Tilden-Thurber Corp., 
$50; Frederick A. Ballou, Jr., $10; Frank 
H. Buffington Co., $10. 

An exhibit, planned to show the diversity 
provided in courses at the Rhode Island 
School of Design has been on display in the 
lobby of the Rhode Island Hospital Trust 
Co. building the past week. Features of 
the exhibit included jewelry and _ silver- 
smithing work done by the students, as well 
as work done in the other departments. 

The finding of a safe door unlocked in 
the retail jewelry store of Agostina Vicca, 
at 294 Union Ave., early last Monday morn- 
ing gave the police a robbery scare. The 
proprietor was notified but upon investiga- 
tion found nothing disturbed, and it was 
apparent that Mr. Vicca had neglected to 
lock the safe when he closed the store. 

Miss Corrine Carpenter, daughter of Mr. 
and Mrs. Horace A. Carpenter, was married 
last week to Ralph Lester Sayles. The 
bride is a granddaughter of Horace F. 
Carpenter. founder of the refining business 
conducted for more than half a century at 
58 Page St., and which recently discontinued. 

Mrs. Caesar Misch, head of Ceasar 
Misch, Inc., president of the Rhode Island 
Federation of Music Clubs, who recently 
returned from nearly a year’s travel in 
South America, has accepted the active 
chairmanship of Rhode Island’s committee 
of sponsors for the National Radio Audition 
of the Atwater-Kent Foundation. 
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Samuel Temkin, who was named tem- 
porary receiver several days ago of the 
K. & S. Jewelry Co., manufacturing 
jewelers at 22 Conduit St., this city, has 
been discharged from further acting in that 
capacity under the terms of a decree entered 
by Judge Blodgett in the Superior Court last 
Saturday. Mr. Temkin explained to the 
court that it was unnecessary for him to 
continue as receiver as bankruptcy proceed- 
ings have been instituted against the com- 
pany in the United States District Court. 

Benjamin Comstock, of . Comstock & 
Wood, and his partner, Walter C. Wood, 
familiarly known as “Jack” Wood, are 
among the most enthusiastic yachtsmen on 
Narragansett Bay. In fact they are true 
sportsmen and both have the yacht racing 
spirit to its greatest limit. At the recent 
international star boat races off Newport 
“Jack” served as a member of the interna- 
tional regatta committee. The boat that 
won the series of races and becomes the 
season’s champion, Tempe III now enrolled 
in the Newport Harbor, Cal., Fleet of the 
International Star Class Yachting Associa- 
tion, was built for Mr. Wood, while last 
year’s champion, Ihody, which finished 
fourth this year, the victim of a series of 
accidents, is owned by Mr. Comstock. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: G. Freundlich, of the 
American Wholesale Corporation (Balti- 
more Bargain House), Baltimore, Md.; J. 
W. Brandt, of Brandt & Co., New York 
city; Mr. Steinberg, of Schwartz & Stein- 
berg, New York city; Samuel Diamond, of 
Diamond, Blitz & Co., Chicago; Mr. Lesser, 
of Samstag & Hilder Bros., New York city; 
B. Bromberg, of Montreal, Que.; Sol Cerf, 
of Sol Serf Co., Pittsburgh, Pa.; Max 
Singer, of New York city; I. Salamon, of 
Maison Blanche Co. (White House), New 
Orleans, La.; Miss Eva Keller, of Goerke 
Co., Newark, N. J.; Aaron Coplon, of 


Charles Stores Co., Inc., New York city; 
Miss Monnann, of Davis Dry Goods Co., 
Chicago; Mr. Silverstein, president of the 
Novelty & Jewelry Co., Inc., New York 
city. 











P. Orr spent the 
week-end and holiday in an automobile trip 
down on Cape Cod. 

Mr. and Mrs. Leonard E. Sargent and 
daughter, Miss Meredith Sargent, were 
members of a house party down on Cape 
Cod over the last week-end holiday. 

Mr. and Mrs. George Janes and two 
children are taking a 10-day tour in their 
automobile through New Hampshire and 
Canada. 

The Union Plate & Wire Co. announces 
that it is driven on orders and has been 
increasing the working forces of its various 
departments. 

Mr. and Mrs. Thomas W. Winstanley and 
family have returned from an automobile 
trip to Saratoga, Lake George and over the 
Mohawk Trail. 

S. O. Bigney Co., of this city, will be 
among the exhibitors at the American Na- 
tional Retail Jewelers’ Association conven- 
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tion at Milwaukee, 
of Sept. 26. 

Raymond Rioux took first net prize with 
69 and William J. Gow the low gross with 
77 at the golf tournament last Saturday at 
the Highland County Club. George L. 
Shepardson made a good showing with a 
score at 72 net. 

The baseball team representing L. G. 
Balfour Co., with its game the other night 
with the Wolfenden Co.’s team, rang down 
the curtain of the 1927 season of the Manu- 
facturers’ League at Capron Park in which 
the Balfours won. 

The committee in charge of the awarding 
of scholarships at the Rhode Island School 
of Design on Wednesday announced that it 
was ready to receive applications from 
jewelry employes or others who would like 
to be considered. The scholarships are for 
evening sessions of the school during the 
Fall and Winter terms and have been made 
possible through the generosity of a number 
of manufacturing jewelry concerns of this 
city and North Attleboro, in co-operation 
with a committee from the Attleboro Art 
Chapter. 


Wis., during the week 








Winston-Salem, N. C. 


Robert H. Day and wife have returned 
from an extensive fishing trip and vacation 
down on the eastern coast of Carolina which 
they enjoyed greatly. 

W. T. Vogler & Son, pioneer jewelers who 
conducted their jewelry business at Liberty 
and 4th Sts. for over 40 years, have com- 
pleted their removal to 4th and Cherry Sts. 

F. G. Tilley, who was formerly employed 
with W. T. Vogler & Son and W. E. Line- 
back of this city, but who later conducted a 
retail business for himself at Durham and 
Mt. Airy, N. C., has again returned to the 
twin city and is now with The Gift Shop, 
Jewelers, 219 W. 4th St. 

William Scholtes, head engraver with the 
Vogler store, has returned from a motor trip 
to his old home in New Jersey. Accom- 
panied by his father-in-law, Mr. Hartman, 
Mr. Scholtes visited some of his old friends 
in New York, where he was for several 
years employed on Maiden Lane. 

J. L. Rogers, for some years head watch- 
maker with The Jewel Box and later a mem- 
ber of the Twin City Sporting Goods Co., 
has severed his connection with the latter 
concern and opened a retail business in the 
front part of the store room occupied by 
Cassel Drug Co. at the corner of 4th and 
Cherry Sts. 

W. H. Leonard, for several years a pronu- 
nent jeweler in Salisbury, N. C., has leased 
offices on the third floor of the Nissen build- 
ing, this city, where he is at present installing 
fixtures preparatory to opening a strictly 
modern retail jewelry business. Mr. Leon- 
ard stated to a representative of THE JEWEL- 
ERS’ CIRCULAR that in a very few weeks he 
will be open for business. Only sterling 
will be carried in silver, while he will also 
carry a line of diamonds and a comprehen- 
sive stock of jewelry. The fixtures are of 
red gum finished in mahogany and are so 
being arranged that they will face north and 
west. Mr. Leonard is well known in the 
surrounding community and has the best 
wishes of the jewelry trade at large. 
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The stock in trade of C. Irving Jackson, 
Wakefield, was sold at auction last week 
by Isaac Rich. ous 

Mr. and Mrs. D. Fortin, Waterville, Me., 
visited the trade in New York and this city 
during last week, making the trip by auto- 
mobile. : 

Marriage intentions have been filed by 
Harvey O. Miner of Amesbury and Marion 
Eudora Plunkett, Newburyport, _ silver 
worker. 

Arthur M. Horne, treasurer of Shreve, 
Crump & Low Co., has been made a mem- 
ber of the merchandise advisory committee 
of the Boston Better Business Bureau. 

Mr. and Mrs. Carl D. Smith have come 
back to this city after two months at their 
Summer home in Munsonville, both much 
invigorated and benefited by the long rest 
and change of scenery. 

J. E. McCourt is serving on the jury in 
the criminal sessions in Cambridge. After 
dispensing the routine cases the jury will 
have to dispose of six or seven murder 
cases. The session is likely to be a lon 
one. 

Funeral services were held last week for 
John H. Carey, who died in hospital. He 
worked for many vears in the Waltham 
watch factory and had been a life-long resi- 
dent of Waltham. He leaves a widow and 
one daughter. 

While Mr. and Mrs. Michael Powers 
were at work in the Waltham watch fac- 
tory thieves broke into their home, 42 
Adams St., and stole property of considerable 
value. The robbers apparently used a key 
left on the ledge of the basement window. 

The annual outing of the North Shore 
Retail Jewelers’ Association is to be held at 
the Middleton Arms, Danvers, Sept. 14. 
The features will be a sports program and 
a banquet at which Roy Distel, president, 
will be in the chair. Arrangements are in 
charge of E. O. Maxwell of Salem. 

H. I. Weiler, of the Sanger Co., was 
among the Sons of Veterans attending the 
annual encampment in Grand Rapids, Mich., 
last week. He is a former grand com- 
mander of that organization. On his re- 
turn he will visit Detroit, Niagara Falls 
and New York city. Mr. and Mrs. Tom 
Wilson of the same company have returned 
from their vacation at Buzzards Bay. 

Arthur Stern, president of the Massa- 
chusetts and Rhode Island Retail Jewelers 
Association, and Louis S. Smith, secretary, 
are the delegates to attend the annual con- 
vention of the American National Retail 
Jewelers’ Association in Milwaukee, Wis. 
Mr. Smith has made reservations and ex- 
ects that he will have much important 
information to report back to the State 
association on his return. 

_ When George W. Rickey, 93, returned 
irom a motor trip to Grand Rapids last 
week he found that the clock in the Con- 
gregational Church had gone on strike and 
retused to record the time of day. Experts 
had been called in but could not start it 
ticking. Hickey, however, quickly stripped 
off his coat. rolled up his sleeves and as- 
cended into the belfry which rocked as he 
made his way up. In a few minutes the 


THE JEWELERS’ CIRCULAR 


silvery notes were pealing out the hour 
over hills and housetops. Oldtimers 
wondered and then flocked to the church to 
find out why. They arrived in time to see 
the veteran clockmaker descending from the 
belfry, covered with dust and cobwebs, but 
smiling gloriously for all that. For nearly 
50 years the clock had kept perfect time 
while in charge of Mr. Hickey. 
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Eli Ruben spent the recent holidays in 
Atlantic City. 

Roe Fulkerson and wife are in Boston 
on a short trip. Mr. Fulkerson conducts an 
optical store. 

George W. Harvey, of E. G. Hines 
Jewelry Co., is spending some time at his 
home on the seashore. 

Arthur J. Sunderlin, president of the local 
retail jewelers association, is on a fishing 
trip at Wachapreague, Va. 

Miss Monroe, buyer of jewelry in the 
King’s Palace, a department store, expects 
to visit New York soon on a buying trip. 

Mr. Persons, manager of Goldsmith & 
Co., jewelers, has returned from an enjoy- 
able trip to New York and other eastern 
points. 

Mrs. M. D. Brown, in charge of the 
jewelry department at W. B. Moses & Son, 
is back from a pleasure trip spent near 
Winchester, Va. 

H. P. Petersen, after having his jewelry 
store closed for the Summer, has just opened 
up again, and is getting his stock in good 
condition. He spent about eight weeks 
at the seashore, and looks much invigorated 
from the rest. 

Mr. Zanner, of Edwards & Zanner, expects 
to leave for a trip to Atlantic City and 
other points within about two weeks. Al- 
bert W. Zanner, his son, has just gotten 
back from Detroit, Buffalo, Niagara Falls, 
Atlantic City, and while away he spent some 
time in Canada. 

Mr. Schafer, of Harris & Schafer, is in 
Atlantic City for an indefinite stay, having 
been suffering from a serious attack of in- 
flammatory rheumatism. He is getting 
better, but will remain at the seashore until 
he improves sufficiently to return. to his 
duties at the jewelry store. 

Miss Magdalena Desio, who has _ been 
prominently connected with the jewelry busi- 
ness in Washington for a number of years, 
recently married John KF. Corcoran, a 
prominent attorney of Philadelphia, and has 
moved to that city to reside in the future. 
Salvatore Desio, Jr., is in Atlantic City on 
a short rest. 

Miss Brightwell, in charge of the jewelry 
department at Jelleff's department store, has 
just returned from the mountains of Vir- 
ginia spent with her mother and father in 
her old home. She states her department 
has been made twice as large as formerly, 
in order to have sufficient space to take 
care of the Fall trade, which she hopes and 
expects will justify this enlargement. 

E. C. Sloat, after a hard Summer, during 
which he has remained on duty in the 
jewelry establishment of Berry & Whitmore, 
while most of the others were on a vaca- 
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tion, has about completed his plans for a 
trip to Winchester, Va., which he hopes to 
make within a week or two. Miss Anne 
Martin, in charge of the stationery depart- 
ment of this firm is on an extended western 
trip, and her itinerary will include Alaska. 

Charles Schwartz, president of Charles 
Schwartz & Son, who run three large 
jewelry stores in Washington, has just re- 
turned from a stay of eight weeks in At- 
lantic City. He looks wonderfully re- 
juvenated and states he had a splendid time. 


‘He is quite busy at present supervising the 


renovation of the different departments, with 
the re-arrangement of goods, getting ready 
for the holiday trade. Mr. Schwartz states 
nis stores have done well during the Sum- 
mer season. 

Several expensive ladles, a coffee percola- 
tor, and other new articles of silverware 
were discovered in East Potomac Park by 
George Washington, colored, who turned 
his find over to the police department. On 
the theory that the thief had planned to 
cross the river into Virginia, an investiga- 
tion is being made. Pawn shops abound 
in great numbers just outside the District 
line, and it is probable the robber became 
frightened and dropped the loot in the park. 
The stuff appears to have been taken from 
some dealer and is being held at police 
headquarters awaiting a claimant. 


The Ross Co., under the management of 
Dr. Max Wolfe, late of the Kur Jewelry 
Co. of Washington, will open up with an 
up-to-date line of jewelry about Oct. 1, at 
702-7th St. The building is being remodeled 
throughout, and everything will be new 
from the windows to the back office. All 
fixtures will be of genuine walnut. A com- 
plete optical department will be maintained, 
which will be under the personal super- 
vision of Dr. Wolfe. One of the novel 
features of the store will be the arched ceil- 
ing containing nine individual arches which 
will be lighted. Dr. Wolfe was at one time 
associated with Charles Schwartz & Son. 

The jewelry department of Goldenberg’s 
department store has been moved to a more 
prominent place on the first floor, and now 
faces the front door through which cus- 
tomers are obliged to pass when entering. 
Miss Klein, assistant buyer, states this new 
location appears to have been quite bene- 
ficial, and through the dull season, her de- 
partment has maintained its full personnel. 
Extensive improvements have been made in 
the store generally. The jewelry space is 
much larger than originally, and a gift de- 
partment is to be opened shortly, which will 
he under the supervision of Mr. Rosenthal, 
manager, and of Miss Klein, but which will 
occupy. a separate space from the jewelry 
portion of the store. Miss Klein spent some 
time in New York recently purchasing 
goods for immediate delivery and some for 
future use. 








The Keidan’s Co., 306 Summit St., Toledo, 
O., was one of the first Toledo firms to use 
the new American Railway Express air de- 
livery service. A watch was shipped by the 
Toledo firm to a New York concern. The 
package was sent to Cleveland where it was 
picked up by the express company’s planc. 
The New York company announced that it 
was received in perfect condition and that 
it will be reshipped by aeroplane. 
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A very popular Keystone creation. The 
square ‘‘cut-corner’’ 6/0 size Jas. Boss 14 K 
Filled case with Egyptian engraved bezel. 
Ask your jobber to show you the complete 
line of Keystone strap cases. For 73 years 
the Jas. Boss trade mark has been emblem- 
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Harry Rosenberg, of the Rosenberg Co., 
89 State St., was on a buying trip to Buffalo 
last week. 

Armand Weisbuch, of the Max Weisbuch 
Co., 115 Clinton Ave., N., returned, last 
week, from a trip to Sodus. 

Lawrence L. Meredith, owner of the store 
bearing his name at 1762 St. Paul St., re- 
turned, last week, from a camping trip to 
Conesus Lake. 

William A. Cole, engraver for the Ray 
J. Weyl Co., Central building, has gone-to 
Ottawa, Ont., for a week’s vacation. Mr. 
Cole was raised in Ottawa. 

Nathan Silverstein, president of the 
Brothers Jewelry Co., 41 Clinton Ave., N., 
moved, last week, into the new Royal 
Mercer Apartments in East Blvd. 

Both. partners of Turk & Lisson, Central 
building watchmakers and jewelers, were 
on buying trips in the east last week. 


‘Benjamin H. Turk covered several cities in 


Pennsylvania and David W. Lisson went to 
New York. 

Charles C. Leith, Leith & Martin, Com- 
merce building jewelers and watchmakers, 
has returned from a honeymoon trip to De- 
troit, Chicago, Milwaukee and intermittent 
points. Mr. Leith married Miss Thelma 
Schumbacker of Buffalo. The ceremony 
was performed in Detroit. 

Joseph Kopelowich, retail jeweler of 47 
Clinton Ave., N., is on a business trip in 
northern Pennsylvania. Miss - Evelyn 
Kopelowich, his daughter and business asso- 
ciate, is in charge of the establishment until 
his return. Miss Kopelowich has just re- 
turned from a vacation at Lake Placid. 

Due to pressure of business and social 
engagements brought by the Rochester Ex- 
position and. Horse Show, the Rochester 
Retail Jewelers’ Association has postponed 
its initial Fall meeting until the second week 
in September, Russel Scheer, of the E. J. 
Scheer Co., secretary of the organization, 
announced. ‘ 

Morrie Rosenthal, newly appointed man- 
ager of the Brothers Jewelry Co., 41 Clinton 
Ave., N., has returned from a brief trip 
to the Thousand Islands and _ southern 
Canada. Mr. Rosenthal was accompanied 
by Nate Drobner, Kay Jewelry Co., Buffalo. 
Mr. Rosenthal formerly was associated with 
the Kay company in Columbus, O. 

Despite the brisk pickup in early Fall 
business, Haskell H. Marks, president of 
Marks & Abramson, retail jewelers of 64 
State St, has found time to indulge in 
politics. Mr. Marks recently became a can- 
didate for councilman at large. The cam- 
paign, which closes with the inauguration 
of the city manager system in January, is 
expected to be the biggest in Rochester 
history.. Mr. Marks is a Republican. 

Dempsey’s knockout punch and Tunney’s 
championship were utilized to good advan- 
tage in a window display set up by Russels, 
21 Main St., E., last week. Figures of the 
two fighters, set as a background to a 
wrist watch and jewelry display represent 
“knockout” Russel’s values, and “champion” 
The figures are 
The Russel win- 
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dows lately have attracted considerable at- 
tention due to displays of moving pictures 
of jewelry presentations made by the store 
to Miss Rochester. 

The advent of the 17th annual Rochester 
Exposition and Horse Show, opening of the 
school year and the termination of vacations 
have combined to throw more than’ the 
normal amount of business into the laps of’ 
Rochester retailers and jobbers this Fall. 
Watchmakers report the biggest Fall opén- 
ing in history. Orders to date for watch 
repairs and adjustments are lined up for 
weeks in advance. The deluge began two 
weeks ago with students depositing time- 
pieces for cleaning and repairing for the 
school year. It has grown heavier since. 
Retailers report a corresponding boom in 
trade. Gift pieces and clocks seem. to be 
the greatest in demand. Part of the gift 
boom is laid to the horse show which in- 
augurates the Winter social season for 
Rochester. 

While the staff of the Rochester Metal 
Arts Co. is preparing to abandon its 
quarters at 77 South Ave., workmen are 
putting the finishing touches to the com- 
pany’s new $60,000 plant at 742 to 752 
Portland Ave. The entire plant is expected 
to be housed in the new building within 
the next two months. According to John 
Jack, president of. the company, the new 
plant will contain 16,000 square feet of floor 
space at ground level. The staff will be 
housed on one floor. Floor space in the 
old quarters totalled 12,000 square feet which 
Mr. Jack said was inadequate. The Metal 
Arts Co. employs a staff of 70 men. It 
specializes in pins, rings, casting designs and 
metal jewelry. The company serves school 
and college classes all over the country. 
Besides the added floor space, the new plant 
will contain such innovations as complete 
daylight, shadow elimination and modern 
ventilation systems. 

The Jewelers’ Bowling Leagues which, 15 
years ago, won head line positions on the 
sport pages of Rochester newspapers, will 
be revived in 1927-28 if an informally 
organized group of young jeweler-athletes 
has its way. Charles Stauber, of the S. D. 
Burritt Co., 53 Clinton Ave, S., and 
Charles C. Leith, of Leith & Martin, Com- 
merce building, are the moving figures be- 
hind the agitation for a league. They are 
iollowed by a score or more enthusiasts, 
both retailers and jobbers, who plan to take 
the matter to the Rochester Retail Jewelers’ 
Association at the first Fall meeting of the 
organization next week. According to Mr. 
Leith, suggested plans for an organization 
include leagues for separate groups with 
prizes donated to winners by each group. 
Possibly at the end of the season a cham- 
pionship match between jobbers, watch- 
makers, retailers and traveling men will be 
played off. Two decades ago, Mr. Leith 
pointed out, bowling jewelers kept top posi- 
tions in all merchant and industrial leagues 
to themselves. The movement to restore 
the sport, he said, will bring out a few 
new champions even if it doesn’t rediscover 
the old timers. 








The New England Jewelers’ Golf Associa- 
tion will hold its big Fall tournament at 
Manchester, Vt.,. Sept. 25 and 26. 





A. L. Judis, is on a short trip, and is ex- 
pected to return shortly. 

Leonard Krower & Son will distribute in 
the next few weeks, their large and most 
complete 1928 catalog. 

J. D. Lea, credit manager, of Leonard 
Krower & Son, spent several days in Brook- 
haven and near-by points. 

George Nacol of F. J. Boesse & Co., New 
York, has returned from Europe and is now 
on his way to this territory. 

Jewelers are coming in daily from sur- 
rounding territory securing their stocks for 
the holiday business and this indicates the 
jewelry business will be larger than previous 
years. 

Henry Kron and Denis Barry of Haus- 
mann, Inc., have returned home. Mr. Kron 
spent a visit at Atlantic City, and Mr. 
Barry and his wife spent a very pleasant time 


in North Carolina. 


The Fall Buyers Convention was a large 
success this season, in that, a larger amount 
of merchants visited the city making prepa- 
rations for the Fall and holiday trade, and 
purchases were greater than at any other 
Convention. 

So as to be able to take care of the Fall 
and Holiday trade, A. J. Kraower, accom- 
panied by his buyers, of the jewelry and 
fancy goods departments, will leave the early 
part of October for the markets to purchase 
larger stocks. 

Gabe Hausmann and family, who have 
been at Long Beach, Cal. for the past month, 
left. for Los Angeles, where they will stay 
awhile before going on to San Francisco. 
They are returning home via Chicago, in 
time for Mr. Hausmann to attend the big 
fight. Henry Hausmann returns home next 
week, after a two months’ pleasure trip in 
Central and South America. Louis Haus- 
mann will leave shortly to attend the Amer- 
ican National Retail Jewelers’ convention at 
Milwaukee, where he is due for an address 
on “The Life-Time Experiences of a 
Jeweler.” Louis Hausman will meet his 
brother Gabe in Chicago, where they will 
attend the fight together. 

Traveling salesmen in the city for the past 
week include Geo. O. Penn, William Scheer, 
Inc. ; T. Knoebber Co., Nelson T. Sherwood ; 
Reuben Greenbaum, Milton S. Greenbaum 
& Co.; A. H. Guertin, Gorham Co.; Herbert 
P. Barnett, Traub Mfg. Co.; H. A. Schulze, 
Davis & Lowe Co.; Albert H. Kolker, J. 
Milhening, Inc.; A. J. Goode, Richard Dimes 
Co.; W. R. Boyd, Baskin Bros.; W. J. 
Grunning, Bulova Watch Co.; A. J. Gamon, 
Tuttle Silver Co.; Chas. E. Lochner, Shafer 
& Douglas; O. K. Alcorn and E, F. Al- 
corn, Graff, Washbourne & Dunn; Law- 
rence B. Smith, Frank W. Smith Co.; 
Louis Freund, Harry Freund & Bros.; Irv- 
ing Golden, Silberman, Kohn & Wallenstein. 








A certificate of incorporation by Darrow- 
Davis, Inc., Binghamton, N. Y., has been 
filed in the county clerk’s office. The capi- 
talization is placed at $25,000 to comprise 
250 shares of common stock at $100 par 
value. The incorporators and directors are 
Tracy E. Darrow, Leon S. Davis and 
Walter T. Couper. 
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Emanuel Grafner, of Grafner Bros., has 
been resting at Bedford Springs, Pa., get- 
ting in good shape for a brisk Fall business. 

Collections are reported as being some- 
what off in August, but that this is custom- 
ary at this time of the year. The Septem- 
ber collections are showing signs of im- 

ovement. 

Emil Fryer, head of the Samuel Wein- 
haus Co., whose daughter was in the hospital 
for several weeks, following an accident, 
announces that she is now home and recov- 
ering splendidly. 

Some very attractive lines have been re- 
ceived by the Grogan Co. as a result of the 
recent purchases made by Francis A. Keat- 
ing while in Europe. This house is prepar- 
ing for a large holiday season. 

The Mur Jewelry Co. is the name of a 
new concern which has opened for business 


at 810 Wood St., Wilkinsburg. The store is 


carrying a general line of jewelry. Wilkins- 
burg is Pittsburgh’s nearest neighbor, east 
of the city limits. 

Ben Bass has announced that he is suc- 
ceeding Joseph Bickart, 823 Wilkinsburg, in 
the jewelry business at that time, having 
bought out the business and good will of the 
Wilkinsburg establishment. 

George W. Best, secretary of the Heeren 
Bros. Co., reports that business is improving, 
and says that is not local but general as or- 
ders are now coming forward in good vol- 
ume from various sections supplied by the 
firm. There has been brisk trade generally 
among wholesalers this month. 

The Rosenbaum Co. has begun its 59th an- 
niversary sale, and has been offering special 
bargains in the jewelry department. This 
concern carries a general line of merchandise 
but specializes particularly in silverware, 
costume jewelry and the like. Costume 
jewelry has been having a very good sale 
here. 

Fred W. Lang, of Gillespie Bros., who has 
been spending the last month in Wildwood, 
N. J., with the members of his family, is 
again back on the job. A. A. Gillespie, of 
the firm, reports business for August and 
September to date, better than it was one 
year ago. He attributes this to the superior 
location which the firm has at the present 
time. 

The members of the Retail Credit Men’s 
Association held their first Fall meeting 
Monday night in the Hotel Henry and re- 
port a membership of more than 550 with 
1,000 as the goal before another four months. 
Nearly every week one or two jewelry con- 
cerns takes membership in this body, which 
also carries with it rights to the service of 
the Pittsburgh Credit Bureau, which is mer- 
chant owned. 

Two bold bandits held up the jewelry 
store of Crawford & Schenley in Butler, 
Pa., last Friday night, a telegram from that 
Place stated and stole 24 diamond rings 
worth $2,000. Only one clerk was in the 
store at the time of the hold-up, word from 
the Butler states, the thief being able to 
make his escape, before an alarm could be 
sounded. A description of the stolen 
Property is being sent to police centers to 
aid in the capture of the robbers: . 
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Merchants in the coal mining sections re- 
port that business is on the upgrade right 
along, due to the fact that mines are con- 
tinually opening and that more men are re- 
turning to work. The coal business in this 
section, it is believed, will continue to im- 
prove, on account of the Interstate Com- 
merce Commission having reduced the rates 
on coal to the lakes 20 cents a ton, thereby 
enabling the coal operators to get back lost 


. business, which had been going to other 


fields. It is estimated that about $50,000,000 
more business a year will come to this sec- 
tion, as a result of a change in this situa- 
tion, all of which, it is contended by jewel- 
ers, spells greater success for the merchants 
of this territory. 

The Jewelers Duck Pin Bowling League 
was reorganized at a meeting held last week 
by electing J. D. Crawford president. The 
following teams were represented: Jos. 
DeRoy & Sons, this being a new adjunct to 
the league; Heeren Bros. Co., J. Gallinger, 
Grafner Bros., also new comers, although 
some of the employes have been representing 
the firm on other teams; Henry Wilkins 
Co.; Yenny’s of East Pittsburgh; the Op- 
ticians, and Helm & Hahn Co. The members 
of the league have been having a lot of fun 
out of playing in the league and the keen 
friendly rivalry has resulted in “pepping” up 
everybody. The different teams will bowl 
every Tuesday night on the Liberty alleys. 
Membership in the league is confined ex- 
clusively to men engaged in the jewelry 
industry. Heads of firms are taking a great 
interest in the league some _ interesting 
events are planned for the season. 








Atlanta, Ga. 





Oliver Ewing, Ewing Bros., wholesale 
jewelers, spent Labor Day in Savannah, Ga. 

T. A. Andrae, retail jeweler of Orange- 
burg, S. C., was an out-of-State visitor in 
Atlanta during the week. 

Louis Glick, with Hammel Riglander Co., 
of New York city, was in Atlanta during 
the week in the interest of his firm. 

T. Lampert, of the M. G. Lampert & Son 
Co., New York -city, spent several days in 
Atlanta during the week calling on the local 
trade. 

Mr. Winn, of the’ Winn Jewelry-~Co., 
Griffin, Ga., stopped over a day in Atlanta 
on the way to New York, where he is going 
on a buying trip. 

J. J. Scheff, with Ewing Bros., wholesale 
jewelers, recently celebrated his 25th wed- 
ding anniversary by taking his family to the 
mountains for a several days’ fishing and 
camping trip, making the trip by automo- 
bile. 

Mr. Kopeka, of Sears, Roebuck & Co.; 
Mr. Cole, R. C. Schneider & Son; Charles 
Pass, Ewing Bros., and Arthur Barth, R. C. 
Schneider & Son made up a congenial fish- 
ing party that spent the week-end and Labor 
Day at Lake Burton. 

Business conditions have improved notice- 
ably during the past week, and prospects are 
bright for a good Fall and Winter season in 
Georgia. Cotton has returned to the 20-cent 
level, which will mean $100,000,000 for 
farmers of the State if present prices hold. 
The bright tobacco season has just closed 
in south Georgia, with good results. 





William F. Ehmann and family have re- 
turned to their city residence after a Summer 
spent at their Summer home at Crystal 
Beach, Ont. 

Eric Dahlgren, former Jamestown jeweler, 
who moved to Smetheport, Pa., about five 
months ago, has gone out of business. His 
stock was purchased by J. M. Harris, Olean 
jeweler, who transferred the jewelry to the 
Harris store in Olean. 

The following out-of-town retail jewelers 
visited the wholesale trade here last week: 
F. M. DelaPorte, Silver Creek; Karl 
Fiegenschuh, Alliance, O.; R. S. Mills, 
Akron, O.; George Kingan, Angola, and 
George Engel, Springville. 

Autumn and Winter activities of the 
Buffalo Retail Jewelers’ Association will be 
discussed at the regular meeting of the 
organization in Hotel Statler on Sept. 22 
at 8:15 p. M. At that time a further dis- 
cussion of co-operative advertising will take 
place. 

More than 3,000 patrons or former cus- 
tomers of the Kay Jewelry Co.’s Buffalo 
store, attended a party at Shea’s Hippo- 
drome last Saturday morning, given by the 
jewelry firm to commemorate its 13th anni- 
versary. The event was a forerunner of a 
month’s special sales. 

A jeweler with political aspirations is 
Lew Levine, whose store is located at 597 
Main St. He has announced his candidacy 
for nomination as one of the five councilmen- 
at-large to be chosen under the terms of the 
new charter. Mr. Levine has been interested 
in Republican politics for years but never 
sought public office in this city before this 
time. 

Edward H. Hufnagel, past president of 
the A. N. R. J. A., will be the guest of 
Treasurer Charles T, Evans and Mrs. Evans 
in Buffalo on Sept. 24. Messrs. Hufnagel 
and Evans will leave the same evening 
for Milwaukee, arriving in the latter city 
in time to attend an executive session of 
the national organization Sunday afternoon 
at the convention hotel. 

Charles G. Oclheim, of Leininger-Oel- 
heim, Inc., returned last week from a vaca- 
tion trip with Mrs. Oelheim at Magnolia 
Beach, Boston. In Mr. Oelheim’s absence 
his friends in the Riverside section of the 
cityyentered him in the councilmanic race 
as a Republican candidate in the North 
district, created under Buffalo’s new charter 
recently adopted. Mr. Oelheim is conceded 
an excellent chance in the primary on Sept. 
20, because of his prominence in civic affairs 
in his community. 

New York State’s official delegates to the 
A. N. R. J. A. convention in Milwaukee 
this month, have arranged to meet in 
Chicago on the morning of Sept. 25, hav- 
ing breakfast together in the Stevens Hotel 
and then spending the day sight-seeing in 
that city. The party will include President 
Edward Leininger, of Buffalo; Emil J. 
Scheer and Charles E. Sunderlin, Rochester ; 
L. M. Campbell, Canandaigua; Albert Kamp, 
Ossining; Samuel Feldman, Brooklyn, and 
R. F. Brigham, Oneonta. They will go to 
Chicago ‘over the Michigan Central and on 
to Milwaukee. 
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‘Creasure” 
Solid Silv 
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What 1s Good Taste? 


MONG people of refinement the quality of good taste stands out clear and 

clean. And, what is this quality called “good taste”? It’s the power of 

discerning and appreciating beauty, order, harmony and that which consti- 
tutes excellence. 

In the decoration of the home it means the ability to select what is pleasing, 
refined, and appropriate. A dining room in good taste. is not the assembly of 
unrelated objects, no matter how fine is the quality and design of each object. It is 
the grouping together of the appropriate things of excellence and good usage which 
harmonize. 

The William and Mary Style in “Treasure” Solid Silver plays an important part 
today in the attractiveness of modern fine dining rooms, for here is Sterling Silver 
Tableware designed with an understanding of the fitness of its design to ‘its 
surroundings. 

With the majority of modern American homes decorated in either the American 
Colonial or Early English styles, this pattern, designed in the style of the William and 
Mary period, is most appropriate. A pattern of pleasing beauty and correct style 
which permits a little nicer discernment—a finer note of harmony—in the selection 
of table silver. Quite naturally it enjoys tremendous favor. 


ROGERS, LUNT & BOWLEN Co. 
~$2.. Silversmiths ~, Creators of Distinctive Tableware $2. 


GREENFIELD \ MASSACHUSETTS 
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Editorials 





HE Grim 
Reaper struck 
a blow to the 
jewelry trade, to 
the publishing industry and to the 
JEWELERS’ CIRCULAR in particular, 
Monday night when Lewis J. Mulford, 


Dean of the 
Jewelry Trade 
Passes Away 


‘president of The Jewelers’ Publishing 


Corporation and dean of the manu- 
facturing jewelry industry of the 
country, passed away at his home in 
Montclair, N. J., after an illness of a 
few days. 

True, the blow was softened by the 
fact that the deceased ,had lived to an 
age which nature seldom accords an 
active man. Death occurred in his 
93d year and up to the time that he 
was stricken he had been active in busi- 
ness coming to his office regularly. But 
despite this fact the blow is a keen 
and severe one to his friends and as- 
sociates by whom he was loved and 
admired to an extent that is given few 
men to enjoy. 

In his career in the jewelry trade ex- 
tending over three quarters of a:cen- 
tury and in the publishing business 
covering nearly four decades, he left 
an impress that is bound to redound 
to the benefit of both industries. Such 
was his modesty that he kept out of the 
limelight and never sought office, such 
offices as he occupied being practically 
forced upon him. Among these was 
the presidency of the American Trade 
Press Association (the first organiza- 
tion of business trade and technical 
publications of the country), the posi- 
tion on the commission of the St. Louis 
Exposition and the vice-presidency of 
the Maiden Lane Historical Society to 
which he had made many valuable con- 
tributions. 

A man of simple tastes and quiet. 
affable disposition, he was beloved 
for his kindliness, fairness and just- 
ness. In his death the members of the 
staff of THE JEWELERS’ CIRCULAR 
have suffered a loss little less than that 
of his own family and friends. To 
them he stood more as a father and 
advisor than as head of the publishing 
company. 

A brief sketch of Mr. Mulford’s 
career appears on another page of this 


issue. 
ae 


ROM time to 
time our lead- 


Insurance Com- 
panies Should Not 
Settle Claims with in g reta il 

Jewelry jewelers have had 
called to their attention a practice of 
certain insurance companies, which is 


not only militating against the inter- 
ests of the retail jewelry business but 
is resulting in loss and dissatisfaction 
to the public. This practice, which 
has been increasing as time goes on, 
relates to the replacement of jewels 
lost by theft or fire instead of the pay- 
ment of the amount for which they 
were insured. Recently certain insur- 
ance companies or their adjusters have 
attempted to adjust the loss on jewelry 
by supplying a substitute for the item 
lost, though we understand it has been 
the decision of some of the larger in- 
surance companies to settle all future 
losses under the “all-risk” policy for 
cash instead of replacement. 

The question is one of importance 
both to the insurance trade and the 
jewelry business, and we are glad to 
note that a prominent Detroit jewelry 
firm has taken up this question in a 
letter to one of the leading insurance 
papers of the country, pointing out 
how serious may be the results to both 
the assured and to the retail jewelry 
trade if insurance on jewelry losses is 
to be adjusted on the basis of replace- 
ment instead’ of cash. The jewelers 


point out the fact that such a practice 


really means that the insurance man is 
going into the jewelry business and that 
it may result in a retaliatory measure, 
namely, in the adoption of a suggestion 
made by certain jewelers recently that 
they organize an insurance company 
on their own part to cover losses on 
jewelry, thus saving the 40% which 
it costs the regular insurance company 
to do business. As the letter points 
out, both actions seem to be in the 
wrong direction. The jeweler should 
stick to the jewelry business and the 
insurance company to the insurance 
business. 

But aside from the question of com- 
petition, there is another factor which 
should be carefully considered by the 
insurance company, for the writer of 
the letter calls attention to the fact 
that in paying the loss with jewelry 
(about which neither the assured nor 
the insurance company is an expert) 
ofttimes the jewelry given in replace- 
ment thas neither the quality or factors 
of value which the victim of the theft 
or fire should get. The jewelers point 
out that it has been their experience 
that the insurance man who attempts 
to go into the jewelry business is usu- 
ally either cheated or the victim of his 
own lack of knowledge and often 
passes on inferior merchandise to the 
customer who trusts him. They cite 
the fact that in the past year at least 
five items of this kind have been 
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brought to them for repairs or alters. 
tion, which have proved this - point 
conclusively. In some cases the article 
was defective; in others, imitation 
jewels were set in a piece supposed to 
contain genuine gems, and in stiff 
others, other factors of value were 
missing. 

We do not know whether this prac. 
tice of replacement instead of full pay. 
ment for loss is one being developed 
by the adjusters or the insurance com- 
panies themselves, but we agree with 
the officials of the Detroit house who 
protested, that the matter is a serious 
one, fraught with danger both to the 
jewelers and the insurance companies 
and to the latter’s clients. It is one that 
should be agitated in insurance circles 
wherever possible, and for this reason 
we hope that other members of our 
trade will show the public spirit that 
the Detroit concern did and bring up 
the question with their friends in the 
insurance world, either through the 
insurance publications or otherwise 
whenever and: wherever possible. 





Dishonest Bank- , Sona "ed 
t 
rupts a Menace taken 40 Ma 


to All Business 
by one of our 


readers, who has protested against the 
position editorially taken by Tue 
JEWELERS’ CrrcuLAR in regard to the 
prosecution of bankrupts for he says 
in effect that “it is hard enough for a 
man to have to fail, so why do you 
hound him by urging creditors to 
prosecute instead of settling and letting 
him resume?” 

It is apparent that our protesting 
reader has not read carefully the 
articles that have appeared in THE 
JEWELERS’ CIRCULAR, either editorially 
or otherwise, because he completely 
mis-states our position. We have 
never advocated or encouraged either 
the fighting or prosecuting of -bank- 
rupts. We have urged only that dras- 
tic action be taken against dishonest 
bankrupts—an entirely different propo- 
sition. For the fighting of dishonest 
bankruptcies, we feel is an absolute 
necessity at the present time, and, for 
the sake of our industry as a whole, 
we will continue to try and awaken 
the jewelry trade to the seriousness of 
compromising with the commercial 
crook. 

The manufacturer, wholesaler, of 
importer, who permits a crook to hide 
part of his assets to go into bank- 
ruptcy, make a small settlement and 
resume business, is endangering the 
industry by encouraging others to do 
likewise. He is inviting failures i 
stead of discouraging them. What he 
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Alvin Magnon, president and manager of 
the Adams Jewelry Co., Tampa, Fila., is in 
this city on a business trip. 

H. Christensen and Alfred Seeler are rep- 
resenting Poltock & Seeler Co., 15 Maiden 
Lane at the Boston Gift Exhibition, at the 
Statler Hotel—Sept. 10 to 18. 

George Nacol of F. J. Boesse & Co, 
watch materials, 68 Nassau St., returned 
from Europe on the De Grasse and expects 
to leave for his territory within a few 
days. 

Beginning Sept. 10, the offices of Good- 
friend Bros., importers of pearls and 
precious stones, 542 Fifth Ave. will be 
opened on Saturdays for a half day until 
Oct. 1. 

Joseph D. Little, manager of the Sterling 
Silver Galleries of the International Silver 


_Co., 9 Maiden Lane, returned to his office 


Monday after having passed a week at his 
Summer home at Newbury, Mass. 

Edward N. Schenkein, 22 W. 48th St., is 
now in Europe on a visit to the diamond 
market, Mr. Schenkein sailed from New 
York Sept. 3 on the Majestic and will visit 
Amsterdam and Antwerp. where he has 
offices. 

Hardwick Ruth, Montgomery, Ala., and 
son Emmett are at present in New York 
city on a business trip. Among other jewel- 
ers reported during the week in the metrop- 
olis is A. H. Ruth of John W. Ruth & Sons, , 
Shelbyville, Tenn, 

Robert S. Tipping, secretary of the Jewelry 
Crafts Association, 48 W. 48th St. New 
York City is now enjoying a much needed 
rest. Most of it is being spent at his home 
in Englewood, N. J. Arthur Essing, assist- 
ant secretary of the association returned 
last week from a long and interesting trip 
to the northwest, which included a visit 
to Alaska. 


An involuntary petition in bankruptcy was 
filed last week in the United States District 
court at Brooklyn against Isaac Karchmar, 
a jeweler at 90 Graham Ave., in that bor- 
ough. The petitioning creditors are Kantor 
& Wasserstrom, A. Fisch, and Desser & 
Bia. The jeweler’s liabilities are estimated 
at about $9,500 and his assets at approx- 
imately $3,500. 

Samuel B. Tarr, formerly with N. M. P. 
Silver, 712 Title Guarantee building, Los An- 
geles, Cal., who conducts a diamond setting 
shop, is on his way to New York by auto- 
mobile. His route is by way of San Fran- 
cisco, Seattle, Yellowstone, St. Paul, Chi- 
cago, and Niagara Falls. Mr. Tarr for- 
merly conducted a diamond setting shop and 
jewelry business at 71 Nassau St. 

Miss Calm M. Hoke, well known to the 
jewelry trade as a metallurgical expert and 
associated with her father, Sam W. Hoke 
of the Jewelers’ Technical Advice Co., 
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was married Aug. 25th to Thos. R. Mc- 


Dearman. They are now on their honey- 
moon and will be at home to their friends 
after Sept. 20th at their residence, 1070 
Anderson Ave., Palisade, N. J. 

The regular monthly meeting of the 
Jewelers 24 Karat Club will be held 
Sept. 20 at 3 Pp. m. in the rooms of the 
organization, 15 Maiden Lane. It was 
deemed advisable this month to hold the 
meeting on a Tuesday instead of a Wed- 
nesday afternoon as is the usual custom as 
there are several matters of importance to 
be laid before the club. A large etendance 
is expected. 

Jack Gates of the Graves-Dix Jewelry 
Co., Memphis, Tenn., came to New York 
last week in connection with the beautiful 
silver service which his firm is supplying 


for presentation to the U. S. Cruiser - 


Memphis in October. This service, which 
it is expected will be presented by Col. 
Lindbergh, will consist of about 57 pieces, 
valued at about $6,000. 

Among the callers at the office of THE 
JEWELERS’ CirRcULAR last week was Sidney 
Feffer, Columbus, O., who has just organized 
the Feffer Jewelry Co., which will have its 
headquarters at 1201 Broad St., Columbus, 
Ga. Mr. Feffer who was formerly with Kin- 
sel & Petri of Columbus, was here on a busi- 
ness trip and left Friday for home. He stated 
that conditions in the vicinity of Columbus 
were exceptionally good, that business had 
kept up during the Summer months, and 
that prospects for Fall are very bright. 

The will of the late Frederick H. Larter 
former president of the National Jewelers 
Board of Trade and of the Jewelers Safety 
Fund Society who died on August 29th last 
at the age of 81, was probated Friday. 
Practically all of his estate was left in trust, 
the income of which is to go to his two 
sons and three daughters; also to the family 
of his son Halsey M. Larter who died only 
last July—share and share alike. Deceased 
instructed his trustees and executors, who 
are his sons, Harry C. and Warren R. 
Larter to carry out the partnership agree- 
ment of Larter & Sons, manufacturing 
jewelers, with factory in Newark and office 
in New York city. 

A meeting of the recently organized Sil- 
verware Wholesalers’ Association, Inc., of 
New York was held at the Hotel Astor, on 
the evening of Sept. 6, at which time, per- 
manent officers were elected. The temporary 
officers of the organization were recently 
mentioned in these columns and these were 
chosen to serve out the balance of the 1927 
term. They are: Henry Cohen of A. Cohen 
& Sons Corp., president; William Aisenstein 
of Aisenstein-Woronock & Sons, Inc., secre- 
tary, and Louis Levine of Schmukler’s silver- 
ware dept., Inc., treasurer. A number of 
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important matters relating to the wholesale 
business were discussed at this meeting which 


was considered most profitable by all who. 


attended. 


A class in New York University covering 
designing and modeling for jewelers is ex- 
pected to open Sept. 27th in the South 
building at Washington Square. The class 
will be held Tuesday and Thursday eve- 
nings from 6:30 to 8:30'p, m. The design- 
ing is in charge of Professor John L. 
Northam and the modeling will be in charge 
of Geiza B. K. Toth.. It is expected that 
it will have visiting experts from the 
jewelry trade, among them, Jacob Mehrlust, 
Walter P. McTeigue and Herbert L. Far- 
row. Prospective students may register by 
mail or directly to Prof. Northam at the 
University or in person on Monday evenings. 
‘They may register in the day time by apply- 
ing to Miss Wolf, Room 101-A in the main 
building. The fee is $18 for each term. 


A meeting of the executive board of the 
Retail Jewelers Associations of New York 
city was held at the Hotel Astor Friday. 
The meeting was called to order at 9:30 
p. M. by Chairman Landau, who is president 
of the Bronx Retail Jewelers’ Association. 
Mr. Geffin who heads the committee was 
given a rousing vote of thanks for the very 
successful outing recently held by the Asso- 
ciation at Colonial Inn, Pelham Bay Park, 
N. Y. The matter of the State Auction 
Law was taken up. One auctioneer of the 
Bronx was fined $100 and had his license 
revoked because he ran an auction at other 
than the specified time. Mr. Levy supplied 


the evidence as to the time and proceedings | 


were brought before the president of the 
Board of Aldermen. Mr. Seltman and 
Mr. Peters will represent the executive 
board at the A.N.R.J.A. convention in Mil- 
waukee this month. It was also decided 
on a motion of Mr. Astor to issue a bulletin 
just before the holidays to all the members 
that will inform them on the real situa- 
tion of retailing by wholesalers. Murray 
Hearn, general council of the associa- 
tion, will edit the first edition sent out. 
Action was also taken to take steps against 
the wholesaling retailer in addition to im- 
portant routine business. The meeting 
which was considered one of the most im- 
portant that the association has held did 
not adjourn until 1 A. M. 


While the official price of platinum recently 
has shown no change and has remained at 
$72 for -soft; $74 for five per cent and 
$76.50 for 10 per cent iridium, the actual 
prices by refiners have varied considerably, 
cash prices going as low as $66 for soft; 
$68 for five per cent, and $70 for 10 per cent 
with even cuts on this for quantity. The 
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prices varied according to time and delivery 
and terms of payment. 

M. Harris, jewelry auctioneer, 142 Fulton 
St. is now conducting an auction sale for 
Brown & Delavan, Ithaca, N. Y. 

L. Rosenberg has severed his connection 
with L. Rosenberg & Co., 65 Nassau St., 
and is now connected with the Art Cameo 
Import Co., 93 Nassau St. 

Sol Gutwirth, of Gutwirth Bros., 170 
Broadway, left for Europe last week on the 
Berengaria and will be at the office of Gut- 
wirth Bros., at 94 Rue Pelican, Antwerp, 
Belgium. 

Kaspar & Esh, manufacturers of diamond 
ring mountings, 350 W. 31st St., announce 
that they have added Myer D. Sapiro to 
their sales staff. Mr. Sapiro is already call- 
ing on the eastern trade, taking in the prin- 
cipal cities from Boston to Baltimore. A 
note last week made a mistake in the name 
of Mr. Sapiro. 

T. Leveridge of the firm of A. D. Lever- 
idge, diamond importers, 22 W. 48th St., 
returned from the European diamond centers 
on the steamship Carmania Sunday night. 
The ship was delayed by the search for the 
airplane Old Glory. Mrs. Leveridge was ac- 
companied by her son, who has been study- 
ing languages abroad. 

A man who said he lived in Jersey City 
was held in $500 bail for the Grand Jury 
when arraigned a short time ago before 
Judge William McGovern on complaint of 
Samuel Welzer, a jeweler at 136 Pavonia 
Ave., Hoboken, N. J., who charged that the 
man threatened his life in a dispute over the 
payment for work alleged to have been done. 

A. O. Jenkins, president of the Duval 
Jewelry Co., Jacksonville, Fla., proprietor of 
chain stores throughout Florida, has started 
for the jewelry markets of the north to pur- 
chase Christmas stock. Mr. Jenkins will 
visit this city, Attleboro, Mass., and Provi- 
dence, R. I., and wind up his shopping tour 
by a trip to Chicago to see the Dempsey- 
Tunney fight on Sept. 22. While in New 
York Mr. Jenkins will have his headquarters 
at 20 W. 42nd St. 

The Jewelers’ National Crime Committee 
has offered a reward of $1,000 for informa- 
tion which will lead to the arrest and con- 
viction of the bandit or bandits who raided 
the factory of Selsky Bros., 79 Nassau St., 
on Saturday, Sept. 3, overpowered and 
bound three employes, swept $4,000 in gold, 
silver and jewels from the work benches and 
fled. The employes were alone in the estab- 
lishment on the third floor front when the 
robbery occurred. The bandits overlooked a 
diamond stickpin in the tie of one of the 
employes. 

Max Wolfson, 11 7th St., Weehawken, N. 
J., a diamond merchant, suffered deep gashes 
in his right wrist one night a short time ago 
when his car collided with a machine owned 
and driven by Mrs. Ellen Redmond, 1239 
Boulevard East, West New York, at the in- 
tersection of 18th St. and Hudson Ave., in 
the latter town. Mr. Wolfson was treated at 
the North Hudson Hospital, following which 
he and Mrs. Redmond filed countercharges 
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of reckless driving and were held for ar- 
raignment before Recorder Adam A. Smith. 
Both cars were badly damaged, according to 
the police. 

Zacharias Oppenheimer, who was president 
of the American Watch Case Co., and who 
died Sept. 3, 1926, left an estate of $223,480 
to his wife Martha R. Oppenheimer and his 
son. He owned securities worth $97,022, 
which included 380 shares of the American 
Watch Case Co., valued at $38,836. He also 
had mortgages and other personal assets 
worth $85,861. His will directed the execu- 
tors to permit his interest in the American 
Watch Case Co., and in any other enterprise 
in which he was associated with his brother, 
Paul H. Oppenheimer, to remain with those 
concerns as long as may be deemed advisable, 
and absolved the executors from liability for 
any loss. 

The Federal Trade Commiission’s case 
against the Waterbury Clock Co., manufac- 
turers of Ingersoll watches, which involves 
alleged attempts to enforce maintenance of 
fixed wholesale and retail prices at which 
Ingersoll watches shall be sold, has been 
assigned for hearing on Sept. 22. The hear- 
ing will be held in New York at 45 Broad- 
way, Edward M. Averill, trial examiner 
for the Commission, presiding. Attorney 
Alfred M. Craven will represent the com- 
mission. The hearing will open at 10 a. M. 
The Waterbury Clock Co. is the principal 
respondent in the commission’s complaint in 
this case but the Ingersoll Watch Co., and 
George H. Eberhard Co., Pacific coast dis- 
tributors, also are parties to the proceedings. 

A special detail of 16 detectives has been 
organized by Police Commissioner Warren 
to patrol Broadway from 3th St. to 59th 
St. The detectives compose what is known 
as the Broadway Squad, and are under com- 
mand of Detective Sergeant James E. Brani- 
gan. They begin their patrol duty every day 
at 8:30 a, M. and remain on the lookout for 
criminals until 2:30 o’clock the next morning. 
The patrol service has been organized in 
four groups. One will have headquarters in 
Goldstone Bros.’ jewelry store at 1465 Broad- 
way, and will cover the territory from 34th 
to 42nd Sts. The second will have headquar- 
ters in Louis B. Brookov’s jewelry store at 
1574 Broadway, and will cover the territory 
between 42nd and 49th Sts. The headquar- 
ters of the third group will be in Bert H. 
Satz’s jewelry store at 1621 Broadway, and 
the men will guard Broadway between 49th 
and 59th Sts. The Chelsea Bank at 724 
Seventh Ave. will be the headquarters for the 
fourth group, which will cover the Seventh 


Ave. territory. 
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makes by a settlement in such cases, 
he is bound to lose eventually in the 
other failures for which his action acts 
as an incentive. 

But if the creditor who compromised 
with the crook was the only sufferer, 
we might heed the advice of some other 
critics, who urge us to “stop harping 
on a disagreeable subject.” Unfor- 
tunately however, the creditor is not 
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the only sufferer and often ts not the 
main sufferer through such prosecu- 
tion. The other ‘sufferers are the large 
percentage of honest merchants, who 
struggle hard to pay their debts in ‘full 
and who find themselves handicapped 
by the competition with the dishonest 
bankrupt as soon as he resumes busi- 
ness ; because the latter is in a position 
to undersell them greatly and still 
make money.’ Dishonest bankruptcies 
not only make more dishonest bank- 
ruptcies but they have been the cause 
of many a failure among honest com- 
petitors. 

Our progressive merchants know 
this and we hope that every honest 
merchant in the trade will-soon fully 
appreciate the fact that a compromise 
between a dishonest debtor and his 
creditors is as big a menace to him as 
is the giving of large special discounts 
to a privileged few. The intelligent 
and honest merchant soon, in order to 
protect his own interest, will have..to 
confine his business to such houses as 
refuse to compromise with a dishonest 
debtor. He will confine his purchases 
to those firms and members of organi- 
zations in our industry who are today 
making a real effort to stamp out 
crookedness in business by fighting the 
business crooks in every possible way. 
Such firms should be encouraged in 
their efforts. to clean up the industry 
not only because of the moral stand- 
ards they are attempting to uphold but 
because if they are not successful, the 
whole structure of our business is 
threatened. 

Honest failures there are and many 
of them and the man who has been un- 
fortunate through sickness, accident or 
causes over which he has no controi 
should be extended every leniency by 
his creditors and helped to be put 
again upon his feet. But to the crook 
in business, no mercy should be 
shown or toleration given. He is a 
menace not only to those from whom 
he buys but to those with whom he 
competes. He is a sore in the busi- 
nes world of his community and those 
who aid him in his nefarious practice, 
either actively or passively, are equally 
with him and enemies of the business 
world. 

If the dishonest bankruptcy is to be 
tolerated, then only the dishonest mer- 
chants will survive. 








C. O. Arnold, a jeweler, at Pasadena, Cal., 
has returned from a 15-day trip east, made 
to purchase Fall and Winter stock for his 
store at 13 E. Colorado St., and for the new 
store which will be opened at 345 E. Colo- 
rado St. in November. Mr. Arnold visited 
Kansas City and Chicago, and made a stop- 
over at Ottumwa, Ia., his former home and 
place of business. On his trip east Mr. 
Arnold was accompanied by his son, Robert. 
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Patrick J. Conahan, for many years a 
well known jewelry salesman at Hazleton, 
Pa. died at his home in that coal mining 
city from heart trouble. He was well known 
to the jewelry salesmen working out of 
Philadelphia. 

William Sutton, veteran secretary of the 
Pennsylvania Retail Jewelers’ Association, is 
once more at Penny Pot in the sandy pine 
section of New Jersey on his usual vacation 
and is kept busy entertaining his friends 
over the week ends. 

Henry E. Carroll, vice president of the 
Dreka Co., stationers and gift wares, died 
at his home in Germantown after a long 
illness. He had been connected with the 
company for 45 years, having entered its 
employ when he was 20 years of age. 

Robbers who broke into the jewelry store 
of the M. L. Weinger Co., Inc., at 41 N. 
llth St., fled with watches and silverware 
yalued at about $300. Seven silver flasks, 
eight bridge sets and 34 watches were taken. 
Entrance was gained by forcing a door. 

A reward is offered, according to a “Lost 
and Found” advertisement in the local news- 
papers, for the return of a box containing 
10 diamond rings and engraver’s tools, which 
were lost by a jewelry workman on a street 
car. The address given to which the box 
may be returned is 929 Chestnut St., the 
address of Babaian Bros., jewelers. 

J. J. Cohen, diamond importer whose 
studio is in the Victory building, will gain 
a son and daughter-in-law within a few 
weeks. His son, Joseph, is to be married 
early in October to Miss Regina Weinfeld 
of Richmond, Va., while on Oct. 26, his 
daughter, Miss Elanore Cohen, who has 
won recognition as an artist here, will be- 
come the bride of Clarence Thallheimer, a 
well known architect. 

William Miller, a jewelry engraver of 
570 Mickle St., Camden, N. J., and one of 
the most widely known men in his line in 
that city and in the Philadelphia jewelry 
trade, is receiving general sympathy in his 
bereavement, his wife, Mrs. Margaret Mil- 
ler, having been instantly killed and his 
daughter, Yvonne, 19, badly injured in a 
collision of automobiles on the White Horse 
Pike. Miss Miller’s fiance also was killed 
in the crash. Mr. Miller was. prostrated 
when told of the tragedy and had to be 
taken to a hospital. 

Charles Muth & Sons, retailers, startled 
the trade here last week by full page adver- 
tisements in the daily newspapers announc- 
ing their first special sale in 28 years, the 
firm having been regarded as in the con- 
servative ranks. The announcements told of 
the simultaneous sales in the five stores of 
the firm ‘and in each case gave a picture of 
the location and the name of the manager 
in charge of the sale. The announcements 
added that the sale is the first one in a 
Policy of expansion. Stores of the firm 
are at 1630 Columbia Ave., 3635-7 German- 
town Ave., 1 S. 8th St., 5th St. and Olney 
Ave, and 209 York Road. 

Indications of a better demand for jewelry 
continue to multiply, even if slowly and the 
Wholesale trade in general is encouraged to 
believe. that within a short time the im- 


. here. 
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provement in general business will have 
shown its reaction on the jewelry line. Em- 
ployment continues to increase throughout 
the State particularly in the hard coal min- 
ing field and already retail jewelers in that 
section are beginning to welcome salesmen 
with more enthusiasm than for some time. 
Many wholesale firms report that to their 
surprise their August business was in most 
cases ahead of the same month last year. 
Collections are reported as fair to good. 

John Kennan, formerly with the Keystone 
Watch Case Co., but now with the Illinois 
Watch Co. has been visiting the trade 
He reports conditions much _bet- 
ter among retailers he has visited and 
notes that many of them are _ beginning 
to realize that in their watch and clock 
business they are “selling time” instead of 
merely passing. out goods over the counter 
that the customer indicates a desire for. In 
other words the average retailer is waking 
up to the fact that he must ‘be a merchan- 
diser as well as a jeweler or a watchmaker. 
Mr. Kennan sees in this’ an indication of 
a general uplifting, from a business point 
of view of the retail jewelry trade. 

Fred J. Cooper, one of the city’s most 
wide awake jewelers, addressed the Ex- 
change Club, one of Philadelphia’s best 
known organizations, at the Bellevue-Strat- 
ford hotel last week, his theme being dia- 
monds, and received a vote of thanks for 
his talk. He also has a dozen or more 
engagements to talk on jewelry, precious 
stones, etc., before women’s clubs and other 
organizations for the balance of this month. 
Apropos of his lectures Mr. Cooper, as a 
result of an article on his missionary work 
appearing in a recent issue of THE JEWEL- 
ERS’ CIRCULAR, has received a dozen or more 
requests from retailers in other cities for 
information on his methods. One came from 
Pittsburgh and another from a far western 
city. 


J. J. Cohen, diamond merchant, has just re- . 


turned from his annual diamond buying trip 
to Europe and brought with him, in addition 
to a choice collection of small stones, a 
number of clock novelties and jewelry from 
Paris. At Amsterdam, Mr. Cohen found 
fine stones in large sizes scarce and high, 
one reason being the steadily increasing 
demand from this country. Rubies and 
emeralds of the better grades are very 
difficult to obtain, demand far exceeding the 
supply. Mr. Cohen was able to obtain a 
fine assortment of small diamonds up to a 
carat at a fair price and took a large con- 
signment to fill orders. He also filled many 
commissions for fancy shaped stones of high 
quality at market prices. Any person ex- 
pecting to buy diamonds of quality at low 
prices nowadays will realize their mistake 
a few moments after they try the Amster- 
dam diamond markets, says Mr. Cohen, who 
is a veteran in the buying business. In 
Paris in addition to the clocks and novel- 
ties he was able to pick up some fine small 
sculptures and etchings. 








The jewelry store of A. Constantine, 287 
Grafton St., Worcester, Mass., was entered 
one night recently and about $500 worth of 
watches, rings and other jewelry stolen, 
according to a report made to a detective 
bureau. Entrance was gained through a 
small window in thé rear of the store. 





Saul L. Solomon and family have returned 
from spending a few days in Baltimore. 

Hamilton Herr, of the Non-Retailing Co., 
has returned from a pleasure trip to the sea- 
shore. 

Carl Breinig, of the traveling sales force 
of the H. S. Meiskey Co., has returned from 
a western trip. 

George R. Weber, of Louis Weber & Son, 
was one of a yachting party last week on 
Chesapeake Bay. 

Marco Maglietto, jeweler, of Washington, 
Pa., stopped over in Lancaster last week on 
the way home from Atlantic City. 

With settled weather business has braced 
up from its slump, and hopes are entertained 
of a brisk Fall trade in all lines of busi- 
ness. 

The train, finishing and staff departments 
of the Hamilton watch factory held a big 
corn roast a few evenings ago in Williamson 
Park. . 

Paul Stern, of the Louis Stern Co., Provi- 
dence, R. I., was a recent visitor here. He 
was accompanied by his bride, they having 
recently returned from Europe. 

Three new students have just enrolled at 
the Bowman Technical School—Gerald Shull, 
Sharon, Pa.; Andreas Lord, Albany, N. 
Y., and Donald Hallacher, Hanover, Pa. 
Two former students, both members of 
Alpha Chapter of the Beta Sigma Fra- 
ternity, visited the school last week, Harold 
Jacobs and W. E. Bailey, both of Union- 
town, Pa. 

At a meeting held by Alpha Chapter, Beta 
Sigma Fraternity, composed of Bowman 
Technical School students, it was decided 
to publish a fraternity paper. The staff will 
be made up of Herbert Trader, editor; 
Harold Ruthshauser, assistant editor; Har- 
old Apple, business manager; John Nulty, 
circulation manager; John Bair, advertising 
manager. The chapter held a house party 
at Pegnea last week. 

The following trade representatives were 
recent visitors in Lancaster: Leon Poliski, 
with Francis Maule, Oxford, Pa.; William 
Ritter, Muncy, Pa.; Fred Kennerdell, Tar- 
antum, Pa., en route home from Philadel- 
phia; Ralph J. Weaver, with D. S. Peden, 
Globe City, en route to Atlantic City; H. 
Marie Baker, engraver, Hagerstown, Md.; 
A. E. Rohrer, Pottsville, Pa.; F. K. Geh- 
man, with wife, Rocky Mount, N. C.; C. F. 
Gingling, Hanover, Pa.; H. P. Johnson, of 
the Hudson Jewelry Co., Indianapolis; Lew 
Weitzman, of the Pennant Watch Supply 
Co., New York; Louis Glick, with the Ham- 
mel-Riglander Co., New York; C. A. Stein, 
Manheim, Pa.; B. B Billinger, Marietta, 
Pa. 








Among the new firms in Columbus, Ga., is 
the Feffer Jewelry Co., which will occupy 
the store at 1201 Broad St., the present 
home of the Dierks Jewelry Co., which is 
removing its business to 12th St. Sidney 
Feffer, the proprietor of the new concern, 
was for about six years with the firm of 
Kinsel & Petri. He recently bought. the 
fixtures of the Dierks concern, at whose 
location the Feffer’ Jewelry Co. will open. 























































































































Dave Gordon, one of the well known Los 
Angeles jewelers, has opened another store 
at 616 S. Hill St. 

A. J. Van Buren, of the G. G. Voege Co., 
who, with his family, has occupied their cot- 
tage in the Tuhunga canyon during the 
Summer months, has réturned to his Los 
Angeles home this week. _ 

The J. A. Meyers Co., 724 S. Hope St., is 
establishing a larger engraving department 
in its new Flower St. building. The concern 
will occupy the entire structure and is plan- 
ning to remove about Oct. 1. 

H. L. Gruber, on the sixth floor of the 
Title Insurance & Trust building, 5th and 
Broadway, has returned from an extended 
vacation trip into the Pacific northwest. Mr. 
Gruber is one of the well known diamond 
experts of Los Angeles. 

The E. Bastheim Co., which is now located 
in the Title Insurance Co. building, is plan- 
ning to move into its new headquarters in 
the Metropolitan building. The concern will 
also maintain its wholesale department in 
the present location for a time owing to the 
rush of trade. 

Salesmen for the Slavick Jewelry Co. have 
all returned from their vacations and the 
store is doing a splendid business with pros- 
pects for making this year the greatest in 
the business history of the concern. The 
headquarters at 7th St., near Olive St., have 
proved advantageous, it is declared. 

The store and fixtures and lease of the 
Ben Williams Jewelry Co. have been trans- 
ferred this week to Benjamin & Irving, and 
on Monday the store was opened by Ben- 
jamin & Irving. They were formerly on the 
pike at Long Beach, where they did a big 
business in general jewelry, watches and 
diamonds. 

Fred Reeves, who recently returned from 
a trip in the northwest, and who is now 
busy greeting his friends at the E. W. Rey- 
nolds Co., says the prospects for business in 
San Francisco are particularly good, and 
that there is a feeling of reciprocity between 
the Bay City men and the jewelers here in 
Los Angeles. 

Charles E. Geisenheimer, formerly with 
the E. W. Reynolds Co. material department, 
has just signed a three years’ lease at 988 
South Western Ave. A business center has 
grown up at Ninth and Western Aves., and 
Mr. Geisenheimer has taken advantage of 
the opportunity to establish himself in a 
growing community. 

Eugene Smith, formerly of Compton, 
where he has been one of the leading jewel- 
ers for some time, has purchased the stock, 
fixtures and jewelry of the Croft Jewelry 
Co., San Fernando. He will continue the 
business along the lines maintained by the 
Croft company, and is planning to add an 
additional stock this Fall. 

J. P. Tait, of the Tait Jewelry Co., 7th 
St., near Hill St., has just closed a lease for 
a store at Olive St., near 7th. This is a 
particularly fine location, and Mr. Tait will 
continue in his present location but will open 
another store at the Olive St. branch. Mr. 
Tait says that business demands expansion, 
and that is his reason for securing this 
valuable lease. He will conduct the same 
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kind of a jewelry business as that which has 
made the name of the Tait Jewelry Co. so 
well known here in Los Angeles. 

Herbert K. Smith, Hermosa Beach, has 
just invented a gold bracelet for a wrist 
watch that is declared to be unique. E. J. 
Garsia, representative of a well known New 
York wholesale jewelry company, was in 
Hermosa last week examining the patented 
bracelet. He placed a large order for the 
bracelet, which is to be sold through the re- 
tail trade by salesmen who will carry a line 
of watches in addition to the silver and gold 
bracelet. Arrangements are being made by 
the Herbert K. Smith Jewelry Co. to manu- 
facture these bracelets on a large.scale. 

Preparations are being made for another 
golf tournament this coming month. The 
jewelers here are particularly interested in 
the plans as the Riviera Golf course of the 
Los Angeles Athletic Club has been offered 
for the tournament which is to be held in 
October. High scores have been made by 


only a few of the leading jewelers, the bal-— 


ance hitting an average of from 90 to 110. 
Because of this many have been encouraged 
to enter the lists, and the tournament prom- 
ises to be one of the best that has ever been 
held among the jewelers in southern Cali- 
fornia simply because so many are willing to 
take a chance. 











Rude Frey, Shanesville, O., retail jeweler, 
has just returned from a vacation in Switzer- 
land lasting several months. 

Holmsman & Co., retail jewelers, Lorain, 
O., are moving across the street from their 
present location to a larger store. 

A new retail jewelry store has been opened 
at W. 117th St. and Detroit Ave. by Mr. 
Pachs, who formerly resided at Wooster, 
Mass. 

Mandelthord & Friedman, retail jewelers 
of Superior Ave., near E. 125th St., are con- 
ducting an auction sale. Sol. Bergman is the 
auctioneer. 

A new gift store has been opened in the 
Allerton Hotel building, at E. 13th St. and 
Chester Ave. Eastman & Bolton are the 
proprietors. 

David Glasser, of the Merit Co., is now 
on the road in the eastern portion of Ohio, 
and A. H. Manchester, of the same com- 
pany, is covering the western section. 

Finks of the Colonial Arcade expect to 
be in their new store on Prospect Ave. this 
week. They were delayed in moving, and 
had expected to have moved the first of the 
month. 

The Bowler & Burdick Co, will hold a 
sale (not an auction) starting the coming 
week in order to dispose of as much of their 
stock as possible before moving to their 
location Oct. 15. 

Among manufacturers’ representatives in 
Cleveland the past week were Fred Whitney, 
the Hadley Co., Providence, R. I.; Vincent 
Huber, representing George H. Fuller & 
Son Co., Chicago. 

Among out-of-town jewelers in Cleveland 
the past week were Mr. and Mrs. Burr, 
Elyria; E. L. Aukerman, Norwalk; M. 
Dren, Lorain; E. V. Bloom, Ashtabula; L. 
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J. Downing, Vermillion; 
Salem. 

Business among the trade is reported to 
be improving. This is due to the fact that 
June is no longer the exclusive weddj 
month, and that many weddings are being 
celebrated early in September. 

The jewelry department of the Highhbee 
Co. had the distinction of being the first 
concern to receive jewelry from abroad and 
delivered by airplane in Cleveland. The 
event secured quite a lot of newspaper pub. 
licity for the company. 

The formal opening of the new store of 
Phil Levinson at Kinsman Road and E. 
147th St., took place on Thursday and was 
well attended, a number of floral tributes 
being received from well wishers in the 
trade. Mr, Levinson was formerly located 
at St. Clair Ave. 

The annual clambake of the Colwell & 
Hubbard Co. will take place on Sept. 13 at 
Miller’s. W. Van Horne, vice-president of 
the company, is back from a pleasure trip to 
Canada. Miss Dieter, of the registering de- 
partment, who had the misfortune to break 
several bones in her ankle, is recovering. 


C. W. Leland, 








Allentown, Pa. 





Jeweler Robert J. Beitel and family mo- 
tored to Tamaqua on Labor Day calling on 
friends in that locality. 

Jeweler and Mrs. Harry J. Dotter of Front 
St., Lehighton, returned home after passing 
10 days with friends at Wildwood, N. J. 

Howard R. Junker, with River Brothers, 
Inc., and A. M. Charbourne, with Chad- 
bourne Optical Co., are calling on the trade 
in this vicinity. 

Alterations to the property at 423 and 425 
Front St., Catasauqua, purchased several 
months ago by Harry B. Sheckler, the 
jeweler, are now completed. Mr. Sheckler 
will take possession of the handsome new 
store at 425 Front St. during the coming 
week, and will also occupy one of the u 
stairs apartments. 

The following manufacturers’ and whole- 
salers’ representatives are calling on the trade 
in this locality: Melville Wolff, with L. 
Langsdorf & Co. Inc.; Philip Pardee, with 
Towle Mfg. Co.; C. W. Blade, with the E. 
Ingraham Co.; F. W. Warriner, with S. 
Borgzinner; E. B. Midlen with the Barbour 
Silver Co.; William C. Blenke, with White- 
house Bros. 

Maggie (nee Weidner), wife of Edwin F, 
Sterner, jeweler, at 310 Main St., Kutztown, 
Pa., died at her home Monday afternoon, 
Sept. 5, aged 46 years. She is survived by 
her husband, one son, Ralph, of Allentown; 


‘one grandson, one brother, David, Temple, 


and one sister, Katie, wife of William Aug- 
stadt, Wyomissing. Funeral services were 
held Friday, Sept. 9, at 2 p. M., at the par- 
lors of Funeral Director George R. Schaef- 
fer, 341 Main St. Rev. J. W. Bittner and 
Rev. George B. Smith officiated. Interment 
was made in Fairview Cemetery. Mrs. 
Sterner was a patient sufferer and was bed- 
fast a number of weeks prior to her demise. 
Mr. Sterner has the sympathy of the entire 
community in his bereavement. 








D. E. Lawless has bought a jewelry store 
at Grundy Center, Ia. 
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Chicago Notes 





Julius Ziegler, of J. Ziegler & Co., Jewelry - 


Mart, left last Monday for his Illinois terri- 
tory and will be away for about a month. 

A. B. Paulsen, Chicago manager for the 
Waite-Thresher Co., has returned from a 
short trip to Milwaukee and the northwest. 

C. W. Thomas, manager of the Chicago 
office of the Weigle & Rose Co., 31 N. State 
St. left this week on a business trip through 
the east. 

Otto Hirt, credit manager for the Juergens 
& Andersen Co., returned last week after 
spending two weeks on the various golf links 
of Chicago. 

George Dahlman, Chicago representative 
for the Reliance Mfg. Co., completed a short 
business trip last Friday to Milwaukee, St. 
Paul and Minneapolis. 

Fred Haller, manager of the Chicago of- 
fice of the Ostby & Barton Co., left this 
week on a 10-day business trip to New Or- 
leans and other southern cities. 

Edward Fry, of Edward Fry & Co., whole- 
sale jewelers at 35 E. Wacker Drive, is 
spending some time in his Wisconsin and 
Michigan territory visiting the retail jewel- 
ers. 

L. H. Schafer, of L. H. Schafer & Co., 
wholesale jewelers on the sixth floor of the 
Columbus Memorial building, left this week 
for a short business trip to Detroit and Cleve- 
land. 

Aiva Snider, retail jeweler from Beloit, 
Wis., accompanied by Mrs, Snider, spent 
several days in Chicago last week visiting 
with friends and looking over Fall merchan- 
dise. 

N. C. Carlsen, connected with Frank Ras- 
mussen, 29 E. Madison St., was greeted back 
to his desk last week by his associates after 
being away for six weeks recuperating from 
a neryous breakdown, 

B. O. Hess, Chicago representative for the 
Frank Krementz Co., spent the week-end and 
holiday at Cleveland, O., visiting with 
friends. Mr. Hess left there to make a busi- 
ness trip through his territory. 

Wesiey L. Jackson, western manager for 
the Louis Stern Co. of Providence, with 
Chicago headquarters in suite 1202 Heyworth 
building, left this week oni a three weeks’ 
business trip through the south. 

Robert Barger, of Scott & Barger, whole- 
sale watch dealers, 29 E. Madison St., re- 
turned last week from Lake Geneva Wis., 
where he spent two weeks with a party of 
friends, golfing, swimming and yachting. 

Paul Samuels, western representative of 
Katz & Ogush, is spending’ about 10 days at 





the home office in New York getting his new 
Fall line. While east Mr, Samuels spent 
some time with relatives and friends. 

A. L. Clark, of the Whiting & Davis 
Chain Co., Plainville, Mass., arrived in Chi- 
cago last week and is calling on the whole- 
sale trade showing his new Fall line. Mr. 
Clark expects to remain here until Sept. 15. 

Revella Budwig, of “Revellas’ Inc.,” 31 N. 
State St., returned to her offices last week, 
after spending two weeks in New York and 
the east, looking over the markets and mak- 
ing purchases for their new gift department. 

Francis V. Spears, of the George H. Fuller 
& Sons Co., Chicago office, returned this 
week from a motor trip to St. Paul, Minne- 
apolis and Duluth. He was accompanied on 
this trip by his wife, their son Ralph and 
Mrs. Spear’s parents. 

Thomas Stanek, of Graffe & Stanek, 
manufacturing jewelers located in the Hey- 
worth building, returned to his desk Wednes- 
day, after spending two weeks with his wife 
and family visiting places of interest in Chi- 
cago and enjoying old Lake Michigan. 

D. L. Nesler, manufacturers’ representa- 
tive, returned to his offices on the eighth 
floor of the Columbus Memorial building last 
week. Mr. Nesler spent several weeks rest- 
ing at his Summer home in Michigan and 
visiting with the trade through the middle 
west. 

Robert Friend, who formerly was con- 
nected with the Stern Diamond Co., has 
opened an office in suite 707 Columbus Me- 
morial building, and is representing the 
watch business of Bayer, Pretzfelder & 
Mills, of New York. Mr. Friend’s many 
friends wish him success. 

Rudolph Bruening, representing the West- 
ern Watch Case Co., Heyworth building, left 
last week for his southern territory and will 
be away for a few weeks. F. W. Steul, also 
of this firm, left this week on an extended 
trip to Cincinnati and cities east as far as 
Syracuse, N, Y. 

Walter Mellor, special representative for 
the Keystone Watch Case Co., spent a day 
in Chicago last week visiting with the whole- 
sale trade. Mr. Mellor was en route home 
to Michigan City, Ind., accompanied by his 
wife and daughter, after making a motor 
tour through the east. 

P. J. Eppenstein, of the Elgin-American 
Mfg. Co., Elgin and Chicago, left this week 
on a southern trip in the interest of this con- 
cern. He is visiting the principal cities, such 
as Birmingham, Atlanta, New Orleans, 
Houston, San Antonio and Dallas, and will 
be away for four weeks. 

Jack Wittgren & Co., with offices on the 


seventh floor of the Heyworth building, are 
remodeling and rearranging their space so 
as to make more room for additional fix- 
tures. This concern has only been in busi- 
ness a short time but has shown great strides 
in building up a good business. 

Howard D. Seebeck, representing the 
Barnett Daniels Co. and the Armbrust Chair 
Co., returned on Tuesday of last week from 
a short visit to the factory in the east. He 
came home with a complete line of -his new 
Fall goods and is now spending several 
weeks in Chicago visiting with the trade. 

S. C. Powell, of S. C. Powell & Co., ac- 
companied by Ralph Lewis, their middle 
western representative, arrived in Chicago 
last week and they are spending about 10 
days here calling on the trade. Mr. Lewis 
will continue to visit the trade through his 
territory and Mr. Powell will return to the 
home offices at New York city. 

Officers and members of the board of di- 
rectors of the Greater Chicago Retail Jewel- 
ers’ Association held their first Fall meeting 
on Friday of last week in the men’s grill of 
Marshall Field & Co. The meeting was well 
attended and plans for the Fall season were 
discussed. The Greater Chicago Retail 
Jewelers’ Association was formed early in 
February of this year and has a membership 
of over 300 retail jewelers. 

Friends in the trade in Chicago were 
grieved last week when they learned of the 
death of T, F. Fleming, middle west repre- 
sentative for the Jones & Woodland Co. of 
New York. Mr. Fleming passed away at 
his home in East Orange, N. J., after.a brief 
illness. He called-on the larger retail stores 
in Chicago and the middle west for a great 
many years and during that time made a host 
of friends who mourn their loss, 

R. B. Piowaty, well known to the whole- 
sale trade in Chicago and the middle west, 
recently made arrangements with Spiedel 
Bros., the Speidel Chain Co., and the Auto- 
matic-Gold €hain Co., all of Providence, 
R. L, to represent them in Chicago and the 
middle west. Mr. Piowaty has opened Chi- 
cago offices on the eighth floor of the Co- 
lumbus Memorial building. He left this 
week on his initial trip for these firms 
through his territory. 

Irving Schwartz, traveling out of New 
York city and representing Burack Bros., 
Newark, and Madier-Milenko, New York, 
left Chicago last Wednesday night, after 
spending a week here visiting with the 
wholesale trade. Mr. Schwartz is en route 
home, stopping at the larger cities to visit 
the trade. He is very anxious to arrive at 
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his home on account of a serious accident 
his daughter met with a short time ago. She 
is greatly improved and well on the road to 
recovery. now. 

H. W. Sherrill, of Sinnock & Sherrill, 
New York, arrived in Chicago last Thurs- 
day and will remain here for about 10 days, 
calling on the wholesale trade. 

Frank J. Spellman, traveling for the 
Towle Mfg. Co., returned to Chicago last 
week from the southwest, where he visited 
with the retail trade for several weeks. 

David Newman, manufacturing jeweler at 
10 S. Wabash Ave., returned to his office this 
week, after spending several days with a 
party of friends at Eagle River, Wis., fish- 
ing. 

Mr. Markham, of the Fisher Jewelry 
Store, Appleton, Wis., motored into Chicago 
last week with his wife and spent several 
days here visiting with frieuds and the 
trade. 

Charles Brown, jewelry buyer for the 
Stein & Ellbogen Co., will leave on Satur- 
day of this week for New York and: the east 
and will spend a week there looking over 
the markets. 

Clyde C. Patton, retail jeweler of Capon 
City, Colo., looked over the markets in Chi- 
cago during the past week.’ He left here for 
Waupaca, Wis., to spend some time with rel- 
atives and friends. 

William F. Juergens, of the Juergens & 
Andersen Co., returned to his office Sept. 6, 
after being away the entire,month of Au- 
gust. Mr. Juergens spent his time with his 
wife and family at their Summer home at 
Eagle River, Wis. 

Harry F. Hillman, traveling for the Towle 
Mfg. Co., returned last week from his Sum- 
mer estate at Ludington, Mich. He will 
leave shortly on a business trip, visiting the 
principal cities in his territory, Ohio, Michi- 
gan and West Virginia. 

Oscar F. Samuelson, representative for the 
Towle Mfg. Co., has completed an extended 
business trip through his Pacific Coast ter- 
ritory. Mr. Samuelson will remain at the 
Chicago office until the first part of October 
before leaving on another trip. 

Earl Luscomb, who has been associated 
with the silverware department of C. D. Pea- 
cock, Inc., for some time, has been placed in 
charge of this firm’s stationery department. 
Mr. Luscomb has been connected with the 
jewelry industry at Chicago for a great many 
years. 

S. Greenwald, formerly associated with 
the firm of Greenwald & Adams, Tucson, 
Ariz., passed through Chicago last week ac- 
companied by his son. Mr. Greenwald is 
motoring across the country in his new La 
Salle car and left here for Detroit to spend 
some time with friends. 

Edward L, Jensen, who formerly was con- 
nected with the Towle Mfg. Co. for a long 
period of time and successfully represented 
this house on the road, is now associated 
with John H. Detrich, 37 S. Wabash Ave., 
wholesale dealers of Community silver plate. 
Mr. Jensen will visit the trade on the south 
side of Chicago and surrounding suburban 
cities. 


Charles W. Dudgeon, retail jeweler of 
Ames, Ia., accompanied by Mrs. Dudgeon, 
motored to Chicago last week and spent sev- 
eral days in visiting the markets. Mrs. 
Dudgeon will remain in Chicago for some 
time to attend the Chicago Musical College. 
Several months ago she won q scholarship to 
this college in a competition conducted by 
the Iowa Federation of Music Clubs. 

E. O. Delmar, manager of the Chicago of- 
fice of the Seth Thomas Clock Co., 215 W. 
Randolph St., announced last week that R. 
A. Bailey, who represented this concern 
throughout the territory for many years, has 
been withdrawn from road work and has 
been placed in direct personal charge of their 
mail business to retail jewelers. This mail 
business is a new feature with this company 
and it will be Mr. Bailey’s business to sub- 
mit by personal letters to retail jewelers re- 
siding in the smaller cities from time to time 
special merchandise suited for their needs. 


He will advise with them as to ways and . 


means of securing business; he will arrange 
to acquaint them with new designs, group 
offers, advertising helps and general selling 
plans. 








- Teel yy 
vee : 
Teer FRRFREL IIa 


PERE GBFEFFL VaR 
Ltt 





Albert Nehmer, retail jeweler, Croswell, 
Mich., was a caller on his Detroit friends 
last week. 

V. G. Kemp, East Jefferson Ave. retailer, 
has recently returned from a fishing trip 
that took him into northern Michigan. 

August Kessler, E. H. Pudrith & Co., has 
returned from a trip to Cleveland, where he 
passed the week-end and also Labor Day. 

I. Fredland, wholesale jeweler in the 
Metropolitan building, passed the week-end 
and Labor Day with friends in Pittsburgh. 

Daniel Winestein, of the Maiden Lane 
Jewelry Co., left last week for a trip of 
several days into Ohio and adjoining States. 

W. R. Schook, of Capac, Mich., was in 
Detroit last week making calls on the whole- 
salers and ordering new merchandise for his 
Fall trade. 

Stewart Green, of Mt. Clemens, paid a 
visit to the Detroit wholesale jewelers last 
week. He was buying new merchandise for 
his Fall trade. 

Emory Tobias, of the Emory Jewelry .Co., 
Portsmouth, O., paid a visit to Detroit last 
week, where he purchased merchandise for 
his Fall trade. 

Joseph Berland, of New York, passed a 
few days in Detroit last week making calls 
on the trade. He brings an optimistic spirit 
and predicts a good Fall and Winter busi- 
ness. 

Albert Kanberg, of E. H. Pudrith & Co., 
passed Labor Day with relatives in Chicago. 
He, with Garner Sly, are now entering into 
a strenuous Fall sales campaign that is cov- 
ering the entire city. 

B. Fink, of Fink & Harrison, returned 
last week from a vacation passed principally 
in Chicago. He is now settled down to his 
duties again and making ready for an ex- 
tensive Fall sales campaign. 

Starting Sept. 1, all retail jewelry stores 
which adopted a Summer closing schedule, 
returned to. the Fall and Winter order. 
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Some of them closed at noon on Saturdays, 
This is now no longer in vogue. 

Reid Berkey, of the Charles A. Berkey 
Lo. passed the week-end at the home office 
after having completed an extensive western 
trip. He left on the following Monday for 
another trip through the southwest. 

I. Miller, who for some time has been con. 
nected with the wholesale jewelry trade in a 
sales capacity, has recently made connections 
with J. Rassner & Son, and is now located 
at the organization’s new quarters, 1113 
Metropolitan building. 

Sol Sallan is furnishing an appreciative 
service to a vast number of people when, 
each night, he broadcasts the correct time 
over a Detroit radio station. Chimes from 
clocks precede the time announcement, which 
is heralded by a prolonged chime peal, 

Most of the Detroit wholesale and retail 
jewelry establishments were closed from Sat- 
urday afternoon until after Labor Day. This 
marks the end of the vacation period and the 
renewal of extensive sales activities. Nearly 
every one anticipates an early Fall trade. 

R. W. Winch, .formerly in the sales de- 
partment of the H. W. Himelhoch Co, 
jewelry and watch supplies, is now engaged 
in the same capacity with the Standard Show 
Card Service, Inc., 6433 Ravenswood Ave, 
Chicago, covering the jewelry industry in 
the Detroit territory. 

J. Rassner & Son, a wholesale jewelry con- 
cern organized about two months ago and 
located at 508 Metropolitan building, have 
found it necessary to enlarge their quarters © 
and have moved to 1113-1114 in the same 
building. J. Rassner is now making a sales 
trip through the southwest. 

Jacob Segal, of the Jacob Segal Co., who 
reached home this week from a two-months’ 
European trip, has gone again, this time into 
the southwest, where he expects to be absent 
for four more weeks. Theodore DeGray, 
diamond cutter of the Jacob Segal Co., is 
planning to leave Detroit soon on an ex- 
tensive trip through the south and west. He 
will give exhibitions of diamond cutting in 
most of the large cities he will visit. 

Frank Neipp and Jerry Nay, both of the 
Detroit office of the Scribner & Loehr Co., 
have returned from a sales meeting recently 
held at the headquarters of the organization 
in Cleveland. “Both the Detroit and Cleve- 
land stores are planning for an extensive Fall 
and Winter business. In Detroit particular- 
ly, some fine displays are being made of new 
merchandise. Attractive stock arrangements, 
with frequent changes, give the store an en- 
ticing appearance. 

A young man, 24 years old, was arrested 
in a fashionable New Rochelle, N. Y., hotel, 
Sunday, charged with robbing the jewelry 
store of Archibald B. Milkins, in Wyandotte, 
Mich., a suburb of Detroit, on the morning 
of March 28. The robbery was committed 
when Mr. Wilkins and two clerks were open- 
ing the store. Jewelry, diamonds and cash 
were taken amounting to about $15,000. 
Two young men entered the store armed with 
pistols, tied the two clerks with wire and 
forced Mr. Milkins to open the safe. They 
took his pocketbook, which was found the 
following morning by the river, near Detroit. 
Some time ago Mr. Milkins and the clerks 
were called upon to view a man arrested in 
Buffalo, but they were unable identify him 
as one of the bandits, it is stated. 
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to the downtown section. Jewelry stores in 
this section of the city carried special win- 
dow and store displays during the “Fall 
Festival,” and stores were kept open on 
Monday evening in order to give prospective 
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y for a i Gittintwa “Ts chance to “look around.” The 
Carl Steckel, Niet a ach ata tee di purpose of the “guest evening” was rather 
1 con- at 37th vag: a the E. H. Warnke Co to familiarize customers with coming into the 
ing Gordon id ny s oe ice beige ~- stores than for the purpose of selling them. 
ctions has “ag Chie ‘ Wi oo Jewelry stores that took part in the festival 
cated Prairie du ~wuad pr Sande & Urner include—Rank & Motteram Co., Alsted Kas- 
1113 ee oe pmeyer ten & Co., Louis Esser Co., and the William 
Co, Wisconsin Ave., has motored to north- 47 cya “ienCo 
ia ern Wisconsin on a trip. : aie i ‘ 
lative Henry Oberst, whose business was re- A slip in the smooth working order of a 
when, cently sold by the government at auction, is Milwaukee jewelry shop here has resulted in 
time again operating a jewelry store in the same the loss of a diamond ring valued at ap- 
from location, 390 Eleventh Ave. proximately $300. During the past week a 
vhich ry sae jewelry store has been opened at white man and a negro entered the store 
ae 817 49th St. by Charles Schopps, under the Simultaneously. The white man produced a 
retail name of Schopps, Inc. Mr. Schopps was  Stoneless ring asking that a moonstone be 
Sate formerly a partner of Henry Oberst. The fitted “for his girl.” The negro produced a 
He new store is located in the new Uptown The- diamond for repairs. When the time came 
hs atre building, on the north side of the city. for the rings to be returned the whitesman 
soo Among the callers who visited Milwaukee  Ppeared first, and through a mistake in tags 
rade, wholesale jewelers during the past week are: | WaS given the diamond. When the negro 
Bn E. F. Waldhier, Beaver Dam; C. H. Wallis, appeared he indignantly refused the moon- 
Co., Tomahawk ; E. F. Doering, owner of a Stone for his “rock.” Now the jeweler is 
aged chain of jewelry stores in Wisconsin; M. J. trying to locate the man who got the dia- 
how Zangl, Mazomanie; J. B. Davis, Lake Mills, mond. The man had signed for the ring, 
Ave, and R. G. Peterson, Racine. but his signature was so poor that nobody 
y in Adolph Possin, of the Bozhardt-Possin Co, was able to read it, and, according to the 
and Mrs. Possin, together with William Kilb, jeweler, from present indications he, himself, 
= of the William H. Goldberg Co., spent the will have to “stand good” for the diamond. 
and Labor Day vacation motoring in northern Excitement reigned in the offices of Kalin 
site Wisconsin. The party covered some 800 & Co., jewelry jobbers here, when an irate 
ters miles and visited with a number of their customer kicked in a showcase and M. J. 
— jeweler friends in different sections of the Kalin, manager, who thought the customer, 
ales State. might be a hold-up man, retaliated by firing 
Albert H. Munkwitz, 69, a retired member a revolver shot at him. The man who kicked 
7 of a prominent Milwaukee family who at in the showcase was captured in the hall by 
is one time operated a jewelry business in this men who rushed out of nearby offices, and 
_ city, died at his home Sept. 2. Mr. Munk- when the police arrived both he and Mr. 
sent oie was interested for many years in a farm Kalin were taken to the detective bureau to 
ray, near Hales Corners. He had retired from explain. The Kalin Co. occupies a suite on 
he active work 10 years ago. He is survived the sixth floor of the Security building here. 
aa by one son, George A. Munkwitz. A man who had a. watch repaired came in 
™ According to an opinion recently rendered shortly before noon to complain that it didn’t 
. by the attorney general at Madison, Wis. work right, and he was referred to Mr. 
the the State’s anti-lottery law is violated by a Kalin. He became so forcible in his argu- 
= scheme which gives to each purchaser of ments that he kicked in the showcase. At 
7 merchandise a ticket with a number and one , this juncture Mr. Kalin reached for his re- 
rind of which numbers is entitled to an article of | volver, kept handy in the event of a robbery, 
ps value, the lucky number to be determined and fired a shot in the air to attract atten- 
A on a later date by a drawing. Wisconsin tion, which went through the glass door 
vss jewelers are interested in the decision, as of the partition. This aroused all the tenants 
pe this custom is occasionally practiced in cele- of the building and the police were called in. 
bration of birthday anniversaries, etc., of Mr. Kalin said that when the customer 
ti jewelry stores. kicked in the showcase he thought someone 
ae It isn’t often that an humble representative | was trying to rob the place. 
ed of THE JEWELERS’ CIRCULAR has an oppor- 
*] — to — er gape during the 
past week, two “sticks” of platinum came e 
on into the jewelry store at the E. H. Warnke Pacific Coast Notes 
| ng Co. while the said representative was visiting sa 
ed there. Just as the representative was about Deep respect was shown by his former 
as to use them for a ruler to draw a line down fellow townsmen at the funeral of Daniel 
sh _ the center of a sheet of paper, E. H. Warnke Harrison, pioneer jeweler of Pocatello, 
00. stepped up to announce that the “ruler” was Wash. All the jewelry stores were closed 
h valued at over $850, and that the two sticks during the funeral and scores of friends 
nd together amounted to $1,750. were in attendance. 
ey All of the jewelry stores on the east side M. C. Jordan has moved his jewelry stock 
he of the river in Milwaukee took part in the into the Harmon store in Sanger, Cal., 
it. Fall festival held here Sept. 12 and 13 by where he will continue his business. Mr. 
™ the East Side Association. The East Side Harmon will devote his time to his optical 
in Association is composed of retail merchants business, remaining in his former location. 
rm in all lines who have banded together in Both men are experienced jewelers. For- 


order to better promote their interests and merly Mr. Harmon sold jewelry as well as 
to bring business from the outlying districts optical goods. 
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cil Bluffs will carry on another big joint 
advertising campaign this Fall and Winter 
up to the holidays. Tentative plans for a 
big billboard advertising campaign have 
been made. 

A. F, Smith, Jr., of the A. F. Smith Co., 
is now city salesman in Omaha for the firm. 
He has recently returned from the Redick 
ranch in Wyoming in the Jackson Hole 
country, south of Yellowstone Park, where 
he had the great good fortune to be able to 
get a good Kodak snapshot of a huge ava- 
lanche in action as it was plunging into a 
lake. 

Jewelers as well as other merchants in 
Nebraska are all feeling good because Ne- 
braska has recently harvested and threshed 
what is positively its record wheat crop, and 
now has excellent prospects of gathering 
what will likely be its record corn crop. 
Nebraska harvested about 77,000,000 bushels 
of wheat, which was about double last year’s 
yield, and best estimates now indicate a 
200,000,000-bushel corp crop, as against 
about 130,000,000 normal. 

Among the out-of-town jewelers in 
Omaha during the week were George 
Kohles, Earling, Ia.; R. L. Crawford, Ban- 
croft, Nebr.; Harry Stone, Malvern, Ia.; 
Harle Williams, Tabor, Ia.; J. J. Helmes, 
Hastings, Nebr.; O. C. Larson, Kimball, 
Nebr.; C. M. Proper, Nebraska City, 
Nebr.; Terry Sullivan, Shenandoah, Ia.; 
A. F. Fritz, Syracuse, Nebr.; Charles 
Woodis, Central City, Nebr.; G. F. Linder, 
Oakland, Ia.; A. R. Kokus, Tekamah, Nebr.; 
Joe Gillispie, Bloomfield, Nebr.; Elmer 
Hager, Clay Center, Nebr. 











Roy E. Denny,: optometrist, has opened 
offices at 337 Illinois building. : 

Samuel Selka was a business visitor in 
Crawfordsville, several days last week. 

H. S. Allen of Allen’s Diamond Shoppe 
left Saturday for a several days’ business 
visit in Chicago. 

Joseph Harris, merchandise man in the 
Pettis’ jewelry department left Friday for 
a buying trip in New York. 

Mr. and Mrs. Albert Boeckman, of the 
firm Ellis & Boeckman, Frankfort, are back 
home again after an extended trip through 
the western States. 








Business Troubles 


J. G. McKee, Kearney, Nebr., is reported 
to be in bankruptcy. 

Harry Litman, Hibbing, Minn., is re- 
ported to be in bankruptcy. 

An involuntary petition in bankruptcy has 
been filed against Golden & Co., Miami, Fla. 

An involuntary petition in bankruptcy has 
been filed against David Zollars & Sons, 
(Inc.), Canton, O. 






























































































Ray Sisson, pearl buyer at Decker, Ind., 
was in Evansville on a business mission last 
week. He reported that but few pearls have 
been found in White river this season. 

Local glasssware dealers say they have en- 
joyed a very good trade during the past 
week or two and, in their estimation, Sep- 
tember is going to be a better trade month 
than August. 

Floyd Nester, of Heinzle & Nester, retail 
jewelers at Booneville, Ind., was in Evans- 
ville a few days ago on business and reports 
a very nice volume of trade. The resump- 
tion of some of the large coal mines in and 
around Booneville is going to help business 
conditions a great deal, according to Mr. 
Nester, 

William G. Carleton, son of William B. 
Carleton, local correspondent for THE 
Jewevers’ Crrcuiar for the past 20 years, 
left last Saturday for Gainesville, Fla., where 
he has been engaged as teacher in sociology 
and English economic history in the Florida 
State University for the coming year. Dur- 
ing the past Summer Mr, Carleton taught 
English and American history in the Evans- 
ville College. 

The wedding of Miss Geraldine Levin, 
daughter of Mr. and Mrs. Meyer Levin, 
Terre Haute, Ind., and Jack D: Friedman, 
son of Mr. and Mrs. David Friedman of 
this city, took place on Sunday, Sept. 4, at 
the N’Nai Abraham Temple at Terre Haute, 
being one of the big social events of that city. 
Mr. Friedman is the credit manager of the 
National Jewelry & Clothing Co. of Evans- 
ville and well known to the trade in southern 
Indiana, southern Illinois and western and 
northern Kentucky. Mr. and Mrs. Fried- 
man, after an extensive motor tour to the 
northwest, will be home to their friends in 
Evansville. 

Both wholesale and retail jewelers in 
towns in southern Indiana and northern and 
western Kentucky are interested in the an- 
nouncemet that there will be a meeting of 
the Green River Improvement Association 
in this city some time in October to take 
steps to further improve Green river with a 
system of movable locks and dams. There 
are many towns and cities along Green and 
Barren rivers that do the bulk of their trad- 
ing in Evansville and they are naturally in- 
terested in the improvement of the Green 
river valley. The Evansville meeting is ex- 
pected to attract hundreds of business men 
from Indiana and Kentucky. 

Both the wholesale and retail jewelry 
dealers of Evansville and other towns in 
southern Indiana report that trade has held 
up very well during the past week and that 
they are looking for September to be a much 
better trade month than was August. Gen- 
eral business conditions in Evansville are 
gradually improving. Bank clearings show 


a healthy gain over the corresponding period ° 


of last year and collections are getting bet- 
ter. The salesmen on the road for local 
wholesale houses report that they are taking 
a good many orders for Christmas holiday 
goods. Local retailers say they are expect- 
ing a very good Fall and early Winter sea- 
son. Reports from many of the towns in 
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mining regions say that indications point: to 
the resumption of many of the large coal 
mines that have been closed since the miners’ 
strike started on April 1 last and this will 
mean a stimulation in many lines of business. 














James Fenstermacher, of Frohman & Co,, 
started on a tour through several of the 
southern States. 

John A. Gerwe, president of Frohman & 
Co., returned to Cincinnati with his family 
on Labor Day after a month’s stay at Clarks 
Lake, Mich.. Gerwe got a good long rest 
at the Michigan resort. 

Miss Mabel Tosso, stenographer of the 
Richter & Phillips Co. and Alva MacBeth 
were married at the bride’s home in Madi- 
sonville, Wednesday. Mrs. MacBeth will 
remain with the firm until after the holiday 
season. 

Julian G. Schwab, of A. G. Schwab & 
Sons, returned to his office during the week. 
He spent several weeks at Charlevoix and 
was accompanied by his family when he re- 
turned. The family spent the Summer in 
Michigan. 

Julius Jacobs, of the D. Jacobs’ Sons’ Co., 
has been motoring through the east for a 
period of five weeks. Mr. Jacobs and mem- 
bers of his family went to Cape May, 
Niagara Falls, New York city and other 
prominent cities. 

Miss Mary Lee, private secretary of C. E. 
Richter of the Richter & Phillips Co.; re- 
turned to Cincinnati last Saturday from a 
trip through Yellowstone Park, but became 
ill on the train and has been confined to 
her apartments. Miss Lee was taken ill 
when approaching Cincinnati and. has been 
under the care of a physician. 

Walter Mayer, president of the Wallen- 
stein-Mayer Co., is back in Cincinnati fol- 
lowing a five weeks trip through the west. 
Accompanied by Mrs. Mayer, the jeweler 
took in some of the more prominent cities 
on the Pacific Coast and then stopped at 
several of the country’s show places on the 
way home. He is very enthusiastic about 
California. 

Roland Noterman, of Joseph Noterman & 
Co., returned to the Race St., establishment 
for the first time in two weeks, Tuesday. 
He fell while trying to adjust a fly wheel in 
the factory and suffered a fracture of the 
right arm. As soon as he is able to return 
to the office through the entire day Edgar 
Noterman will start on a tour through States 
around Ohio. 

William J. Pohlmeyer, diamond dealer in 
the Palace Theater building, will be active 
all day Sunday as he is a member of the 
committee in charge of the annual Orphan 
Feast at the General Protestant Orphan 
Home at Highland and Melish Ave. Each 
year a committee of widely known men 
take charge of the home in order to raise 
funds for its upkeep. 

Charles Schmitt & Co. started moving its 
plant from the seventh floor of the Glenn 
building to the fourth floor of the structure 
at 114 W. 6th St. The tompany expects to 


be firmly established in its new place by the 
end of next week. 


A lease was obtained 
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by the firm from Litwin & Sons for the 
entire floor which will be double the 
amount of space the firm formerly had in 
the Glenn building. 

Fred Strunk of the firm of Strunk, Ros- 
felder & Schlueter, manufacturing jewelers 
in the Lion building, 5th and Elm Sts., was 
appointed secretary of the Associated Manuy- 
facturing Jewelers of this city, Thursday, 
His appointment was made by Gus Sauer 
of the Dorst Co., to fill the unexpired term 
of the late Ed. H. Croninger. The appoint- 
ment lasts until next May when the annual 
meeting will be held. 

The store of the American Jewelry Co, 
26 Emery Arcade, was robbed by a negro 
early Saturday. The culprit smashed a show 
window of the store, seized whatever he 
could in both hands and ran out of the 
arcade to Race St. Justin Garrett, night 
watchman, heard the noise of breaking glass 
and gave chase to the negro who made good 
his escape. Owners of the store estimated 
the loss generally at about $100. There 
are a number of small jewelry stores as well 
as several large ones in the Arcade which 
extends from Vine to Race St. in the heart 
of the business district. 

That the Fall buying season is on in full 
swing is shown by the number of jewelers 
who have been in Cincinnati during the 
week buying goods for the approaching sea- 
son. Some of those reported to be here 
include: Ralph Roessler, Marion, Ind; 
Gerald Murphy of J. P. Murphy Co., Mays- 
ville, Ky.; Harold Ausman of F. D. Aus- 
man Co., St. Marys, O.; Heber Roe, Wash- 
ington Court House, O.; J. B. Evans and 
family, Sabina, O.; John Bender, Hamil- 
ton, O.; G. Rome Thomas, of Thomas, Inc., 
Dayton, O., and Elmer Benham of J. D. 
Ward & Son, Washington, Ind. 

A lease was recorded Saturday by Her- 
man Elsaesser, owner of the Wiggins block, 
5th and Vine Sts., for Gustave Gillman and 
Theodore Brunk, owners of the Cincinnati 
Lapidary which has been established in room 
50 of the block. The lease is for one year 
and calls for a rental of $960. The lapidary 
is meeting with great favor by manufactur- 
ing jewelers in Cincinnati, it being the first 
of its kind for at least 25 years. The enter- 


‘ prise eliminates the annoyance of sending 


gem stones and other articles to Chicago to 
be cut and polished and will facilitate that 
kind of work in the “Queen City.” 

The Frank Herschede Co., jewelers on 
E. 4th St., is assured of its income from 
the store room at 118 E. 4th St., which 
adjoins the jewelry establishment on a 10 
year lease which still has six and a half 
years to run.’ The assurance of its income 
is due to the taking over of the lease that 
was held by the Bank of Commerce and 
Trust Co. by the Central Trust Co. The 


‘Bank of Commerce bought the former home 


of the Citizens Bank at 4th and Main Sts. 
and as this bank was absorbed by the Cen- 
tral Trust Co., the latter assumed the lease 
as one of the details in the negotiations 
leading to the purchase of the other build- 
ing. The Frank Herschede Co. leases the 
entire building on E. 4th St. from the Her- 
schede Realty Company, which is the hold- 
ing company for the down town structure 
and also the building occupied by the Her- 
schede Hall Clock Co. on McMillan St, 
Walnut Hills. 
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L. Klocke, well known jeweler of Gilles- 
pie, Ill., was in town last week for a visit 
among the wholesalers. 


A. J. Mentel, jeweler and optician of 
Waterloo, Ill., was here recently for stock 
and supplies from the jobbers. 

Oliver Selle, head of the Selle Jewelry Co., 
in the Arcade building, 8th and Olive Sts., 
made a trip last week into Iowa on business 
for several days. 

Cc. A. Schafferdecker, retail jeweler of 
Centralia, Ill., was a trade visitor during the 
past week and renewed acquaintances in the 
local wholesale district. 

John B. Foster, head of the Foster Jewelry 
& Music Co., Munroe, La., who was a trade 
yisitor during the week, spent several days 
in the local wholesale trade. 

Leo C. Phegley, credit manager of the 
Eisenstadt Mfg. Co., wholesale jewelers in 
the Louderman building, left last week on a 
pleasure trip in the East, with a longer visit 
to New York city than any other large city. 

Gilbert Lowenstein, a member of the sell- 
ing force of the diamond department of the 
Eisenstadt: Mfg. Co., left last week on an 
extended trip through his trade in the west. 
He will be out for a month or six weeks, 
calling on the leading retail jewelry concerns 
in his territory. 

Fall trade is beginning to show with the 
local stores. All day Saturday opening is 
the rule now, and the regular Winter season 
opening and closing hours are in vogue fol- 
lowing Labor Day. All that is needed is a 
lower temperature and it is expected that 
current buying will greatly improve. 

H. L. Wood, in charge of the advertising 
department of the Hess & Culbertson Jewelry 
Co., retailers, is resting in the Ozarks, near 
Richland, Mo. He has been getting some ex- 
tra good fishing, judging from the pictures 
he has been sending the boys in the store, 
and will be gone another week or so. 

O. F. Hoemann, retail jeweler of Webster 
Groves, one of the local suburbs, has moved 
his store and watch repair shop from north 
Gore Ave., where he has been located for 
several years, to much larger quarters on 
Lockwood Ave., about a block from his old 
location. He will have much larger facilities 
and carry a larger stock. 

Arthur Elbogen, diamond salesman for 
the Eisenstadt Mfg. Co., who got back last 
week from a month’s trip through the re- 
tail trade in his territory in the south, re- 
ports business there in good shape. He 
leaves next week on a similar trip into 
northern territory, including Indiana, Ohio 
and Michigan, and will be away for possibly 
some thirty days. 

W. H. J. Ahring, well known in the local 
wholesale jewelry trade for his long business 
connections as a dealer at Okawville, IIl., 
was killed suddenly the last week in August, 
when his machine was run down by a loco- 
motive on the Louisville & Nashville Ry. 
It is reported that his engine stalled on the 
tight of way of a grade crossing, and before 
he could get out of the way and to a place 
of safety he was run down. 

A. O. Grimes, of the diamond department 
of the Hess & Culbertson Jewelry Co., got 
back on the job the day after Labor Day. 
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He has been resting with his family for the 
past three weeks. The party toured to north- 
ern Minnesota and Wisconsin, where he got 
a chance to get some excellent fishing. Lynn 
Culbertson, of the same concern, left last 
week with his family, and is making an ex- 
tensive automobile tour to points in the 
Ozarks in southwestern Missouri. He will 
be gone about two weeks. 

Local jobbing concerns report a satisfac- 
tory business, with the traveling representa- 
tives of the various concerns practically all 
in their territories. Orders have been com- 
ing from the men right along ever since they 
took the road in July, and crop conditions in 
many sections covered from this market 
have been improving and dealers are antici- 
pating a good Fall business with the holiday 
trade possibly better later on. Vacations are 


-about over in the local wholesale concerns 


and with the advent of September, the new 
Fall season is getting under way. 

Friends of Charles Kloeris in the local 
jewelry trade heard with regret of his sud- 
den death in California Sept. 1. He was 65 
years old and had been in the local retail 
jewelry trade for more than 20 years, and 
was for the past 10 or more located in the 
Equitable building, 6th and Locust Sts. On 
account of ill health he left with his wife 
for the west in June, and according to ad- 
vices received here, he dropped dead of heart 
disease in San Francisco while shopping with 
his wife. He is survived by a widow and 
two sons, Max and Paul. The remains were 
cremated. 

Plans for the coming community adver- 
tising of diamonds and jewelry for the com- 
ing Christmas holiday trade are maturing. 
The campaign, which will be largely bill- 
boards, is being carefully prepared, and 
samples of the posters as well as replicas 
of the several advertisements will shortly 
be shown the members of the local jewelers’ 
association, which is sponsoring and financ- 
ing the campaign. The small advertisements 
are designed for display in the various win- 
dow displays, and will serve as a tie-up with 
the large 24-sheet bill posters, to be located 
at advantageous positions throughout 
Greater St. Louis. Oliver Selle, retailer in 
the Arcade building, and president of the 
newly formed organization, has the affair in 
charge, and is expected to shortly call a 
meeting of the members of the organization 
and explain the whole plan of campaign 
which is designed to begin Oct. 1 and run 
for the following three months. The money 
to finance the plan has already been sub- 
scribed and work is going ahead getting the 
posters out ready for them to be put up in 
due course. 








Because the National Zoological Park at 
Washington, D. C., achieved the hitherto 
unrecorded feat of hatching and rearing 
blue geese, the silver medal of the Société 
Nationale d’Acclimatation has been conferred 
upon it through Dr. Alexander Wetmore, 
Assistant Secretary of the Smithsonian In- 
stitution. The medal was accepted from the 
Society by Ambassador Herrick in Paris and 
has just been transmitted by the State De- 
partment to Dr. Wetmore. The medal which 
it is planned to place in the Bird House of 
the Park when it is suitably framed, bears 
a bas-relief head of Geoffrey Saint Hilaire 
done by the French artist, Albert Barre. 
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Salt Lake City 


William Schubach has returned from an 
extended visit in New York. 

M. B. Parks has returned from a six 
weeks’ Pacific Coast and northwestern tour. 

Joy Christensen, until a few months ago 
connected with the Primrose-Jollife Corp., 
is now with the repair department at the 
Decker Jewelry Co. 

Miss Marie A, Daynes, daughter of J. 
Fred Daynes, head of the Daynes Jewelry 
Co., one of the pioneer jewelry stores here, 
and Mrs. Daynes, has accepted a missionary 
call from her church, the Latter-Day Saints, 
or Mormon. Miss Daynes will serve in the 
United States and her services will be gratis. 

C. R. Pearsall, head of the Leyson-Pear- 
sall Co., big S. Main St., jewelry firm, had 
an article in the Salt Lake City Telegram 
last week under the heading “Editorials by 
Men of Affairs.” Mr. Pearsall’s article was 
entitled “Desecrating a Masterpiece” and it 
dealt with a Salt Lake county billboard, 
which the author considered a blot on the 
landscape. 

Mrs. M. E. Weiss, wife of Mark E. Weiss 
of the Barnett & Weiss Co. and herself 
manager of the Sugar House Jewelry Co. at 
Sugar House, is quoted in last week’s issue 
of the Salt Lake Times under the heading 
“Sparks from Live Wires.” Mrs. Weiss 
discusses the question of parking cars so as 
to make plenty of room in the business dis- 
trict for parking, 

Local trade visitors include: Mr. Sperling 
of Franklin & Sperling, New York; Herbert 
S. Weinshenk, I, Ollendorff Co., Inc., New 
York; James J. Gilbert, New York; P. M. 
Silverstein, Benrus Watch Co., New York; 
Aaron Friedman, Bulova Watch Co.; Ernest 
Block, Chicago; Otto Staplefeld, William F. 
Sprague & Co., Inc., New York; Moe Dia- 
mond, Hoffman Bros., Inc., New York; Jack 
J. Felsenfeld, New York; J. H. Spiro, San 
Francisco, Cal.; George Epstein, Bernard 
West & Son, New York; Bernard Renfeld, 
New York; Samuel S. Salve, Los Angeles, 
Cal.; Irving J. Hopfenberg, David P. Barry, 
Inc., New York. 











W. C. Ross has sold the Ross. confection- 
ery at Moro, Ore. to his father, L. W. 
Ross. The senior Mr. Ross was formerly a 
jeweler at Grandview, Wash., and before 
that owned a similar shop at Moro. He 
will conduct a jewelry department in con- 
nection with his new confectionery. 

Allard W. Heitkemper, son of Frank 
Heitkemper, and associated with his father 
in the jewelry business here, has just re- 
turned from an extended business trip that 
took him as far east as Portland, Me. He 
went as a delegate to the five-day confer- 
ence of the retail jewelers, sponsored by the 
Gorham Co. After the conference, Mr. 
Heitkemper visited in Washington, D. C., 
and spent a week with relatives in his old 
home in Ohio. He missed the explosion in 
the New York subway by one hour, getting 
off the subway at the same station where the 
explosion occurred about an hour later. 









































































































E. T. Willis, manufacturers’ representative, 


who is on a trip south, is reporting business 
good. 

J. Basquez, a jeweler from Guam, is calling 
on the trade on behalf of his business in the 
far Pacific island. 

William’ Brill, the missionary of the 
material department of the Elgin National 
Watch Co., has been in town, calling on the 
trade. 

William Robinson, formerly of Los 
Angeles, says he is doing a very nice busi- 
ness in diamonds in San Francisco. He is 
at 704 Market St. 

W. J. Coote and J. Coote, jewelers from 
Sidney, Australia, called on George Smith of 
the Keystone Watch Case Co., and on a few 
other members of the trade. They have now 
left for Australia. 

Stanley J. Beard, of Kielty & Beard, is 
covering Idaho and other points in the north- 
west having been out since July 18, and 
found business good. Jos. L. Callan is in 
San Joaquin for the firm. 

Out of town jewelers visiting San Fran- 
cisco include: E. L. Bothwell, San Jose; 
L. A. Mead, Santa Clara; Arthur Caire, of 
the E. W. Reynolds Co., Los Angeles; 
George F. Miller of A. C. Thomas Co., Los 
Angeles. 

Sydney Weinshenk, of Mayer & Wein- 
shenk, attended the opening of the new store 
of the C. J. Noack Co., 1022 K. St, 
Sacramento, Cal., and was very favorably 
impressed with the large new store of this 
long-established Sacramento firm. 

Alfred H. Bullion has left to visit the 
trade in Oregon and Washington. On his 
return he will visit southern California. 
Mr. Bullion says that most of the local 
travelers were in the south at the beginning 
of September, which month, he says, started 
off very well, after a good August, but a 
quiet June and July. 

The first week-end in September and Labor 
Day were spent at Del Monte by E. V. 
Saunders, Pacific Coast manager for the 
International Silver Co. Carl Plate, one of 
the International Silver Company’s Los 
Angeles representatives, has been spending 
a few days in San Francisco. 

Lucien G. Cerf, for the past nine years 
with Mayer & Weinshenk, has severed con- 
nections with that firm and has taken over 
the office and business of Charles Wein- 
shenk & Son, at 704 Market St. He is now 
acting as factory representative for several 
well-known eastern lines, specializing in 
jewelry, rings and watches. 

F. Fontana, one of the enterprising 
jewelers of North Beach, is making up a 
clock, all the work on it being. done by 
himself, including the dials and the wheels. 
The clock gives the time in San Francisco 
and also the time in a number of distant 
cities,.on the 24-hour basis, besides giving 
the day of the week, the date and the 
calendar month. 

Among manufacturers representatives who 
have just left or are still here are: H. F. 
Tourtellot, of Waite, Thresher Co.; Mr. 
Gold, of Kiddie Kraft; Philip H. Nathan, 
of Trachtenberg & Pritzker; Irving Klam- 
part, of Behjamin and Edward Gross Co.; 
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Charles Jacot of the Forstner Chain Cor- 
poration; John E. Tetlow, Parks Bros. & 
Rogers; Ira W. Smith, representing several 
lines; Wm. E. Phillips, of Helbein-Stone 
Co., Inc., and L. Heller & Son; Dan H. 
Child, of Hamilburg, Shaw Corp. 

Ivan L. Smith, Coast manager for the 
Oneida Community, Ltd., said that Mr: and 
Mrs. Raymond Reeve have joined the staff 
here. Mr. Reeve is going to call on the 
retail trade in northern California, taking 
the place of Eugene Smith who has gone to 
Portland, Ore., L. D. Hepinstall having left 
Portland to make his headquarters in Seattle. 
W. Agens and “Billy” Wingate will be in 
Los Angeles and southern California, Mrs. 
Reeve was at the head of the Oneida Com- 
munity School at Oneida and will conduct 
a school for salespeople in the San Francisco 
office. She is also going to work in some 
of the department stores on special Oneida 
sales. Ivan L. Smith is leaving for the 
northwest and on his return will go south, 
to meet P. B. Noyes, president of Oneida 
Community, Ltd. 











in Kansas City last. week. 

J. A. Zimmerman, retailer of Warrensburg, 
Mo., last week spent some time in Kansas 
City buying for Fall trade. 

_ W.C. Vandle, salesman for the Edwards- 
Ludwig-Fuller Jewelry Co., came in off the 
road last week and restocked with jewelry. 

A. G. Norris was an out-of-town visitor 
of the wholesale trade last week. Mr. Nor- 
ris is a retailer from Florence, Kans. 

Louis Blond, proprietor of the Gray 
Jewelry Co., accompanied by his wife, has 
gone to the Great Lakes. They will cruise 
the Great Lakes region. 

Irwell Morrison, Excelsior Springs, Mo., 
spent some time in the city last week looking 
over the trade, as did Gene Weber, retail 
jeweler of Lexington, Mo. 

W. T. Brown, who operates a retail 
jewelry shop in Sterling, Kan., stopped off 
a little while in Kansas City last week on 
his way to Canada for an extensive fishing 
trip. 

L. D. Leroy, who formerly operated a 
jewelry store in Washington, Kan., was in 
Kansas City last week buying for his shop in 
Scotts Bluff, Nebr., where he is now doing 
business. 

McEntire & Co., jewelers, are now mak- 
ing electric clocks. Formerly located at 
4204 Troost Ave., they are now operating 
at 7 Westport Ave. The company recently 
had a small robbery. 

A. J. Hazard, manager of the Kansas 
City Branch of the Norris, Alister-Ball- 
Bridges Co., recently took a trip to Okla- 
homa. The Kansas City branch is now lo- 
cated at 1009 Walnut St. 

Mrs. Nina Cooke, who was in the employ 
of Edwards-Ludwig-Fuller Jewelry Co. for 
several years some time ago, has just re- 
turned to the company and will be con- 
nected with the jewelry department. 

Noble R. Fuller, of the Edwards-Ludwig- 
Fuller Jewelry Co., left last week on a two 
weeks’ pleasure trip. Mr. Fuller withheld 





September 14, 1927 


his destination even from associates, but it js 
rumored that he is motoring through the 
east. 

C. L. Dosch came into Kansas City to 
buy jewelry last week. He runs a retajj 
jewelry shop at. Maysville, Mo. C. L. Frost 
of Odessa, Mo., was another retail jeweler 
who spent some time last week buying from 
Kansas City wholesale houses. 

Lloyd M. Noble, a retail jeweler at 39181, 
Main St., recently returned to work after a 
month spent in the hospital, where he was 
operated on for appendicitis. Mr. Noble 
bought out the Betts Bros., and has just 
added a gift shop to the jewelry department. 

Warner Bros., wholesale dealers in 

watches, diamonds and jewelry, Kansas 
City, Mo., have recently added a new line 
of novelty jewelry to their stock. B, W. 
Warner, member of the firm, has been mo- 
toring through the west as far as Salt Lake 
City, Utah. 
_ Paul Tischer, watchmaker and manufac- 
turer for the trade, who was formerly on 
the sixth floor of the Merry building, has 
removed to the fourth floor, added new 
equipment and fixtures, and Miss Dorothy 
Tryon has been added to the bookkeeping 
department. Mr. Tischer reports that busi- 
ness is getting better all the time. 

C. J. Harry, who was formerly located at 
408 W. 75th St., has moved to 7436 Wor- 
nall Road. The shop offers radio repair- 
ing service and carries radios as part of its 
stock. Although he has heretofore han- 
died this service and watchmaking and op- 
tometric work, Mr. Harry recently added 
some new equipment and is now doing trade 
repair work. 

E. F. Hoefer, a member of the credit 
department of C. A. Kiger Co., left 
last week on a trip which was to be spent 
in motoring through nearby towns in Kan- 
sas. He was accompanied by A. H. Hal- 
beck, city salesman for the company. H. 
H. Kiger, of the company, recently returned 
from a considerable time spent with his 
mother in New Hampshire. 

T. B. Schneider, formerly a partner in the 
firm of Nelson & Schneider, jewelers of 
Kansas City, Kans., is now the sole proprie- 
tor of the Schneider Jewelry Co., 736 Min- 
nesota Ave., Kansas City, Kans. The new 
shop is 60 by 25 feet, decorated in cream 
colored walls, and has fixtures of walnut. 
The optical room is separated from the rest 
of the establishment. The Schneider com- 
pany is operating as both a credit and cash 
jewelry store. 

Krigel Bros., jewelers and opticians, have 
tripled the size of their store recently at 
4 E. 9th St. All new furnishings have been 
installed in the shop in the new Hall build- 
ing, and additional leather goods have been 
added. The company handles fine watch 
and jewelry repairing, leather goods and 
novelty bags, and offers optometric serv- 
ices. Dr. Abraham Krigel also recently 
bought out his brother, G. Krigel. 








Seven. small diamonds, valued at approxi- 
mately $125 each, were stolen from the E. H. 
Lavery jewelry store, Leavenworth, Kans., 
one morning recently by a stranger, who en- 
tered the store with the expressed desire of 
inspecting some valuable stones. The police 
were notified immediately. 
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Minneapolis and St. Paul 





L. Shaefer, retail jeweler, Shakopee, 
Minn., was in Minneapolis on Sept. 8. 

Irving Maier, of R. A. Breidenbach, New 
York, called on the St. Paul trade on Sept. 7. 

Fuller & Putnam, retail jewelers, Cham- 
berlain, S. Dak., have moved into a newly- 
equipped store. 

Mr. Anderson, representing the Arrow 
Supply Co., New York, was in St. Paul 
calling on the manufacturing trade on 
Sept. 3. 

J. Emil Lundgren, retail jeweler, 402 
Marquette Ave., Minneapolis, is back in his 
store after a rest. He returned early in 
September. 

Mr. Sandhauser, traveling for the firm of 
Sussfeld, Lorsch & Schimmel, New York, 
made a number of calls on the trade, when 
he was in Minneapolis on Sept. 8, while on 
an extended trip through this section. 

The Oneida Community, Ltd., Oneida, 
N. Y., has completed the moving of its St. 
Paul office from 505 to 506 Ryan building. 
They made the change early in September. 
C. H. Elliot is the manager of this office. 

V. A. Olson, member of the diamond firm 
of Holmes & Olson, Inc., Plymouth building, 
is making arrangements to go on a hunting 
trip at the opening of the duck season, about 
the middle of September, at Lincoln, Minn. 

Mr. Martin, Waltham Watch Co., was a 
St. Paul visitor on Sept. 7. He intended to 
confine his business to the States of Min- 
nesota and Wisconsin until after the na- 
tional convention in Milwaukee late in Sep- 
tember. 

F. A. Ohlsen, retail jeweler, Marshall, 
Minn., called on his friends in the trade 
when he was a visitor in Minneapolis this 
month. He was in town on Sept. 7 and 8. 
Crops near Marshall have been reported to 
be rather good. 

Miss Borghild Johnson, jewelry buyer, 
S. H. Clausin & Co., wholesale jewelers, 
Minneapolis, was expected to return early 
in September from.a trip of about two weeks 
to eastern centers, including Attleboro, New 
York and Providence. 

“Bob” Kehl, representing the firm of F. 
IH. Noble & Co., Chicago, was in St. Paul 
on Sept. 2, on his way back to Chicago 
after a trip to the Pacific Coast. He re- 
ported an improvement of business in the 
west, especially near Seattle. 

A. G. Jansma, retail jeweler, Sioux 
Center, Ia., was a Minneapolis visitor on 
Sept. 3. Mr.: Jansma came up to attend 
the Minnesota State Fair and Northwest 
Dairy Exposition, Sept. 3-10, held at Ham- 
line, Minn., and to do some buying at Min- 
neapolis jobbing houses. ° 
‘A. E. Madsen, president of Rettig, Hess 
& Madsen, wholesalers of watches, 100 N. 
7th St., Minneapolis, expected to leave Sept. 
12 on a week’s trip through South Dakota. 
Mr. Madsen anticipated that he would leave 
about Sept. 25 on a trip which would take 
him as far west as the Pacific Coast, staying 
away five weeks. 

“Jack” Wilson, brother of Thomas B. 
Wilson, Thos. B. Wilson & Co., wholesale 
jewelers, 100 N. 7th St., Minneapolis, ex- 
pected to leave for New York on the morn- 
ing of Sept. 9 on a business trip of about 
two weeks. “Jack” was formerly associated 
in business with his brother. At one time 
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he represented the National Jewelers’ Pub- 
licity Association, covering a large part of 
the south. 

D. W. Smith, retail jeweler, Pipestone, 


- Minn., has returned from an extended motor 


trip to California. He left at about the 
middle of the Summer, going by way of 
Yellowstone Park, and spending in the neigh- 
borhood of two months. Mr. Smith is a 
charter member of the Minnesota Retail 
Jewelers’ Association. 

H. H. Nerbovig, retail jeweler, St. Peter, 
Minn., was one of the out-of-town men to 
come to Minneapolis for the Minnesota State 
Fair and Northwest Dairy Exposition, at 
Hamline, Minn. He was in town on Sept. 
7. Mr. Nerbovig is. one of the older re- 
tailers in this section of the country. He 
has been at St. Peter about 10 years. 

R. W. Esterly, retail: jeweler, Duluth, 
Minn., was a Minneapolis visitor on Sept. 
7, when he renewed acquaintances with his 
fellow jewelers after an extended absence 
from Minnesota. Mr. Esterly was on his 
way back to Duluth after a trip to Cali- 
fornia. He visited a number of Coast points, 
and was in the west about two months. 

Elmer L. Johnson, who represents the 
wholesale jewelry firm of Louis C. Gaus & 
Co., 100 N. 7th St., Minneapolis, on the 
road, left on Sept. 7 on an extended trip 
which would take him through Minnesota. 
This is one of Mr. Johnson’s earlier’ Fall 
trips, and he takes with him a varied line 
of the newer merchandise of the season. 

J. B. Hudson & Son, retail jewelry firm, 
33-35 S. 7th St., Minneapolis, sold to the 
Sons of the American Revolution the watch 
which that organization .presented to. the 
boy attending the Citizens’ Military Train- 
ing Camp, Fort Snelling, Minn., who dis- 
tinguished himself in a way to win special 
recognition. 

Among the retail jewelers who were in 
Minneapolis during the week of the Min- 
nesota State Fair and Northwest Dairy 
Exposition were C. Carlson, Fosston, Minn., 
and Mrs. Carlson, who left for home on 
Sept. 6; Mr. Hanson, with Alyn S. Morgan, 
Winona, on Sept. 6; C. O. Nygaard, Litch- 
field, Minn., on Sept. 7; E. P. Peterson, 
Sleepyeye, Minn., on Sept. 7; George L. 
Rochat, Ada, Minn., on Sept. 8. 

Earl A. Wilson, jewelry sales conductor, 
and a brother of Thomas B. Wilson, of 
Thos. B. Wilson & Co., wholesale jewelers, 
100 N. 7th St., Minneapolis, a short time 
ago began a sale for Hugh Connolly & Son, 
retail jewelers, and one of the older firms in 
Detroit, Mich. Mr. Wilson was at one time 


in business in Minneapolis, and now main- . 


tains his own company under the name of 
the E. A. Wilson Sales System. 

M. C. McCoy, associated with the firm of 
King’s Sale Service, 317 Lumber Exchange, 
Minneapolis, returned Sept. 7 from an outing 
spent at lake Mary, near Alexandria, Minn. 
He was there about two weeks, and was ac- 
companied by Mr. McCoy. Mr. McCoy had 
with him on his vacation a large automobile, 
model 1928, which he just recently bought, 
and which enabled him to cut his traveling 
time to the minimum. 

Quade C. Weld, president of Weld & Sons, 
retail jewelers, 817 Nicollet Ave. Min- 
neapolis, returned Sept. 3 from Murray 
Camp, Colo., where he spent a part of the 
Summer, .accompanied by..Mrs, Weld .and 
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their two daughters, Florence and Patricia. 
They drove about 5,000, miles on the entire 
trip, and stopped enroute at quite a number 
of retail jewelry stores. They returned by 
way of Omaha. It required only three days 
for them to reach Murray Camp, and they 
averaged about 400 miles of driving a day. 

H. S. McLean, manager and buyer in the 
jewelry department of the store of C. C. 
Brugman, Rock Rapids, Ia., and Mrs. Mc- 
Lean arrived in Minneapolis on Sept. 3, on 
a vacation trip of two weeks. They 
motored, and’visited in a number of towns 
enroute. Mr. and Mrs. McLean stopped 
for a time in Mitchell, S. Dak., her former 
home, and came on from there to Min- 
neapolis, with the intention of attending the 
Minnesota State Fair and Northwest Dairy 
Exposition. While here, they attended a ball 
game between Minneapolis and St. Paul. 

Harry A. Kaplan, retail jeweler, 506 State 
St., St. Paul, on Sept. 7, discovered the loss 
through burglary of articles valued by him 
at $150. The policeman on the beat passing 
his place of business found the door of Mr. 
Kaplan’s store unlocked at 5:00 o’clock in . 
the morning, on Sept. 7, and the officer 
notified Mr. Kaplan, who started an investi- 
gation of his stock. It was found that two 
sets of “1847” silverware, half a dozen 
Parker fountain pens and some gold-plated 
wrist watch straps were among the missing 
items. Marks of what apparently was a 
wrecking bar could be seen on the door near 
the lock. Mr. Kaplan at once had a special 
lock installed 








A silver service for the cruiser Memphis 
was ordered late last week by officials 
through Memphis jewelers. The price was 
$6,000 for’ 57 pieces, sufficient to serve the 
compliment of the formal dining saloon of 
the cruiser 22 persons. The set which is 
being produced by Graff, Washbourne & 
Dunn, silversmiths, at 142 W. 14th St., New 
York, will include the following pieces 
wrought out of sterling silver, one large 
center piece, 22 service plates; 22 goblets, 
four candle sticks, two compotes, two 
candelabras, two water pitchers and two 
trays. The service will be of a French 
design or seal, selected by the officers of the 
ship, impressed on each piece. An inscrip- 
tion setting forth the detail of the gift will 
be engraved upon some prominent piece, 
probably the centerpiece. Jack Gates, and 
S. F. Scrivener, of Graves-Dix, Inc, Mem- 
phis, through whom the order was placed 
have been in New York city to supervise 
the execution of the plate. The set is ex- 
pected to be ready for display in Memphis 
about the middle of September. Presentation 
will be made early in October and it is 
hoped Col. Charles Lindburgh will be able 
to participate in the ceremony, when he 
visits Memphis. - The fund for the purchase 
has already been largely assembled. A 
special committee composed of ladies of the 
Nineteenth Century Club has been appointed 
by the purchasing committee to aid them 
in collecting donations from civic and social 
organizations: It will be on display at 
Graves-Dix, Inc., from Sept. 25 to Oct. 3. 
From Oct.*3 to Oct. 15. it will be at the 
19th Century Club and from Oct. 15 to and 
including Nov..2 it will be displayed at 
the Tri-State Fair in Memphis. It will then 
be turned over.to the Memphis. 
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Selling Photograph Frames 





A Display Which Will Attract Attention to the Gift Department 
and Help to Increase Business 


By Mary Hortm Lea 











OTHING offers quite the same tribute 

of respect to the photograph of a friend 
or relative as a frame of beautiful sterling 
silver; and there is hardly a gift occasion 
for which it is not appropriate. 

But how may the jeweler so impress this 
suggestion that it will result in sales—in 
frequent sales, instead of only now and then 
at long and uncertain intervals? 

Comparison can be made an effective 
means to this end. 

Suppose we get two similar photographs, 
and leave the one as it might be seen in al- 
most any home; just as it came from the 
photographers, except that the mount has 
become buckled and faded and somewhat 
dog-eared. Then place the other in one of 
the smartest silver frames in stock, and 
nearby let there be a neatly lettered show- 
card worded stuggestively to read, “Isn’t the 
photograph of friend or loved one worthy of 
a suitable frame?” 

Two large photographs and a show-card 

such as these might be made the center of 
a group which few people, I fancy, would 
pass without noticing; but the effect might 
be increased arid the scope of the suggestion 
be widened by adding a number of other 
frames in various sizes and in different 
styles, each containing as happy a photo- 
graph as may chance to be available. 
_ The more interesting and attractive the 
photographs are the better. Some may be 
ordinary formal pictures, but try to get 
real human interest into the group by select- 
ing others of quite a different type. From 
friends and acquaintances, or from your own 
snapshot collection if you happen to “Kodak 
as you go,” secure a few good informal va- 
cation portraits, a happy snapshot portrait 
taken perhaps on the golf links or fishing, 
the snap of a happy romping girl at school 
or at college, of a young fellow pummeling 
a punching bag, or the family’s youngest 
hopeful with a brand new scooter. 

Of course, the picture of a bride is al- 


ways a center of attraction, at least for the 
majority of former brides, and for every 
bride-to-be. 

And, then, don’t forget 
dear old “grandpa.” 

Let some of the frames be round and 
others oval, and some rectangular, in as 
many styles as possible. Then, too, some 
may be of the easel type and others not; 
some quite plain and others in the many 
forms of smart decoration to which beautiful 
silver lends itself. 

For some stores the suggestions I am 
making may seem to be altogether too am- 
bitious; but it doesn’t really matter very 
much what the size of the jeweler’s stock 
may be, the idea may be worked out quite 
satisfactorily with no more than half a 
dozen frames to draw upon, though the ef- 
fect will be more arresting, of course, where 
a larger space can be utilized and a bigger 
stock be shown. If a sufficient number of 
photographs is used, and these are well 
chosen, these alone will insure a good deal 
of interest on the part of possible pur- 
chasers. 

Our frame display may at ont time be used 
in the window itself, and later be repeated 
within the store. A handsome wall case 
would make a most effective setting for 
such a group, the wording of the show-card 
being ehanged often enough to keep interest 
alive and the photographs themselves being 
similarly varied. 

It is not necessary to restrict the gift 
department’s showing of frames to those of 
sterling silver or even of silverplate. Such 
frames, however, possess a richness and 
quality all their own that has an unusually 
strong appeal in connection with the sug- 
gestion of a truly “worthy” frame. Silver 
frames also lend themselves to the planning 
of a richly colorful setting. And oh how 
helpful color can be in adding to the attrac- 
tiveness of almost any merchandise! 

A dash of dark blue velvet, of old rose 


“grandma” and 


satin, or a throw of some golden brown ma- 
terial—in the hands of a skillful display 
artist, how charmingly they may add to 
interest and help to awaken desire, 

To ring the changes on the same idea, 
the department that handles lovely leather 
goods, which not many stores today are 
wholly without, might let the showing be 
of skillfully tooled frames in crushed calf 
or morocco, tooled in pure gold leaf that 
will never discolor, and the leather itself 
finished in fashionable pastel shades or in 
the richer tones of red, green, blue, brown, 
tan or gray morocco, 





Associated Eastern Exhibition 
Opens Fall Campaign 
at Boston 





The Associated Eastern Exhibitors, of 
which organization George F. Little, 225 
Fifth Ave., New York, is the general man- 
ager, opened their Fall campaign at the 
Hotel Statler, Boston, on Monday, Sept. 12, 
to remain there until Friday night of this 
week, 

This is the second time this association 
has exhibited in Boston. After leaving 
Boston the association will make a tour of 
the larger cities in the middle west, and then 
wind up in Philadelphia the end of October. 
In planning the itinerary the Associated Ex- 
hibitors have departed somewhat from their 
original plan. Practically all exhibited in 
Chicago recently as members of the Eastern 
Importers and Manufacturers Exhibit, Inc., 
but the members of the younger organiza- 
tion have decided to play a return engage- 
ment in Chicago. The complete program of 
the trip is as follows: 

Boston, Statler Hotel, September 12 to 
16; Pittsburgh, William Penn Hotel, Sep- 
tember 19 to 23; Cleveland, Statler Hotel, 
September 26 to 30; Detroit, Statler Hotel, 
October 3 to 7; Chicago, Palmer House, 
October 10 to 14; St. Louis, Statler Hotel, 
October’ 17 to 19; Cincinnati, Sinton Hotel, 
October 21 to 25; Philadelphia, Adelphia 
Hotel, October 27 to November 2. 








B. H. Williams has purchased the jewelry 
store at 24 E. 8th St., Holland, Mich., of 
W. R. Stevenson. 
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Allustrating our new “Gorchere 
and Directoire Lamps. Bases 


are Old Brass, &gyptian Brass, 
Flemish, Antique and 





Bronze finish. 
Shades hand painted. 
Base E3001. 3 Lt. Torchere, Base D3099. 3 Lt. 16” Direc- 
17” Camden Shade No. 227. toire Shade No. 215. Decora- 
Decoration: Classic Landscape. tion: Green Tapestry. Height 
overall, 26 inches. 


Height overall, 27 inches. 


The Pairpoint Corporation 


MANUFACTURERS 
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Silver Plated Ware Metal Electroliers 
Decorated Glass Shades Cut and Engraved Crystal Glass 


Fancy Colored Blown Glass 


ec 


Factortes: New. Bedford, Mass. 


BRANCHES 
MONTREAL: Coristine Bldg., St. Nicholas St. 


NEW YORK: 43-47 W. 23d St. 
SAN FRANCISCO, 126 Post St. 
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A Word About Chinese Cloisonne 


Origin of This Work Lost to: History—Modern Designs Taken from 





Eastern Flowers and Plants 
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HINA: has for’ many centuries been 
famed for its exquisite productions in 
cloisonné enamels. The cloisonné or walled 
method of enameling on metal bases has 
been in great favor in the countries of the 
East—Japan, Persia, India, as well as China 
—since ancient times. Today the markets 
of the world recognize the great beauty of 
these wares and offer for sale marvelous 
achievements in the enameling art. 

The origin of enameling one of finest of 
Chinese arts, is lost in a veil of mystery. 
The Chinese do not claim the independent 
invention of the craft. They generally 
ascribe its introduction into their own coun- 





WITH 
FLOWERS 


ROSE JAR DECORATED SPRAYS OF 


try to the Arabs and trace its beginnings 
to Constantinople. A study of ancient 
Chinese cloisonné suggests western traits 
for the workmanship reveals a resemblance 
to the ware of the Byzantine school. En- 
amels may have been fashioned first at a 
very remote date in Western Asia. Ancient 
historians tell that the art was brought to 
Europe and penetrated as far as !reland in 
the early centuries of the Chr‘viian era. 
Then, in the 13th century, when the Mon- 
gols conquered nearly the whole of Asia 
and part of eastern Europe, and in so doing 
opened up a way for the introduction of 
new industrial arts, perhaps: the knowledge 
of enameling was first brought to China. 
But wherever the Chinese learned their an- 
cient work, it has been brought to a high 
state of perfection by the workers of that 
country, 

During the Ming dynasty, from 1368 to 
1643, the making of cloisonné enamels was 
developed in China, and about the year 1450 
the work of the ancient artists was in its 
highest state of excellence. The enamels 
of the Ming period, generally speaking, are 
characterized by a breadth of treatment, a 
boldness of design and a depth of coloring 
which has not. been surpassed. The dark 
lapis-lazuli blue is used in striking contrast 
to the pale sky-blue, the red is a deep coral 
and the yellow is bright and pure, the green 
shades are used sparingly. The workman- 


ship of the earliest objects was crude. and 
the grounds were of heavy cast metals. 
The cloisonné made during the Thsing 
dynasty in the 17th century shows more 
careful manipulation and brighter colors. 
An improved technique and finish is evident 
in later work. The coloring and the de- 
signs are well executed and the style simple 
and rich. More delicate designs were ex- 
hibited in the porcelain enamel ware of the 





CIGARETTE BOX WITH GRECIAN SCROLLS 


Khien-long and Kea-King periods from 
1736 to 1821. The products made since the 
sacking of the Summer palace at Peking in 
1860 inspired the cloisonné enamels seen in 
modern jewelry or gift shops. 

Years taught the Chinese artists to im- 
prove their technical finish in every detail 
and if the colors are not as vivid and lus- 
trous as those of the Ming dynasty, the sur- 
face is not pitted and the colors are har- 
moniously combined. Some of the modern 
products are direct copies of the ancient 
works of art; they imitate the finest exam- 





ATTRACTIVE VASE ON TEAK WOOD STAND 


ples of cloisonné ware made after years of 
study in acquiring the manual skill neces- 
sary to make them fit for the imperial pal- 
aces and the temples of worship. The 
modern workmen approach in their enamels 
the richness of quality, the charm of color, 
the beautiful designs and quaint forms of 
the cloisonné ware of China’s best period of 
the art. 

After much experimentation the products 
today are of fine and fitting designs and the 
colors are clear and pure. The predominat- 


ing colors of the finest Chinese cloisonné 
enamels are turquoise blue, henna, dark blue 
and yellow for the background of the de- 
sign and bright, clear colors or a fusion of 
two or more tones for the decorative de- 
sign. 

In cloisonné enameling the designs are 
formed upon the metal base, copper, silver, 
brass or gold, by a fine ribbon of the same 
metal, which is soldered by one edge to the 
foundation. The ribbon follows all the in- 
tricacies of the decoration and projects to 
form a network of many little cells in which 
the differently colored enamel pastes are 
applied. These enamels are vitrified by re- 
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peated firings and are finally ground and 
polished to a smooth surface. 

In champlevé, or sunken enamels, the 
same process is employed to form the de- 
sign, which is then hollowed out so that the 
divisions are left in relief and the enamels 
are filled in. The delicacy of the cloisonnés 
and the perfect vitrification of the enamels 
give the object a brilliance and luxury of 
color unrivaled in any other art. The hard- 
ness of the vitreous pastes make the object 
susceptible to an unusually bright polish, 
which is unsurpassed in any other form of 
decoration, 

Color in China is more than a means of 
ornamentation, it is a part of the lives of 
the people; it is deep rooted in their re- 
ligion, their traditions and their imagination- 
fear-bred customs. The most beautiful pat- 
terns executed in enamel in delicate flower 
designs tell the story of the Chinese love 
of nature and the world about him. The 
Chinese artist is an ardent student of the 
moods of the earth; he notices her changes 
of dress and her varying expressions until 
every one is impressed upon his mind and 
he transfers her feelings to his art, 

In his art he boldly and truthfully shows 
what has pleased his taste. He is also in- 
tensely appreciative of the grotesque and 
this also is displayed in his designs. 

The early art motives—the symbols of 
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Pittsburgh, Pa. William Penn Hotel September 19-23 
Cleveland, O. Statler Hotel September 26-30 
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will prove of unusual interest. And we hope the response on the part of the 
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the gods, of the emperors, of the land’s cus- 
toms and traditions, the signs of nature and 
the earth, the country’s ideals and thoughts 
_-were so firmly established before China 
' to communicate with the surrounding 

les that they have been able not only to 
survive these influences but to dominate the 
other countries; the early motives still con- 
trol the minds of the Chinese artists. 

Art in China is national and always ex- 
presses the ideals and the spirit of the peo- 
ple. Perhaps that is why outside forces 
have brought about relatively little change. 
China from the beginning of history has a 
civilization and an art which evolved from 
its own territory. In Asia the earliest his- 
torical records reach back to several civili- 
zations, which leave the historian only with 
conjecture when he attempts to trace the 
sources of inter-relationships with other 
countries. 

In Chinese art the expression of the cul- 
ture of the people is always present. Con- 
formity to the culture of the country is 
essential to its art expression and this cul- 
ture is itself an outgrowth of noble na- 
tional ideals. These ideals fill the soul of 
the artist with a spiritual culture which in 
ancient days was considered of more impor- 
tance than the training of his hand in the 
expert manipulation of his materials. Chi- 
nese culture consists primarily in devotion 
to the family and the tribe, devotion to the 
ceremonies of the country, respect for the 
rulers, parents and seniors. It is the foun- 
dation upon which the family and the State 
rest. The art objects themselves were care- 
fully regulated to be used in the ceremonies 
of the country and no work of art has ever 
been conceived without reference to its 
utility for ceremonial or divining purposes. 
Ceremonies and portents, then, represent the 
essential spirit of culture of ancient China 
out of which art first developed. 


There was little or no outside influence . 


during the Ming dynasty when Chinese art 
was at its zenith, and in the past century 
western influences have not been able to 
pentrate deeply enough into the inner life 
of China to control or even to slightly 
change its art. China remains the only ex- 
isting example of the persistence: and con- 
tinuance of an art life which connects itself 
with the earliest national traditions. It has 
never diverted from its characteristic type, 
for it has conformed all outside influences 
to its own purposes, China has borrowed 
decorative forms and even technical meth- 
ods, but it has clung to its own principles. 

Flowers and plants familiar to the East 
are the most characteristic, as well as the 
most beautiful, ornaments used as diaper 
decoration on cloisonné enamel today. The 
chrysanthemum, the peonie, wistaria, iris, 
water lily, hydrangea, carnation, convolvulus, 
the fir tree, the palm, the imperial plum, the 
symbolic and stately bamboo reeds and 
creeping vines cover the boxes, bowls, vases, 
trays, incense burners, and jars of enamels 
with all the brilliance of their natural colors 
and in graceful scrolls that only the Chi- 
nese artist knows how to impart to his 
work, 

The powers of nature that controlled the 
Chinese fortune resolved themselves into 
animal forms. The clouds before a storm 
took the form of a dragon with widespread 
feet and huge head; this was the spirit of 
rain and wind which brought fertility to the 
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soil. The other beneficent animals were 
the unicorn, the phoenix, the turtle, which 
appear constantly on all Chinese art work. 
Innumerable other objects of frightful mien 
and sinister or good purpose, like the ogre 
with protruding eyes and a terrifying face, 
are used for decoration. 

Besides a wonderful skill in rendering 
the animate and inanimate forms of nature 
in his decorations the Chinese artists uses 
great ingenuity in designing geometrical de- 
vices. In ancient times the distinction be- 
tween the representation of objects and 
ideas was expressed in geometric terms, as 
that between the round and the = square. 
The round refers to the marks which the 
mythical Fu Hsi found on the back of a 
dragon horse and from which he evolved 
the Eight Diagrams. These diagrams were 
found in circles and from them the prin- 
ciples of map drawing, decoration and 
imaginative designs were formed. The 
square forms evolved from the signs found 
by the mythical emperor Yu on the shell 
of a tortoise. 

Illustrations for this article were fur- 
nished by I. Shainin and Co. 139 Fifth 
Ave., New York. 





Wrought Iron Offerings for the 
Gift Department 





N matters of utility and comfort 

America stands first. It has been said 
that our chief artistic achievement in the 
last century is the bathroom. Perhaps at 
times our manufacturers have forgotten in 
the promotion of industrial activity that 
beauty must be sought after to create any- 
thing of permanent value. A comprehen- 
sion of the arts and crafts will show, how- 
ever, that especially in the decorative arts 
is the country awakening and manufac- 
turers here are borrowing and learning and 
adapting from European masters and finally 
creating their own designs. 

The ancient art of wrought iron which 
is enjoying, at present, a great vogue in 
France, has already caught on in America 
and the more prosaic craft of cast iron has 
followed its lead. France has always led 
the way in wrought iron work and we can 
go to no better teacher for designs of 
either cast or wrought iron articles. The 
traveler in France will have noticed the 
delicately worked grilles of many of the 
Gothic cathedrals which are the products of 
master workmen. He will have noticed 
the marvelous ironwork on some of the 
statues in Paris; he will have recognized 
the artistic application of wrought iron 
doors, both exterior and interior, in 
French houses, 

Wrought iron work is a very delicate 
and complicated craft. Its applications are 
varied for iron is one of the most un- 
grateful materials to work with. The 
worker may not count on the charm of 
color lent to other materials, nor to the 
effect of masses; only the silhouette counts. 
While fighting against the resistance of the 
metal the workman must soften it and 
bend it into delicate ornaments or more 
than capricious leaf work. He must pos- 
sess the fertility of imagination of a mu- 
sician to be sure of his craft. He must 
be able to improvise and must know how 
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to bring» into play the -varying thicknesses 
and different hammerings. 

In France there are two schools of iron- 
work at the present time. The first is 
absolutely faithful to the old traditional 
methods, the second adopts the old methods 
and adds whatever is helpful in modern 
science and invention. 

Iron was fashioned in the old days at 
a forge, on the anvil and by the hammer. 
Soldering with copper was considered 
fragile and false. Today by the aid of 
the oxyhydric flame and the blow-pipe, 
soldering canbe done without the use of 
any other’ metal. Steam hammers and 
presses are now brought into play and with 
their aid feats unimagined by craftsmen 
of other centuries are accomplished with 
dexterity in this age of steam and 
electricity. 

Wrought iron is not only a great addi- 
tion to the interiors and exteriors of pub- 
lic buildings and theatres but it has also 
successfully invaded. the home, as have the 
less expensive cast iron decorative pieces. 
It is in this application to home decoration 
that iron is so interesting to the gift shop 
proprietor. The ironwork designers are 
constantly devising new articles of the 
material. Fire screens, lamp stands, chan- 
deliers, fire dogs, ash trays, photograph 
frames, radiator covers, goldfish-bowl 
holders, flower-bowl holders, interior doors . 
for apartments, are only a few of the 
things created of wrought iron in the last 
few years by American workmen. 

Wrought iron and cast iron are being 
used. for every variety of lighting fixture. 
There are torches for the foyer showing 
the Spanish, Italian or French influence in 
pattern; there are elaborate sconce brack- 
ets for electricity or candles, there are at- 
tractive, iron wall brackets for lanterns, 
there are dining room and foyer hall fix- 
tures of delicate traceries of iron. A par- 
ticularly unusual and impressive smoking 
service of cast iron is made in the form 


‘of a grotesque monster as awful to look at 


as a horrible gargoyle. From its leering 
mouth two long teeth project, above its 
squinting eyes are a pair of horns. Be- 
tween the horns is an incense burner which 
may be removed and cleaned, but when 
burning incense, suggests the smoking 
breath of the animal. His three feet form 
the stand and one of his paws holds a glass 
cigarette tray while the other holds a glass 
humidor and pipe stand. Truly he is a 
terrible and useful creation. 

An interesting piece of furniture of 
wrought iron is an end-table and book rack 
which has a brightly colored wooden top. 
It is handsomely painted and useful for a 
sun-room or Summer home. 

Iron lends itself to graceful traceries and 
splendid twisting designs. For end-tables, 
telephone tables, coffee tables and chairs 
and benches the interior decorator seeking 
something artistic and a little different 
chooses iron.—L. G. 








After all is said and done, all is said and 
done. —Cornell Widow. 





“What’s that busy senior throwing all his 
books into the river for? 
“He’s drowning his sorrows.” 
—Wash. Cougar’s Pow. 
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Illustrations Actual Size 


in Appealing Designs 


Accents the Blues of the Mode Sponsored by Premet 
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It takes its | 
' place at the 
top of the 
Jewelry mode. 
For, in a 
season dominated 
by shades 
of blue 
in apparel 
‘it is a 
charming color 
_accent to the 
smart costume. 


You will find this gorgeous butterfly 
jewelry to be one of the quickest 
selling items you have ever featured. 


The exquisite colors and the charming 
effects achieved by the use of genuine 
tropical butterflies gives it an instant 
appeal to every customer that enters 
your store. 


In addition to the items illustrated, our 
line includes miniatures, trays, cigarette 
and trinket boxes. 

A handsome cream colored display 
pad is furnished free with all orders 
amounting to $50.00 or over. 


SEND For Our ILLUSTRATED CATALOG 


OWEN BROS. 


W. E. NORRIS 
Sole Agent for U.S.A. 
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}225 Fifth Avenue, New York 
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An Exceptional Group of New York 
Offerings 





Handsome tray or salver in gilt on fine white metal, beautifully engraved with real lace centre- 
piece showing between two plates of crystal glass. Made by Farber Bros., 13-19 Crosby St., 


‘The crystal beauty of these decanters has 
a-charm hard to resist. The artistic hand 
rock-crystal engraving is exquisite, while 
the sterling silver mountings make them 


suitable for the most delightful gifts. Im- 


ported by Rosenau Co., 366 Fifth Ave., 
New York 





New York. 





Gifts of Charm, Boudoir accessories plated with pure gold, rose or 
green finish, set with assorted rich lustrous stones. From the factory 
of E. & J. Bass, 610 Broadway, New York 


Statue of the Goddess of Mercy 
(Kwan Yin) holding in her 
hand an urn. This was carved by 
a Chinese artist of international 
ability. Shown by Wing & 
Co., 155 Fifth Ave., New York 
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“EMPIREWARE” 


The Correct Gift Line for the Jeweler 
Useful Articles of Colored Glass with Filigree Metal Mounts in Antique Gold Finish 
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8124 Candlestick 


Hammered Design with 
Filigree Decoration 


Vii VO VIVO Vii @Vi\78V 70.6108) 0N 1/0) 18 \ i Ni ( Nih7@\i\ @\ V6) 76) 


TORBOBOBOMOGOR 


iY@vivevi 


iy 
OU 


TA 


\YaviiVevilvey 
BUY 


- 
ry 


8113 Flower Vase 


: ~ : ee Green. or Amber Colored 
8126 Ice Pail and Tongs LS. Sa I. ee Gane Sect eth atime 
Antique Gold Plated Tub bs: s.. v Gold Plated Holder 834” tall. 
with Empire Design. Fitted : 
with strainer and tongs. ~ 
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8138 Cigarette and Match 
Holder 


Colored Glass Cigarette Holder sur- 
rounded with Filigree Metal Mount. 
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8107 Dresser Set 


ram angen Colored Glass_ Base with Fancy 
Half — in Shape Fitted with : Metal Cover (No: Fittings Supplied) 


Green Velvet Lining 
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8099 Cigarette & Match 
Holder 8117 Beverage Set 


Combination Service for the Six Amber crackled glasses with sippers mounted in 8091 Lemon & Sugar Set 
gold plated server. With Tongs and Fork. 


Bridge Table. 
‘sMhere Povelties Originate”’ 
Pacific Coast Representatives 


“rms” MI, W. Carr & Company, Inc. se sxum 


Room 516 
Fifth Ave. Bidg., . 220 W. 5th St. 
uP Manufacturers Since 1869 in eli, tibiae 


200 Fifth Ave. 
West Somerville, Massachusetts 
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Suggestions for Autumn Gifts 








Italian pottery in its wonderful colorings. Shown by Ferdinand 
Bing, 67 Irving Place, New York 





Flower accessory bowl with removable 
separators. Shown by A. L. Tuska Son & 
Co., Inc., 114 E. 16th St., New York 





One of an exclusive line of lamps both in 
pottery and glass that have a distinctive 
appeal to the refined taste. Shown by Ray 
& Ellinger of 30 Irving. Place, New York 





Pictures made _ from Butterfly 

wings in all their beautiful color- 

ings. Shown by Owens Bros.,:225 
Fifth Ave., New York 





a preces. 

















One of many wonderful combinations in clock sets. Shown 
by Fourman Bros., 69 W. 23rd St., New York . 





About everything in lamp shades 

has been made yet De Sherbinin 

Studios, 132 E. 58th St., New 

York, are making a distinctive 

line that gives a glow of color of 
the most pleasing effect. 





September 14, 1927 


THE JEWELERS’ CIRCULAR 








and durability 
at reasonable prices 
High grade specialties successfully handled 
by many of the best jewelers. 
IMMEDIATE DELIVERY 


No. oa x 4% capacious envelope, ‘ 
as wide gussets, strap handle, change 
purse and mirror, leather lined. Ostrich . ta nley & Stanley 
- —— oe ae _—— doz. 
a ae dee. | English Leather Goods 








Must be in every respect up to the 
Stanley Standard of quality because in 


the name Stanley we have invested not 
only money but many years of conscien- 
tious striving to establish and maintain a 
standard of quality recognized in the 
trade and by the public as assurance of 
value and satisfaction. 


No. 1822—A distinctive bag 7% x 5%, 
copper beech morocco which simulates 
the leaf of the copper beech—fascinating No. 1860—A delightful creation in crocodile 
and intriguing. Calf lined and fully calfskin of five fashionable colors, 
tted $6.50 each 5 x 3%, strap handle, wide gussets, 


Polished amber crocodile calf $5.00 each mirror and change purse....$12.00 doz. 


Stanley & Stanley 


INCORPORATED 
ENGLISH LEATHER GOODS 


325 Fifth Avenue, New York 


Boston—C. O. Tucker & Son, 110 Summer St. 
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Gift Novelties for Fall 











Reedcraft writing case. Tooled leather steerhide, fitted with 

combination address and stamp book, engagement book, 

calendar, letter opener and pencil. Shown by A. L. Reed Co., 
200 Madison. Ave., New York 














One of the many ornamental Electric Lamps shown by O. 
Friedlander & Co., 49 W. 23rd St., New York 

















“The Smokers’ Radio.” Radio Cig- One light table lamp of pewter. Has 
arette box covered with genuine steer- hand-blocked paper pleated shade. 
hide leather, and cedarwood lined. Shown by Kanne & Bessant, 211 E. 
Cigarettes are discharged from either 45th St., New York 


end when dial is turned. Shown by 
S. Langsdorf Co., Inc., 72 Spring St., 
New York 








Handsome: waste paper baskets are being shown by Mountain Community, 159 E. 51st St., 
' New York 
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| BYBEE POTTERY CO. TREITNER & FROELICH 
i | Hand Made in the Foothills of the Hand Tooled Leather Objects 
if Cumberlands ROGER WILLIAMS STUDIO 
is SPICER STUDIO Early Italian Reproductions 
Me Individual Shapes in Blown Glassware A Su [ ement 
| TALAVERA IMPORTING CO Pp Se aoe oe 
A ’ ° Hand Foundered Objects by Noted 
i : Mexican Glass Urélete 
| \ abiearttenny and tnaer sates mips eng He COWAN POTTERY STUDIOS 
1 é ) tt i 
i £LSIE PRINCE STUDIO pel + ead Cas yesieg po icon oe 
RE California Poppies, Cosmos and Asters skill f ul workmanshi p EUROPEAN SPECIALTY Co 
; CRAFTSMAN STUDIO and variety of items, Delightful Italian Leather and Wooden 
Specialties in Hand Wrought Copper F Items 
BRADLEY STUDIO constitute an excellent 
Se ' J. BAXTER WEBB_ 
ae acd —” Noveltios- of, « . upp le - ent ages Dainty Organdy Boudoir Necessities 
CALIFORNIA FAIENCE CO. in quantity sates to the SELDEN GLASS __ 
Distinctive Pottery and Tiles enterprising ewe Ir y Catalonian and Lalique Reproductions 
CLEWELL STUDIOS sho p. PYRAGLASS PRODUCTS INC. 
Bronze Pottery in an Unusual Treat- Attractive Plaques of Well Know . 
ment Prints on Special Mounts 
PETER PERAZZO 
? . — KAY & ELLINGER 
— mag Majolica and Austrian Pottery and Imported Candles 














= LEE KOGAN, INC. 
Metal Lamps and Shades of Character 


THE GARRISON STUDIO 
Chinese Pads, Tallies and Scores 
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UNITED ARTS & CRAFTS, INC. 
Imported Metal Ware & Pottery 


<. W. TITUS STUDIOS 
Waxed Flowers of Rare Charm 





HOWARD-G- SELDEN 
ART WARES 
225FIETHA & NEW YORK 
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We carry the class of merchandise which high class Jewelers show with pride and sell with profit. 
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5 Two Typical 

is Examples 

: of Our Large 

is and ,Varied : 
is Line of 
E __ FRENCH __ : 
: “CRYSTAL _ : 
‘ [TREES | 
: ILLUSTRATIONS SENT ON REQUEST : 
| FERDINAND BING & CO’S. successors, in. § 


MEMBER 


7 67-69 Irving Place 


EASTERN 





Pacific Coast Representative: Henry C. Hubley, MANUFACTURERS : ; 
Transportation Bldg., Los Angeles, Cal. MO HIBIT New York City 
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Gifts That Are New 





Tray and holder for stem glasses. Holders are 
adjustable to fit any size of glass.- Made by 
M. W. Carr & Co., West Somerville, Mass. 





One of the many pictorial shades shown by 
Erle, Inc., 30 E. 23rd St., New York 


Bowl and flower holder manufactured by Fulper 
Pottery, 225 Fifth Ave., New York 





, PLS VS Ser a 











MBS ZAR FRIES FRIEO YEUX YAU PRE YEN YET 


e shown by Chas. Hall, Inc., 3 E. 
St., New York. ‘It has wrought 
irom legs and tile top 


A large assortment of pewter bottles in all sizes and shapes are being shown by Eltex 
Corporation, 19 Madison Ave., New York 
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Small Rose and 
Bud with Foliage 


$6.00 >= 


This number comes also in 
Pond Lily and Bud with 
foliage 


Using foliage on_ these 
numbers has added greatly 
to their beauty and makes 
them entirely different 
from anything in_ the 
‘market today, in _ four 
dainty colors. 


Represented by 


Horace C. Gray Co. ‘ 4 
200 Fifth Ave., New York. ~ = H. P. & H. F. Hunt Co 
41 Pearl St. 


West Sales Co., FACTORY AT 152 BREWERY ST. inten 
Pittsburgh, Pa. NEW HAVEN CONN. 
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Mt LL LINDEMANN LINE 


Correct reproductions of the beautiful Waterford Irish glass. Waterford 
Salts, shakers, nut dishes, candlesticks, etc. Sweetmeat Jar 


in different 
\ sizes. Set cf 6 differently decorated and labeled bottles, 
hand painted. 


A Few More Samples of the EXCLUSIVE Articles of Our Line. 


Illustrations with prices upon request. 
See other samples in this paper, page 112, issue of July 20, 1927, and page 116 of August 17th, 1927. 


W.E. LINDEMANN & CO. [ 


460 Fourth Ave., Corner 31st St., New York, N. Y. \& 
is LL xk 
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Development of American Glass Industry 


A Word About the Early History and Some Examples of Modern Reproductions 























ANHATTAN ISLAND was bought 
from the Indians for $24 worth of glass 
beads and other trinkets! 

After the tale of Columbus’ visit to these 
shores, that business transaction between our 
forefathers and the redmen is surely one of 
the most marvelous to prosperous America. 
Wonderful to us today perhaps, but if we 
had lived in the time of the Pilgrims and 
were accustomed to the sight of Indian tribes 
coming, after days of walking through the 
forest, to exchange valuable fur pelts for a 





DOLPHIN LAMP REMINISCENT OF FAMOUS 
SANDWICH CANDLESTICK DESIGN 


string of colored glass beads, if we could 
have seen the pride with which the savages 
bedecked themselves with the beads, if we 
could have seen the Pilgrims pacify their 
bloodthirsty neighbors with the colored 
baubles we would understand that historic 
trade. 

One of the first things that the colonists 
asked the London Company to send.to them 
in Jamestown was a supply of glass; and 
in 1608 a ship reached that settlement with 
eight skillful workmen from foreign parts, 
Dutchmen and Poles, to teach the new 
country how to make glass of tar, pitch and 
soap ashes. The manufacture of glass is the 
first industry recorded as being established 
in what is now the United States. ~ 

Al glass house, in a short time was*:set 
up}in the woods about a mile from. ‘the 
town—at that distance, most likely, because 
of the fear of fire. Apparently this first 
glass factory fell into disuse in a short time 


for. there is no further record of it. In 
1621 the London Company contracted with 
‘(Captain W. Norton to take four Italian 
glass workers, two servants, their wives and 
children to Virginia and set up a glass house 
in which glass beads for traffic with the 
Indians would be the chief product. Captain 
Norton's workmen made beads in a variety 
of colors and shapes, in red, opaque white 
decorated with grooved light green lines, 
turquoise blue, dark blue and black to 
please the native tribes who sought the trin- 
kets eagerly. 

However it was difficult to obtain the 
proper materials for glass, the Italian work- 
men were discontented and this factory also 
was soon abandoned. After these maiden 
attempts at glass making in the new country 
it was manufactured here and there during 
the century following the Jamestown experi- 
ments but no plant lasted very long. 

In 1739 glass making in America began 
in earnest when Caspar Wistar contracted 
with Captain John Marshall to bring over 
with him from Rotterdam four experts in 
glass making to teach him and his son, 
Richard, how to manufacture the product. 
He selected a place in South Jersey for his 
factory and called the settlement Wistarberg 
Here window glass, lamps, glass bottles, 
snuff and mustard bottles, attractive globes 
and tubes, bowls, pitchers, vases, drinking 
glasses and perfume bottles were made. The 
Wistar factory is credited with being the 
first successful flint glass house established 
‘on American soil and it set the fashion in 
glass ware that was accepted with sufficient 
acclaim in the 18th century to make the 
venture a paying one for many years. 

Wistar glass for table or ornamental use 
was colored, clear crystal or opaque white. 
Usually when colors were applied only one 
was used but not infrequently two colors 
were combined. Wistarberg bowls and 
pitchers are inclined to be broad of base and 
spreading of top. This pattern in any other 
substance would have made a solid outline 
but the light shining through the clear 
curved expanse takes away all feeling of 
weight and a typical Wistar bowl in the 
beautiful green that was one of the favorite 
colors of this manufacturer suggests a sub- 
stance as light as air. This characteristic 
pattern may be seen reproduced in bowls 
shown today by gift shops and the typical 
Wistar decoration of a thread of glass wound 
spirally around the object or applied to make 
the outlines of flowers or lily pads is as 
charming today as it was almost 200 years 
ago. Another popular) Wistar design was 
the wave pattern formed by applying a coat- 
ing of soft glass to a partly finished object 
and drawing it on while the glass was still 


plastic so that it 1 oked dike a break g, wave. 
11.1750 Bator? Stiegel landed” in Phila- 
delphia, one of 270 emigrants. He was 21 


yeads old and a typical go-getter; his only 
fortune was an active brain and a sublime 


confidence in himself. In two years he had 
married the daughter of a wealthy iron 
manufacturer and became a partner to his 
father-in-law. Stiegel had been brought up 
near Cologne, a glass manufacturing center, 
and he had ambitions to make glass. A 
few years after his marriage he: went to 
Bristol, England, and brought back with 
him several English and Gérman © glass 


workers. He established a factory at Mann- 
heim that prospered so that in a compara- 
tively short time he had made a fortune, 





ARTISTIC STIEGEL GLASS LAMP 


lived like a feudal lord, spent more than his 
income and went bankrupt, was imprisoned 
and died in poverty at an early age. 

The glass he produced, however, has left 
a lasting impression on American glass 
manufacturing. He had skilled decorators, 
engravers and enamelers in his employ. A 
fine taste and discrimination, essentially 
beautiful and artistic patterns, a sound sense 
of form and a consistent adherence to pure 
lines in the designing of shapes, a lightness 
of weight and a thinness of texture, a bril- 
liance of surface and a remarkable uniformity 
of color showed the hand of the artist in 
Stiegel glass. Today we see typical examples 
of Stiegel design reproduced in water-bottle 
lamps, pitchers and decanters shown in the 
fashionable gift departments. A water- 
hettle lamp of Stiegel bubble glass with a 


* ‘fave’ engraved galleon sailing gallantly 


through the green glass may be seen in some 
shops. It has a green parchment shade 
decorated also with a ship that matches the 
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The Newer! 


Importations 


2/43A—Vase—Italian Pottery 
—Piece $13.75 
1/315—Marble 
. dainty colors of White, 
Pink, Green, Yellow, 10%” 
high, wired, complete — 
Piece 3.75 
1/278—Hand Decorated China 
Lamp Bases. Assorted col- 
ors, wired, complete. With- 
out shade—Dozen ....$15.00 
2/241—China Vases, decorated 
with Dresden flowers. As- 
sorted, in odd shapes— 
Dozen $5.50 
9/4—Book Ends—Marble and 
Bronze in a variety of ani- 
mals—Pair $4.25 
18/57—3-Piece China Perfume 
and Powder Set. Assorted 
colors—Dozen 
1/283—Dainty Dresden Lace 
Boudoir Lamp Figure, 
wired. Without ae 





The above are just a few 
of the numerous and un- 
usual gift items just 
brought back by Mr. 
Weissman from an_ ex- 
tensive trip through 
Europe. 
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Hubley Metal Products 


Sailing Vessel Book End No. 284 


Beautifully -Colored in Polychrome Tints and is of 
substantial proportions. Size 6” x 4”. 


Send for Illustrated Catalogue 
and Price List 


New York Representatives 


Ferdinand Bing & Co., 
Successors 
67 Irving Place 
Bush Terminal Sales Bldg. 
130 West 42nd St. 


Hubley Manufacturing Co. 
Lancaster, Pa. 


Western Representative 


Henry C. Hubley 
Transportation Bldg. 
Los Angeles, Calif. 


























Velvetex Wooden Art Candles 


PROFIT 
MAKERS 


for your shop 
this Fall!! 


Velvetex Art Candles hold 
their shape always! Hand 
decorated, with bird or 
floral designs, in all popu- 
lar hues. Made of straight 
grained wood, brightly col- 
ored and blended. 


Send Today for 


Circular or Our Pe 
$10.00 Assortment 


of one doz. pairs candles assorted 10’, 16”, 24" 


SANDERSON ART CO. . 


Art Goods of Distinction 
540 Van Buren Street Milwaukee, Wis. 
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famp base in color and is very attractive. 
Stiegel made clear flint glass in green of 
varying shades, in wine color, amethyst, and 
his favorite shade of blue. The crystal and 
colored flint was sometimes flashed with 
blue, opaque white flashed with blue and the 
clear flint with amethyst. Stiegel blue is the 
bluest and his amethyst is the richest dee 
yiolet that one can hope to see. 
The Sandwich glass factory is next in im- 
portance. Though this plant is known as the 
frst pressed glass factory and is credited 
with the invention of that method, the Egyp- 
tians pressed glass. Like many processes 
now in vogue which are supposed to be 
recent discoveries pressed glass in reality 





ATTRACTIVE ROCK CRYSTAL GOBLET 


was anticipated by the ancients. Among the 
relics taken from the tombs of Thebes are 
specimens of glass coins with hieroglyphical 
characters which prove that the Egyptians 
must have been acquainted with the process 
of pressing glass while hot into metallic 
molds. The people of Thebes pressed glass 
into figures of deities, sacred emblems, 
colored it to imitate precious stones, worked 
it into beads and necklaces and used clay 
and wire molds with which to forms cups 
and vases. 

The first mold used in the Sandwich fac- 
tory was made of wood but this did not 
prove practical and a steel mold was substi- 
tuted. The new product caught the popular 
fancy and the plant developed a great export 
trade. Vases, cup plates, door knobs, per- 
fume “bottles, lamps, candlesticks and many 
other articles were made in every conceiv- 
able design and in many colors. A perfume 
bottle, a replica of one made more than a, 
century ago, of pressed glass decorated with 
_ the “hob-nail’”\désign so-popular in the: days 
Of the Sandwich factory may be seen in a 
modern gift department display. 

In later years the Sandwich factory sent 
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its lamps all over the world and the whale 
oil lamps which were first made at this 
plant are reproduced today and used as lamp 
bases for parchment and chintz pleated 
shades. The picture shows a typical Sand- 
wich whale oil lamp converted into an elec- 
tric lamp. 

The earliest whale oil lamps were simple 
in design and of clear glass. Later they were 
made in colors and in more elaborate pat- 
terns. Today we use amber, blue, green, 
and crystal whale oil lamps in many. dif- 
ferent shapes to decorate our homes. 

A characteristic decoration of the Sand- 
wich factory was known as snakeskin or 
lace glass. A_ stippled background was 
often used with much delicacy in the early 
Sandwich glass. The later products from 
this factory was sometimes inferior to the 
earliest pieces due to the substitution . of 
machine made molds for the hand cut ones 
and to a greater elaboration of design which 
tended towards tawdiness. 


Color was one of the specialties of the 
Sandwich company and some of the shades 
were produced in a perfection-that no other 
factory of the time could reach. 

Glass making in the second half of the 
18th and the first half of the 19th century 


in America was almost as widespread in pro- / 
portion to the population and development ¢ 


of the country as it is today and when one 
has mentioned Wistar, Stiegel and Sand- 
wich glass it by no means covers the ground 
even if the enumeration be confined to glass 
makers of the first rank. Over 100 fac- 
tories were in operation in this country be- 
fore 1850. Some lasted but a short time, 
others lasted for many years. While in 
operation they turned out glass in consider- 
able quantities, which was. distributed not 
only to those who lived near the centers of 
productions but went in peddlars’ carts to 
the remote hilltops and valleys where the 
housewives of tiny towns and villages spent 
their treasured savings for still more treas- 
ured bits of glassware for the corner cup- 
board or to use only on special occasions. 

During the second half of the 19th century 
the vogue for cut glass took hold of the 
country and great industries were built up 
on this one phase of the business. In this 
same period the methods of manufacture of 
glass was changed to some extent so that it 
was possible to employ glass for many more 
purposes than ever before in its history. 
Modern laboratory methods of testing to- 
gether with modern machinery made it pos- 
sible to produce glass in quantity and in 
great variety. 


Early American glass for household use 
included pitchers, salt cellars, cruets, sweet- 
meat dishes, cup plates, drinking glasses, 
utensils for the kitchen and pantry, such 
as jars for preserving fruit and milk pans. 
Bottles of all kinds, window panes and glass 
beads were made from the time of the first 
Jamestown factory. Bowls were a favorite 
output of colonial glass houses as were cup 
plates. In the days of our great, great 
grandmothers it was the fashion to drink 
tea from little bowls without handles which 
because of the heat of the liquid were im- 
possible to hold, so that the tea SWas spilled 
into’ the deep saucers and thé cup )set in a 
miniature cup plate. 

Decanters and glasses were pfodttced by 
Stiegel in beautiful designs; he varied the 
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output in color as well as in shape. A 
reproduction of a goblet made by the Stiegel 
factory may be seen in the picture. It is 
clear crystal with the baluster stem. The 
bottom of the glass has the famous Stiegel 
petal design and the top is engraved by 
hand in an attractive pattern. 

Today we see many reproductions of the 
early American designs. And we put to 
-many strange uses the things made by our 
ancestors. Decanters, pickle-jars, carafes, 
water bottles and candlesticks are used for 
lamp bases. A Dolphin lamp base reminis- 


cent of the famous Sandwich candlestick 
design is shown. 

But whether American glass is reproduced 
from early American or foreign design or is 
the work of a modern artist, there are many 
articles of beauty produced today. A great 
deal of one and two color combinations are 






WATER BOTTLE LAMP WITH DEW DROP BALL IN 
THE BASE 


shown in the jewelry gift department. Dark 
and light amber, rose, green and yellow are 
to be seen as well as the crystal decorated 
with borders of gold etching. But the trend 
in glass ware seems to be away from bright 
colors and pale rose like rose quartz, pale 
amber, pale apple green and crystal is taking 
the place of brilliance to some extent. Hand 
painted ornamentation on clear glass and | 
enamelled glass is an attractive product of 
this year. Brilliant painted flowers that re- 
mind one of Chechoslovakian peasant ware 
and crudely painted floral designs that hint 
of Bohemian embroidery are to be seen. 

For the Summer iced tea or beverage sets 
have appeared in countless numbers and 
many designs. They are decorated with hand 
painted. flowers, with fluting, deep plate or 
pantograph etching, gold etching, some are 
crackled glass, some optic, some are of two 
color combinations others of brilliant rock 
crystal @r one color. 

Rock crystal glass made from the best 
metals procurable, that rings like a bell and 
has a clear, hard brilliance is gracing the 
best tables. 

The illustrations for this‘afticle wete fur- 
nished by Ludlow & Minor, 240 W. 23rd 
St., New York, and the Libby Glass Co. 
Toledo, O. 
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BEAUTIFUL 
PEWTER 





* 12Z2/u Creisenne Lamp C, 
2EIO/L Cinnabar Lamp Complete eon Shade 14° a 
40/L Embroidered Shade “ 602 Seochow Jade Tey 
602 Seochow Jade Top 

? 











Under the Embroidered Shade 


a pool of soft light reveals every delicate curve 
and color. The Cloisonne lamp literally glows in 
its own fire. Here is the rare gift of the Orient— - 
exquisite symmetry and a play of color found only 
in Cloisonne. Properly placed in a room gov- 
erned by fine taste, what better product of an 
ancient civilization, expressive of the deepest 
values of a home, have we than these lamps? 


In our stock of fine Cloisonne we have a multitude 
of varied shapes and sizes—all vases and jars‘for 
divers purposes—but all highly suited for electri- 
fication. 








There is Cloisonne for every color scheme, in 
Henna, Turquoise, Blue, Yellow, Brown, and 
Green. 





The above photograph is from a catalogue we 
shall gladly send you on request. 


The first issue of our new publication, THE 
SHAININ DRAGON, is now ready for your atten- 
tion. [t will be sent gratis to*all our present ac- 
counts, and to all others who may request it. The 
“DRAGON”, we hope, will prove interesting to you 
as we have tried our best to crowd China and Her 
Art into a litt’e magazine we shall issue every other 
month. Write for it. 


\s740) 


handsome 

booklet illus- 7. Produced by 
trating thirty beau- Europe’s Lead- /, 
tiful pewter pieces (| ieee . . 
from a line of more “ ing Pewter mm \. A 
than 100 artistic 42 Craftsmen. 


creations will be ge 
sent you on request. | S HAT NIN AVC. 
Each piece an individual Yirect Importers of Chinese Artwares. 


work of art. PURCHASING OFFICES ix CHINA at SHANGHAI ano PEKING 


New York: 212 Fifth Ave. San Francisco: 268 Market St. 
* Chicago: 109 North Wabash Ave. 


Boston: Los Angeles: 

H. P. & H. F. Hunt Co. Albert B. Hess 
41 Pearl St. Transportation Bldg. 

iS) Le ags p na 


CORPORATION 
19 Mapison AvE. New York City 


















September 14, 1927 THE JEWELERS’ CIRCULAR 139 








_ U 






Oe of many 


/ new numbers that 
ES are illustrated in 

















allel eel mee manne — DPGirroir Pot a Fleur 
an OOK NOW Feady po hi No. 11539, 7” high, 6” wide 
1 | wl ie {or your Copy! Write for catalog. 


KANNE & BESSANT, INC. 


211 East 45TuH St., New York 
Sales Representative 


ties MARY RYAN 


New York 225 FIFTH AVE., NEW YORK 
17 NO. WABASH AVE., CHICAGO 

















AN OPTICAL 
PRIMER 


By C. H. Pixley and collaborators 





Actual 
Size 


A primer invaluable to all beginners , 
in their early studies and contains a 
vast amount of material of value to 
every practicing refractionist. 

Three hundred pages; cloth; illus- 


ss 
trated. Malet ghter 











% ’ The amazing and immediate popularity of this Hghter is due to the fact 
Y, Pr 1ce, $2.00 that we made it possible to sell a better lighter at a lower price! 
G Furnished in Per Dozen Price Each 
These Finishes to Dealer to Consumer 
tL. Gold or Silver or Hand Hammered’ Beck $2700 poy 
Engine Turned or Hand Hammered ect . 
JEWELERS PUBLISHING CORP. Plain Leather Oover .....suisseseeseeees $36.00 $4.75 
Same, Gold Hand-Tooled Bdges........... $42.00 $5.50 
11 John Street 33 33 33 New York Leather covers, poth plain and hand tooled, in brown, green, tan, rose, 


hiack, blue, alligator, snake. 

Attractive dealer display tray with six sample Potter ‘‘Matchless’’ Lighters 
in silver, gold, colored and hand tooled leather models, $16.25; retail value 
a of sumples, $25.50. 
) Ask Your Jobber—or Write Us—Today 


POTTER PRODUCTS CORPORATION f%5 YOh tis 
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Treasure Box cr Humidor 
in Handwrought Brass, $5.00 


Baltimore Clipper Quality 


PPEARS at its highest in our Fall offer- 
ings. The prices are more favorable than 


ever before. 

Cloisonné and fine Chinese Brass in new 
numbers and designs, unusual lamps, hand- 
‘wrought nickel-silver table decorations in 
bowls, trays, candle blocks, and candlesticks 
are only a few of many attractive numbers. 


Old embroideries, which brighten your shop 
and window, will sell readily. 


ae 


Manager 


“Ghe BALTIMORE | 
Ail St.Paul Place. PE BaltimoreMaryland 


NEW YORK CHICAGO 
Room 407, 225 Fifth Ave. Room 920, 36 S. State St. 








CLIPPER IMPORTING Co 





SOMETHING. NEW 
Our Own Design 


Patent Pending 


Cut from best quality crystal. Mounted in 
Sterling Silver or White Gold. 


Sizes—17-22-32 m/m 


These stars are especially recommended 
for use in Fraternal Organizations. 


Prices Sent on Request 


Stephen Varni Co. 


Cutters and Importers of Fine Gems 


15 Maiden Lane New York 











INDIVIDUALITY 


UR bronzesare made 
by craftsmen, not 
machines. Each artisan 
puts his whole heart—his 
whole sense of beauty— 
into what he produces. 
Thus, the artistic sensi- 
tiveness of skilled hands 
guiding fine tools, results 
in art subjects which are 
as individual as a great 
painting —so individual, 
‘ in fact, that, though such 
bronzes may apparently 
be imitated, they can 
never actually be dupli- 
cated, as our models 
prove. And our prices 
are no more than the imi- 
tators, so why not have 
the originals? 


A complete line of hammered period Wrought Iron 





Send for Catalogue 


Pompeian Bronze Co. 


INCORPORATED 
Bronzes made by Master Craftsmen 


Manufacturers of Artistic Bronzes 


225 Fifth Avenue Room 507 New York City 











For Your Gift Section 
BEAUTIFUL 


“Theresienthal Crystal” 





Can now be had in fancy pieces, such as 
Vases, Comports, Bowls, Fish Bowls, 
Lamp Bases, etc., in the same striking 
colors as our Stemware, which is now 
known as the leading imported lines. 


It is worth your while to visit our show 
room when in New York or when shown 
in your town by our representative. 


Stock and Import 


Fred. C. Reimer Co., Inc. 


49-51 West 23rd St. New York City 
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Fireplaces in Modern Homes 


They Form Decorative Units and Attractive Accessories Make Them the Center of Hospital- | 





ity and Good Cheer 




















Z 


HAT “center of hospitality and good 

cheer,” the fireplace, is of interest to 
the dealer in gift and art objects chiefly 
because of the accessories which are neces- 
sary to it. And fireirons, pokers, log 
baskets, fire screens and the rest of the 
details of the hearth, while of first im- 
portance to the dealer, are corrolaries to the 
fireplace and adapt their designs to befit 
the style of the fire’s frame. 

Modern artists whose medium is wrought 
iron and brass fashion their pieces so that 
they are in accord with the architectural 
features of the room and to harmonize with 
the fireplace. Fireirons themselves are 
closely related to the fireplace by size. They 
represent a wider variety of choice than the 
mantels of the hearth for period is not 
necessarily of prime importance, Only the 
most conservative of decorators would hesi- 
tate to place an Italian pair of fireirons in 

‘an English fireplace because of difference 
in origin. English, Italian and Dutch fire- 
irons have so much in common that the 
householder need be careful of choosing 
only those that are the right size and qual- 
ity of ornamentation in order to obtain a 
good result. 

The heavy, columnar shaft of the most 
simple andiron, topped by a ball, appears 
larger than either a more slender or a more 
decorated piece of the same size. This kind 
will be out of place with an ornamented 
mantel. For the heavy stone mantel that 
suggests feudal times the scrolled Italian 
andirons or those topped with cages are 
equally harmonious. English fireirons with 
racks for pokers, forks and spits are also 
attractive with the stone mantels. 

Figures of men, animals or mythological 
creatures are frequently used as motives 
for andirons by designers in Europe and 
America. The fire screens and other fire 
utensils designed in France by “Edgar 
Brandt, the iron craftsman whose work is 
recognized as the finest in modern Europe, 
are marvels of exquisite design and work- 
manship. He breathes a subtle action into 
his iron patterns that makes them live; his 
fantastic metal creatures are works of uni- 
versal art as well as an expression of mod- 
ern skill, Some of the modern Italian fire- 
irons are skillfully designed and executed. 
In America we have ferroniers who are 
making fireplace accessories to delight the 
gift dealer and gift buyer, for the works 
combine usefulness with beauty. 

But to have fireirons and fire screens we 
must first have the fireplace, until the last 
century the chief feature in a room, which 
was cast into disgrace for a period of a few 
years, to be restored recently to our homes 
i all the glory of its early days. For a 
ime fine old fireplaces were boarded up to 
make room for the shiny, ugly stove. Then 
came steam and hot water heat. 

Steam will keep us warm and no longer 


is the fireplace necessary for’ heat, but to- 
day we accept it as an aesthetic necessity, for 
it creates an architectural echo in a room 
as well as a center of attraction. 

Thank modern invention that you need 
no longer complain as an 18th century 
writer did in attributing many of the ail- 
ments from which Londoners suffered to 
the “ill heat afforded by many fireplaces 
whereby one is at once scorched before and 
chilled behind,” although “modern domiciles 
are so well constructed as to doors and win- 
dows that when these are shut the wind has 
small opportunity to enter thereby.” Our 
“modern domiciles” are even better ar- 
ranged to exclude the wind and we no longer 
need the fireplace to keep us warm, But 
with steam, hot water and oil we again de- 
mand the fireplace. It is once more the fam- 
ily altar. 

Originally the fireplace was designed to 
harmonize with the architectural structure 
of the house. The mantel was not neces- 
sarily large and pretentious, a monumental 
achievement. Often a small mantel with 
a simple moulding above it, enclosing a 
mirror or a picture, was as fitting as the 
great chimney pieces of Medieval and 
Renaissance days, 

In former times the hearth was in 
the center of the room, but Italy, striving 
for better construction and greater beauty 
of lines, soon sunk the fireplace into the 
wall. The rooms were rid of the cumber- 
some Gothic hoods and the wall space above 
was paneled and surmounted with a pedi- 


-ment or an entablature. In the 16th century 


a picture inserted in the paneling replaced 
this form of decoration and became a part 
of the flat wall, surface. Usually Italian 
mantels were made of marble. 

In France, even after classic feeling had 
invaded that country, the old Gothic con- 
struction was not cast away. Stone was 
considered the best material for mantels here 
instead of marble. England at that time 
adopted the fireplace of both countries. 

The first English fireplaces were a de- 
velopment of the ancient keeps which were 
built in the 11th and 12th centuries, These 
were of stone, with walls so thick that small 
rooms and staircases were contained in them. 
They were sometimes several stories high, 
with one great room on each floor. After 
the Norman conquest the fires were built 
against the walls with a hood from which 
a flue led out of doors—an improvement 
over the earlier keeps, in which the fire was 
built on the stone floor without the use of 
a chimney. 

These openings cut into the wall with a 
chimney leading to the roof developed into 
the modern fireplace. 
little more than rectaggular, stone holes in 
the wall, When the Gothic influence was 
felt in England the low pointed arch framed 
the fireplace and both arch and chimney 


At first they were. 


piece were elaborately carved. The first 
chimney pieces were probably of stone, but 
as oak lent itself more easily to the decora- 
tive scheme of the paneled room the wood 
was substituted and used a long time for this 
purpose. Carved figures of men and women, 
allegorical beasts and heraldic motives and 
coats of arms were carved into the Tudor 
chimney pieces to match the panels of the 
rooms, which were also elaborately: deco- 
rated. The date of the building, mottoes 
and sayings were interlaced with the carv-- 
ings. The strength of the chimney pieces, 
which extended from floor to ceiling and 
often carried brackets or columns, were in 
perfect harmony with the carved oak pan- 
eling of the walls. 

England gave up the use of an architec- 
tural overmantel before Italy and France. 
The blank space left above the mantel shelf 
found new forms of decoration. The Eng- 
lish placed a mirror above the mantel and 
the French, seeing the absurdity of a look- 
ing glass too high to see into, lowered the 
shelf. While some beautiful fireplaces were 
designed by Chippendale and Adam with 
mirrors hung above, the néw construction 
never came into general favor in England. 


The introduction of clocks and candela- 
bras as ornaments brought about a widening 
of the shelf. If the 18th century in France 
and Italy the graceful, light decorative mo- 
tives of the time were communicated to the 
fireplace mantels. The pictures and mirrors 
that hung above were framed in mouldings 
that. varied from the most ornate to the 
most simple, and a great many different 
kinds of mantels were used correspondingly. 

The early American mantels, made chiefly 
of wood, as that material was cheap, were 
prototypes of those made in England. Th: 
first Colonial settlers made them ‘by hand 
in designs executed from memory. The 
hand carved sunbursts, circles, foliated pat- 
terns and gouged ellipses are individualistic 
and attractive to us today, for each mantel 
was an expression of a workman who was 
personally interested in the thing he was 
fashioning. The pilasters were fluted or 
columnar, the capitals were of the greatest 
variety. Ornaments of plaster or putty 
pressed in hand-made moulds in the forms of 
garlands, figures, urns and wreaths were 
often used instead of carving. 

The story of the American fireplace is to 
a certain extent a shorter version: of the 
English. The earliest hearths were in dwell- 
ings ‘aS primitive as the ancient keeps. 
Wood was often the only available fuel and 
as the cold was severe the huge fireplaces of 
pre-Jacobean England were found necessary. 
As the settlements became cities and the in- 
habitants were able to obtain coal the fire- 
place became smallér and the more delicate 
Georgian type came into fashion. The large 


(Continued on page 143) 
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“Spring Landscape” E. Dorn 
Size 2414” x 305/16”, $10 retail 


This Fall 


when you are stocking-up for the four buying 
months before Christmas, give a thought to ‘pic- 
tures, and how they can swell your profits. 
Pictures are admirable gifts and attractive mer- 
chandise to handle. They: brighten up the store as 
much as they do the home. They take little room, 
but they bring good profits. 


And when you buy pictures, give a thought to the kind of 
pictures you want. Do you want cheap, trashy goods, or do 
you want something that will make your customers come back? 
Our customers “come back”, and if you become one of our 
customers we are sure that you will “come back” also. 


RUDOLF LESCH 


FINE ARTS 


225 Fifth Ave. 
Publishers of 


New York 

















Finer Pictures 
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A PRICELESS COLLECTION 
Hand Made French Steel Beaded Bags 
Silk Lined and Fitted with Purse and Mirror 


In a Combination of Colors That Far Surpass 
Your Expectations. Over a Thousand 
Pieces Are Included. 


Memorandum Package Sent On Request. 


_S. B. IMPORTING CO. 
1123 Broadway New York 








LARGEST LINE OF 


POTTED PLANTS 


in French Shell and 
Mother-of-Pearl 
Kappa Shell Lamp Shades, 
Lanterns, Wall Shields, Etc. 
Potted Roses, $12.50, $21. 50 dozen 
and up 
Tob Peach, Apple, etc., $15.00, 


“PEARL TREE” 
(Trade Mark) 


We are the pioneers 
$2.75, $3.75 each up. 


New York Show Room . 
Room 441 No. 225 Fifth Ave. 


H. GIGAN & CO. | 


BALTIMORE 











Imported 
French 
Hand Bags 


A large assortment in all 
styles and shapes. 


Latest Inexpensive 


NOVELTIES 


In a large variety. 


Merchandise Specialists to the Jeweler 


If you can’t find what you want, 
we can tell you where to get it. 


1a LEO GROGAN 225 Fifth Avenue 


New York 





Manual of Diseases of 
the Kye 


By Charles H. May, M.D., New York. For students 
and general practitioners, with 377 original illustra- 
tions, including 22 plates with 71 colored figures. 
Eleventh edition, revised. Cloth. 390 pages.. Price, $4.00. 





Jewelers Publishing Corporation 
11 John Street : ; ; : New York 
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Sévres Factories to Be Developed as a Commercial 
Enterprise 








(Special correspondence to THE JEWELERS’ CIRCULAR) 








Lonpox, Sept. 3.—Sévres ware, famous 
throughout the civilized world as representa- 
tive of French art as applied to ceramics and 
holding a high place in the gift and novelty 
sections of jewelers, will henceforth have to 
be distributed on new selling lines. Until 
recently the French factories producing 
Sevres ware were maintained by an annual 
State grant. These establishments have long 
been regarded in the form of State art fac- 
tories. Now, they are going to stand on 
their own legs which is more in accordance 
with the spirit of modern enterprise. Branch 





disposal of the Sevres manufacturers. 

The Manufacture Nationale de Sévres 
announces that Sévres ware is on sale at the 
Sevres manufactory and in the Rue de 
Rivoli, Paris. 





Fireplaces in the Modern Home 





(Continued from page 141) 








fireplace never entirely disappeared, how- 
ever, and the Georgian details were modi- 


SEVRES FIGURES BY M, BRAEQUEMONT 


offices ave being opened in the chief cities of 
the world. 

The future for Sévres production is re- 
garded.with confidence. It has behind it a 
fine tradition. By developing new commer- 
cial outlets and competing with other pro- 
ductions of an artistic ornamental nature the 
standard of the Sévres ware should become 
still higher. The most modern plants, re- 
search departments, laboratories, artists and 
craftsmen have now been placed at the 


fied to make a wider frame and a more mag- 
nificent mantel. The Jacobean style, in its 
boldness, left a strong impression cn the 
builders of the south; their houses were 
more closely linked to the old English man- 
ors than those of the north. In the north, 
especially New England, there was a greater 
severity in design and classic forms pre- 
vailed. 

At the beginning of the 19th century in 
the United States marble mantels were used 


143 


extensively in the more pretentious houses: 
They were made graceful by delicate friezes 
and charming columns. These delightful ex- 
amples were soon superseded by ugly marble 
pieces with stationary grates and heavy 
arched openings. But, when at the end of 
the century the mantel degenerated into a 
shelf for ugly bric a brac, a shelf large and 
wide to hold crazy little ornaments, the 
culmination of clumsiness came. 

A change has come in recent years.. Many 
homes today are blessed with colonial man- 
tels of charming simplicity and line. For 
the large homes France, Italy and England 
have been drawn on heavily for inspiration. 








PORCELAIN SEVRES VASE BY M. BOEQUET 


England of the Tudors and Stuarts, French 
Gothic, Italy of the Renaissance has given 
the country architectural ideas for fireplaces 
as well as period furniture. 

Following the trend of decoration which 
places harmonizing furniture from many 
periods and many countries in one room, the 
fireplace need not be of the same origin as 
the furniture. An Italian fireplace.may be 
seen in a room that is otherwise French in 
decoration with no loss to the general effect. 

The important factor is that the room 
and the fireplace be in harmony; how that 
harmony is achieved is a secondary matter. 





The Winget building, 110 W. Main Ave., 
Gastonia, .N. C., has been remodeled for the 
Winget Gift Shop of Gastonia. This build- 
ing has been remodeled into practically a 
new store. New fixtures have been bought 
and a new front installed. New merchandise 
is being received and it is the purpose to 
make this one of the finest 'Gift Shops in 
the State. The Winget Gift Shop is owned 
by The Winget-Rawlings Jewelry Co., 
Gastonia, N. C., which is located in the 
new Third National Bank building. 
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Clocks You Will Sell With Pride 
>= As Well As Profit ..-.--3 


No, 450 


Finest mahogany case — 
Height 72”, Width 11%”, 


ERSCHEDE CHIMING HALL at Canis Gane 
CLOCKS will appeal—and _ sell—to 0 ay go A eng 
your best trade. No matter where oa a a eee 
your prospects may look, nowhere 
will they find clocks with more beau- 

tifully designed cases—more accurate and de- 

pendable movements—more _ correctly-pitched 

chimes. Nor will they find anywhere else such 

real clock values. 





We are the only manufacturers of hall clocks 
making both cases and movements completely 
in our own plant. This means lower costs, 


which savings we pass on to the trade, making 
possible greater values for your customers. 


The Grandmother Clocks shown here are two of 
our popular-priced models that are proving fast 
sellers and real profit producers for hundreds of 
dealers. Our catalog shows scores of other beau- 
tiful designs in Hall Clocks—also a complete 
line of chiming Mantel and Boudoir clocks. 


Send for this catalog—and for particulars of a 
plan which is helping dealers everywhere to sell 
more clocks. Write today—and get lined up 
for the biggest Christmas clock business you 
have ever enjoyed. 


ates, 
VISIT OUR NEW YORK SHOWROOM 


When in New York, a cordial invitation is extended to 
you to visit the Herschede showroom at 37 West 47th 
St. See what has been pronounced to be the finest dis- 
No. 454 play of Hall, Mantel and Boudoir Clocks in the world, 
0. make a memorandum of the address—87 West 47th St. 

Finest mahogany case—Red- We'll be glad to have you call, 
wood Burl Panels—Height 
73”, Width 13”, Depth 8”. 
Westminster and Oanterbury ee 

chimes on six ‘‘Symphony’’ 














chime-tone rods. A three- 
rod chord intones the hour. 


The HERSCHEDE HALL CLOCK CO. 
CINCINNATI, OHIO 


West Coast Representatives—A. L. HALL & SON, 150 Post St., San Francisco, Cal. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with TuE 
JeweEers’ CrircuLar regarding any advantageous 
device or plan which they are utilizing in con- 


nection with their business. 











Stock Turns. and Bad Stock Accumulations 





Importance of Adequate Stock Records : ‘ 


Written Expressly for The Jewelers’ Circular 
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A GREAT many jewelers are doing busi- 
ness all the time on new lines of mer- 
chandise, and allowing accumulations to re- 
duce the value of their stocks. Eventually 
a clearance of old stocks has to take place, 
and the accumulations auctioned off or ‘sold 
in some other way. This results in a loss 
of profit on the merchandise so sold, and a 
decided loss of prestige that is hard to over- 
come. 

It has been stated. that 85 per cent. of the 
failures in business are the result of buying 
too much. Credit men recognize this tend- 
ency and whenever possible warn the mer- 
chant against promiscuous buying, which 
often leads to overstocks. 

An analysis of the stock on hand of any 
jeweler will reveal its nature. If the stock 
is divided into the following classifications 
the jeweler will be able to see where he 
is treading on dangerous ground: 

1. New stock—stock purchased during 
the past six months. 

2. Old-New _ stock—stock 
within a year. 

3. Old stock—stock purchased previous 
to a year ago. 

While it may be admitted that some “old 
stock” as classified in this manner is good 
stock, and probably necessary stock to carry 
in order that the stock may be complete, 
there is a great danger ahead if there is any 
appreciable percentage of this class of stock 
on hand. It is getting older and less desir- 
able every day. It is costing the jeweler 
more to carry it than the newer stocks upon 
which he is doing business, and eventually 
will eat up his net profits, not only on the 
old stock but on some of the sales of new 
stock as well. 

With the market wide open for purchases 
the jeweler should get away from the old 
way of buying months in advance of the 
actual sale of the article. This means more 
hand-to-mouth buying, of course, but it 
Places the jeweler in a closer touch with 
his business. 

Is it stretching the facts too much to as- 
sume that if it costs the jeweler 35 per cent. 
to do business that the stock held on his 


purchased 


shelves for a year cost as much to hold as 
it does to sell? At any rate, the merchandise 
on the shelves cost more every month it re- 
mains there, and the jeweler should con- 
sider this matter with much thought. Jewel- 
ers pass over such thoughts too lightly for 
their own benefit. 

Suppose for the sake of argument we put 
the proposition in another light: 

It costs the jeweler 35 per cent. to carry 
on his business. This percentage is based 
on his sales for the year. If his stock on 
hand equals the sales, and it is considered, 
the cost of doing business would be but half 
of 35 per cent. if all merchandise was sold 
within the year in which the business is 
conducted. 

It might be argued that if sales are 
doubled that costs of doing business will be 
doubled; but that is not so, although there 
may be additional expenses 1n selling double 
the merchandise, the cost of doing business 
on the greater volume would be proportion- 
ately lower, and it is this difference that the 
jeweler “pays” for carrying more stock on 
his shelves than he sells during the year. 

One of the hardest problems in business 
is to reduce stocks and do it without serious 
loss, not only in the process of reduction, 
but to the business as a going concern. 
Merchandise is not worth a cent more than 
it will bring when sold over the counter. If 
the customer has repeatedly turned down an 
article during a year there is something 
wrong with it—and it isn’t worth the price 
being asked. 

The practice of taking inventory only 
once a year is a bad one for the jeweler. 
The live wire should want to take stock 
every three months. It is too long to wait 
a year to find out how a business is getting 
along. Too much can happen in a year. A 
loss that is accruing for a year is apt to be 
a more serious one than the same loss dis- 
covered in» much less time, because it is 
presumed that the cause of the loss will be 
removed. 

The annual inventory may be all right in 
its way, but it is absolutely necessary that 
a physical stock taking should be practiced 


fe ‘ 

much oftener than that, even if ‘the books 
of the firm are not closed oftener. Take 
the stock in any department—the silver de- 
partment, for instance: it isn’t too often to 
take this stock four times a year, and to 
study the inventory carefully to show turn- 
over and accumulations. The jeweler who 
will make a practice of having,an inventory 
of his stocks placed before him every month 
will be in a better position to buy and sell, 
whether it is silver or some other stock. 

Department stores are successful because 
of their number of stock turns more than 
through their volume. Volume at a cost 
of stock turns is likely to prove a menace 
to the business. What profit to the jeweler 
who doubles his business and accumulates 
twice as much stock on his shelves? 

Stock systems that provide frequent re- 
ports on the stocks on hand, as well as 
sales and purchases are very important, but 
many jewelers have no adequate system of 
this kind. The smaller business does not 
need it as much as the larger, but they 
need a substitute for it, and that substitute 
is a physical inventory of a-department’s 
stock not less than four times a year. With 
this inventory the jeweler should compile 
a sales sheet of the various stocks and learn 
definitely what business he is doing in each 
stock. 

The jeweler cannot turn his stock as many 
times as some other trades, but jewelers 
have proven in individual cases that jewel- 
ers can turn over their stocks more fre- 
quently than the average jeweler does. 

A frequent stock turn provides a profit in 
several ways, chiefly by preventing losses 
through accumulations, although less capital 
is tied up where a frequent turnover can be 
affected, and the jeweler’s capital can be 
used to take discounts—and to secure lower 
prices, at times. 

The best advice the jeweler can receive is 
to “look well to the stocks on hand, and to 
sell at any price that can be secured the 
old stuff that nobody wants particularly 
much.” 

There are several ways in which these 
superfluous and undesirable stocks can be 


























































| 148 
Storekeeping Department 





reduced without too much loss. First of all, 
it must be recognized and brought forth 
for sale. If left with the regular stock it 
will yegetate for another period. Second, 
its type should dictate how it is to be got 
rid of to the best advantage. 

If there is sufficient accumulations of any 
particular stock, or of related lines, a clear- 
ance at a special discount may be held. This 
may be necessary at the start if the jeweler 
decides to clean house and start all over 
again. 

If, however, the stock is thoroughly 
combed periodically for undesirable stock 
the articles will be fewer and fewer in num- 
ber as the process continues, and the method 
of selling will have to be changed. First, 
these articles may be reduced in price and 
left with the regular stocks, the customer 
being told nothing about the reduction, for 
obvious reasons. Second, a bargain table or 
department may be maintained where “odd 
lots” may be offered openly as such at spe- 
cial prices. Third, “Sale Tables” may be 
maintained at a specified price. Such as a 
“Five Dollar” table, etc. 

Whatever the method followed in clearing 
stock of accumulations it is better than 
allowing them to increase. It is only through 
action of this kind that stock turns can be 
increased, and selling expenses eventually 
reduced. 

The P. M. system is sometimes proclaimed 
pernicious, but it is so only when the jeweler 
P. M.’s old, unsalable stocks that should not 
be offered to the customer at all. If the 
P. M. is placed on the article at the proper 
time the salesmen cannot make many bad 
sales to customers. If the stock is worth 
se!l:ng it is worth selling in the way it can 
be sold quickest, and to the jeweler’s ad- 
vantage. 








Smiles 





Pete Wheeler of Hickory Holler had 
ordered four tire covers from a mail order 
house. They were sent to him, and a few 
weeks later the manager of the mail order 
house was surprised to find the following 
letter on his desk: 

“Gentlemen: A few weeks ago I 
ordered four tire covers from you. 
I put them on, and hadn’t drove fifteen 
miles before the blame things had wore 
clear out. Now I want some new tire 


covers or my money back. 
Pete Wheeler.” 
—Kansas Sour Owl. 





Bruce: If you'll be mine, I'll promise never 
to kiss a single girl’ but you. 
Muriel (of the world, worldly) : And how 


about the married ones, Brucie? 
—M.1.T. Voo Doo. 





Lady Godiva, so the legend says, made 
her famous ride in Heidelberg in 1157. The 
University of Heidelberg was founded in 


1158. 
—Wisconsin Octopus. 





Better to have never loved—better on 


Dad’s bank account. 
—Kansas Sour Owl. 
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Road Signs! Do You Heed Them? 
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VERY now and then a jeweler gets so 

deeply immersed in schemes of profit- 
making that he forgets to keep one eye 
cocked on the weather-vane of the funda- 
mentals of business, and so lets the reins 
slip from his fingers before he is aware 
that his team of horses has bolted and run 
away with him. 

The fundamentals of business are no more 
than ten in number, but they need to be kept 
constantly in mind and at your finger tips 
if you are constantly seeking to increase 
your annual sales volume. Fate deais the 
cards and you’ve.got.to play them, regard- 


less of the weather, the lateness of the sea- . 


son, or other interference. Here are the 
cards—how will you play them for a grand 
slam: 

lst—Store Appearance; 

2nd—Window Displays; 

3rd—Interior Arrangement and Atmos- 
phere ; 

4th—Advertising in all its forms; 

5th—Salesmanship and Suggestive Sell- 
ing ; 

6th—Expense Records and Business Over- 
head ; . 

7th—Stock Control and Turnover ; 

8th—Service and Business Building Meth- 
ods; 

9%th—Credit and Collection Problems ; 

10th—Accessories to handle which speil 
additional profit without much additional 
effort. 

The correct answer to all of these busi- 
ness problems, if found, will point the way 
to increased profits through constantly in- 
creasing sales volume. 

There is an old saying that you can judge 
a man by the clothes he wears, but this is 
modernized into “You Judge a Business by 
the Building That Houses It,” for the ap- 
pearance of your store front either repels or 
attracts the public, and if you have a poor 
location and an old building, your only sal- 
vation is to advertise extensively as “Out 
of the High Rent District—Hence Lower 
Prices.” If you cater to the best trade and 
want top notch prices for quality merchan- 
dise, your store front must compete with 
the others in attractiveness. 

Your window displays are the eyes of 
your business and the avenue of sales ap- 
proach to the customer’s pocketbook. The 
footsteps of the public will come your way 
and leave their footprints behind them, if 
your windows are attractive enough to draw 
them into your store through creating the 
desire to possess what is seen in the window. 
Money spent in fetching window displays is 
money well spent. Your windows get your 
customers, through their eyes, to bring their 
money to you in exchange for your jewelry. 

Interior arrangement and atmosphere is 
achieved by artistic effects, which make for 
charm, attractiveness and restfulness, build 
good-will and increase patronage. There 
are many jewelers who do not hesitate a 
moment to spend from two to five thousand 
in acquiring a new car, but who almost throw 


ee 
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a fit when someone suggests they spend a 
few hundred dollars in rejuvenating their 
place of business. Yet the atmosphere gets 
the business and the progressive jeweler 
must keep pace with the procession or be 
counted out of the running in the race for 
more sales volume. 

Advertising is the gas on which you ryp 
your business. This gas stimulates sales and 
gives momentum to the footsteps of your 
patrons to run a beaten path to your own 
front door. Gas costs money, but if yoy 
don’t spend it to speed up your business, the 
engine of sales volume will stall on the rail- 
road track of destruction. 

There are many forms of advertising 
available for your use, newspapers, theater 
pregrams, news sheets, mail circulars, let- 
ters, postcards, blotters, souvenirs and me- 
mentos, billboards, and a host of what-nots, 
Try out those you think will produce the 
best results, and if they do, stick to them. 
In advertising it pays to talk service and 
quality in one breath, if you want your price 
and if you sell only quality merchandise, or 
low price and big value for the money in 
another breath, if you feature price alone 
as the inducement, but it never pays to mix 
them, talking service and low price in the 
same breath, and vice versa. 

Salesmanship and suggestive selling are 
the rubber tires on which your business rides 
smoothly along the path to sales success, but 
spring a slow leak along the road or work 
up a blow-out, and your business heads for 
the rocks of failure. Your sales people are 
the mouthpieces of your store, the loud 
speakers of your business, and should con- 
stantly be in tune with your policies and 
ideas. Do you keep them informed—keep in 
close enough touch with them at all times 
to see that they are carrying out your ideals? 

Correct selling methods help you play a 
pleasant tune on your cash register. Selling 
involves courtesy, attentiveness, willingness 
to serve, and an endless list of similar ad- 
jectives. Couple good salesmanship with 
suggestive selling, and you have forged an 
unbreakable sales chain. Suggestive selling 
is not suggesting another line of purchase by 
asking “How about some ——— today?” 
which simply gives the customer a quick 
chance to answer “NO!” but by saying “By 
the way, we’ve got ——” or “We have just 
received a new shipment of ——, wouldn't 
you like to look at them a moment before 
you leave?” and other informative, interest 
arousing, attention compelling method of 
leading up to an additional sale not other- 
wise in prospect but soon in the making, if 
handled properly. 

1f you don’t keep correct records of your 
expenses, you will soon have no business €X- 
pense to keep a record of, because yout 
expenses will eat up your profits and your 
business, and the sheriff will preach a funeral 
oration over your business remains. Don't 
court failure by failing to keep the 








(Continued on page 157) 
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British Retailers Dislike ‘“‘Stunt’’ 
Displays 
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OMPARED with his American cousin, 
C the British retailer has been accused of 
clinging to old-fashioned methods, particular- 
ly with regard to such important matters as 
trimming his display windows and attracting 
customers to his store. The British retail 
jeweler does not differ materially from 
other retailers of the country as regards 
love of bulk displays and a passionate desire 
to maintain a certain decorum and dignity 
in the presentation and sale of his goods. 

The British retail jeweler will have 
nothing to do with “stunts.” In fact, very 
few retailers of any kind over here indulge 
in sensationalism. Probably, down deep in 
their hearts, they would like to dabble in a 
little commercial romance—such as staging 
a real wedding on their premises, or engaging 
a stage beauty to present tableaux vivants in 
their window space—but they are afraid to 
take the first step—public opinion, y’ know— 
and so on. 

It can be set down then fairly safely that 
the jeweler here is (comparatively) old 
fashioned. But since the temperament of 
his customer also is such that tradition and 
prestige mean more than showiness and 
artistry he loses nothing in a commercial 
sense by this. In fact, the jeweler’s sales 
here probably are on a par with those of the 
American jeweler with the exception that 
the American jeweler has customers for 
articles the price of which would prove pro- 
hibitive for the average jewelry patron this 
side. 

The standard of living is lower here. 
Articles that the American purchaser would 
count as necessities the shopper here would 
consider luxuries. And so the jeweler cuts 
his cloth accordingly. In the matter of 
window dressing the jeweler here (with the 
exception of the smart ultra-fashionable 
gem shops of the west-end of London) 
simply will not depart from the bulk system 
of display. His experience is that he sells 
more goods this way and as he allows him- 
self to be guided solely by practical results 
he will not waste the time or chance a pos- 
sible drop in turnover by experimenting in 
the American “isolation” style of displaying 
his wares. 

The British passion for crowding every- 
thing salable into the window trim is often 
responsible for friction between retailer and 
local authorities. If by obstructing the side- 
walk as the result of a mass or “packed win- 
dow” display the retailer can increase his 
turnover he will do so and pay his fine for 


“obstruction” with equanimity. Some of the. 


sidewalks are so narrow here that a good 
crowd concentrated outside a window will 
hold up traffic for 20 minutes or more which, 


from the police point of view, is a dire. 


offense. 

To the visitor it would appear that the 
retail window this side is not so much a 
useful medium by which to display goods as 


it is a convenient adjunct on which to hang 
things. Although, so far as the jeweler is 
concerned, he does not actually hang jewelry 
outside his shop, he gets as near to it as 
possible in some cases by standing glass cabi- 
nets outside the store in which are a display 
of his most saleable goods. 

Psychology plays a big part in jewelry 
retailing here: The jeweler who, in an 








A LONDON SHOP’S DISPLAY OF ANTIQUE SILVER 


Photo made expressly for the JEWELERS’ CIRCULAR 
by Robert F..Nattan 


enthusiastic but misguided moment, attempts 
to sell goods by displaying a central article 
only, apparently courts disaster. The love 
of bulk by the British shopper must be 
catered to. And in order to get a given 
number of customers in his shop in a given 
number of hours each day the jeweler plans 
to show the prospects just what he has to 
offer them. And so he sticks his articles 
‘right under their nose—in fact, many of the 
smaller goods are affixed to the inside of the 
plate glass by adhesive tabs. 

.Many jewelers here make a big feature: of 
jewelry that has a direct appeal to the men. 
In their case it is important that prospective 
male customers do not pass them by owing 
to something lacking in the window trims. 
To ensure that the male customer sees what 
he wants to buy, utility and decorative 
jewelry is packed in the windows right up 
against the plate glass,-in tiers that rise from 
the floor to above shoulder height. There is 
a reason for this. The average male shop- 
per, the jeweler will tell you, is an exceed- 
ingly shy and self-conscious soul. He hates 
asking questions. He may be wanting a 
pair of sapphire cuff links of a particular 
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design and price. If he sees just what he 
has in mind in the jewelry store (everything 
in the jeweler’s window this side is plainly 
price ticketed) in he goes and buys... If he 
does not see it in the window of the first 
jewelry store he visits he passes on to the 
second and the third and, if necessary, the 
fourth and the fifth, until he does see it. He 
would rather do this, it seems, than enter 
the first shop and make inquiries from the 
sales clerk. Undoubtedly there is,a lot in 
this. Hence the most successful jeweler this 
side is he who has made the closest study 
of customer psychology. The reluctance of 
the average male shopper to ask questions 
operates adversely against thousands of 
jewelry sales every month in the metropolis 
alone. By counteracting this unprofitable 
factor via the packed window trim the suc- 
cessful jeweler here ropes in his customers, 
many of whom, perhaps, have already passed 
two. jewelry stores in the trims of wh‘ch 
they failed to see what they had in mind. 


Discussing the bulk display method in 
successful jewelry retailing, one large sub- 
urban jeweler told THe JEWELERS’ CIRCULAR 
that his experience is that the average man 
and woman (more particularly the former) 
seem afraid to venture into a shop to inquire 
if so-and-so is for sale there, and prefer to 
patronize the shop wherein they have the 
evidence of their own eyes (the window 
trim) that it is “stocked.” This retailer 
estimates that if he departed from the packed 
trim to that form of display in which only 
half a dozen articles are featured, his sales 
would drop off 50 per cent, at the very least. 

England, of course, is a country of class 
distinctions. There are classes for every- 
thing and everyone—like fruit or live stock 
at an annual show. And there are classes 
for jewelers as well. The jewelry shop here 
reflects the class to which it belongs through 
its windows. One could never make the 
mistake here of trying to purchase a £5,000 
necklace at a jewelry establishment in which 
the highest priced article did not exceed 
£500. In the well-appointed jewelry stores 
of the metropolis (not necessarily the ex- 
clusive west-end establishments) one can see 
the £5,000 necklet or bracelet hobnobbing 
haphazardly with the £100 tie pin in the 
crowded window trim. That would be a 
shop catering to the upper middle classes and 
the well-to-do. A mile farther along the — 
jewelry shop displaying cheap alarm clocks 
and a wide variety of semi-precious stone 
necklaces, £1 tie pins, charms, brooches and 
whatnot can be placed ih the “lower class” 
or workingmen’s category. 


But whatever the class and whatever the 
monetary value of the turnover, the bulk 
display method in the windows predominates. 
There is, perhaps, another reason why the 
packed window display is popular. Many 
shoppers believe that an article displayed in 
a window is superior to otier goods in that 
particular line kept on the shelves or in the 
cabinet. The jeweler here will take an 
article from his window trim if requested. 
He will do so in any case if it happens to be 
the only one left in stock. 


The average jeweler here keeps a duplicate 
window trim inside his store. In other 
words every article displayed and price 
ticketed in the window can be seen displayed 
and price ticketed inside the shop. This, it 
is claimed, instills confidence in the shopper. 





150 THE JEWELERS’ CIRCULAR September 14, 1927 


Order Needed Fixtures for Holiday Season NOW! 

















Case and Table No. 104 
A Plate glass case of cemented construction, rich in 
quality and most attractive. 
A Platform or shelf may be installed—also drawers in 
table. 
This and other styles on hand for prompt shipment. 


F.C. JORGESON &CO., 159-167 Ann St., Chicago, Ill. 


Experience of over 40 years in building fixtures 











Store Fixtures for Sale 


Owing to extensive alterations in our store we are 
offering all of the fixtures very cheap. 


They are of solid mahogany, in excellent condition. 
May be bought complete or in part. 


They consist of seven 10-feet and two 8-feet counter 
cases, two. 10-feet silent counter cases, also one hundred 
and eleven feet of wall cases, besides repair office and 
two diamond office partitions. 


Obtainable October 15 to November 1 


HENRY KOHN & SONS 


INCORPORATED 
890 Main St. Hartford, Connecticut 


C & G Watch Co., Inc. The Protection Ring Guard 


-Y. For thin rings get our num- 
1452 Broadway meronTERs OF New York, N. ¥. ber 0. It is a new addition 


to our regular sizes. 


“The Better Watch” The Lion Safety Pin Clutch Co. 


“Quality Above All” Write for samples ond prices Pat. Feb. 20,1917 20 W. 22nd St., New York p,. ysay 25, 1920 


> SEND US YOUR SPECIAL ORDERS FOR Ci Hiend Mreamee ta Gickes Bak 
LEM ~ BAD DG By Eugene G. Wiseman. 267 pages, illustrated 
ens _M FD A [ S E S with 19 engravings. Price, $2.50. 

— 3 The Optical Pedilishsin Compan 
et “COLLEGE & FRATERNITY PINS eal diene ees ee el 


INTERBORO MEDAL & BADGE CO., 32 E. 22d St., New York eo 
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He feels that he is not seeing one thing 
and being sold another. 

One jeweler in suburbia makes rather 
good use of counter “cards” for stressing 
certain articles of a utility and decorative 
nature that are appropriate for certain sea- 
sons or occasions through the year. These 
are framed pedestal affairs with a black 
enameled surface and a silver plate border 
A list of perhaps 50 items are printed in 
white in three rows on these “suggestion 
cards,” which are about eight inches wide 
and twelve inches high. Alongside each 
item is a small hole. White and colored bone 
pegs, similar to those used on a cribbage 
board, are placed opposite the item the 
jeweler wishes to emphasize. One week the 
jeweler may have a dozen pegs scattered 
over the board calling attention to, say, a 
new line of initial brooches or wristlets; 
something new in lucky charms; alarm 


clocks; birthday gifts; wedding gift novel- - 


ties and the like. The pegs are changed 
about according to the goods specially ear- 
marked for disposal. Customers find it in- 
teresting to sit or stand at the counters and 
read off the items marked by the pegs. 

A lot of jewelers who have worked up 
profitable connections by handling only a 
certain quality stock and by paying strict 
attention to service which, in England, means 
courtesy rather than efficiency, make rather 
good use’ of the periodical sales letter. This 
class of establishment pays more attention 
to a regular customer connection than to a 
transient trade and hence builds up a mailing 
list to which the occasional sales letter is 
dedicated. These “letters” usually are dis- 
tributed by small boys not only to a credited 
customer’s address but also to all house- 
holders of the particular district involved. 
These sales letters, of course, remind the 
reader that their store records show that he 
(or she) has not paid the shop a visit in the 
past month or two and that since they are 
handling some special gift lines for Easter 
the customer might find it worth while to 
pay a yisit again. And so on. By arriving 
at the psychological moment this sales letter 
has a proved pulling power among old cus- 
tomers. 

In these days of keen competition when 
drug stores, bakery. shops, grocers, and even 
tobacconists go in for jewelry and plate 


goods as a sideline, the legitimate jewelers~ 


have to keep their end up this side by going 
one better than the “pirates” each day. By 
means of the sales letter and the massed win- 
dow display the orthodox jeweler keeps his 
goods continually before the public eye. 
Within three miles of where this article is 
being written there is a retail baker and 
confectioner who devotes a special window 
to a display of silver and electro-plate cake 
stands, bread plates, toast racks and table 
flower vases. Within a quarter of a mile is 
a tobacco dealer who has an exclusive dis- 
play of utility silver ware and jewelry in one 
window. The display includes such articles 
as electro-plate and enameled preserve dishes, 
table cruets, photo frames, ash _ trays, 
Serviette rings, fruit holders and the like. 
These articles have no real association with 
tobacco,. cigarettes and pipes, as displayed 
in the other window. 

Tn line with other retailers the jewelers 
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here have to conform to certain regulations 
covering the hour of closing, holiday conces- 
sions to employes and so on. The jeweler 
may not open and close his establishment as 
he sees fit. Most retail employes this side 
belong to the “shop assistants’ union.” Legis- 
lation compels the jeweler to close his 
premises at 7 Pp. .M. each evening-with the 
exception of Friday and Saturday when a 
one-hour and two-hour extension respectively 
is allowed for the convenience of week-end 
shoppers. One half-day a week must be 
allowed all employes. The day usually se- 
lected’ for this is Thursday when most retail 
stores (including the jewelers) close down 
at 1 p.m. A jeweler who keeps an assistant 
at work after 1 p. mM. Thursdays, even though 
the assistant volunteers and the shop is closed 
to the public, lays himself open to arrest 
and punishment. 

The early-closing act is one of the reforms 


brought about. by the war. Until 1914 the - 


retailer kept his premises open to the public 
until 10 and 11 o’clock at night. Shop staffs 
had to put in from 12 to 14 hours a day. By 
the passage of special legislation the shop 


assistants’ union was able to abolish the © 


long hours’ and introduce an eight-hour day 
regime. Today, the retailers are pretty well 
satisfied with their shorter hours of selling. 
They have more leisure at night now for 
planning, studying and light recreation. The 
retail jeweler and his family go to the 
theater now instead of staying on at the 
store in readiness for any possible customers. 
In the summer the jeweler closes at 7 P. M. 
and goes for a walk or a ride out into the 
country. He doesnot want the old pre-war 
order of things back again. For the public, 
of course, is well educated in the fact that 
they must shop within certain hours and the 
jewelers say their turnover is just as* large 
as when they were open for business until 
10 and 11 p. m. In fact, if anyone is incon- 
venienced at all it is the shopper. Certainly 
not the retailer and his sales force. In the 
suburbs the shops even close down during 
the dinner hour—usually from 1 to 2 P. mM. 
This applies practically to every type of re- 
tailer. Framed cards, hanging outside the 
closed shop, inform all interested that the 
establishment is closed for business during 
the dinner hour. 

Certain sections of the public, of course, 
chafe under these closing restrictions, not so 
much with respect to the jewelers as with 
such retailers as grocers, drapers, iron- 
mongers and confectioners. The consumer 
terms these closing regulations “war-time” 
measures and considers they should be 
abolished. The shop assistant does not want 
them abolished. The retailer, finding him- 
self with leisure evenings as an attractive 
change, does not want them abolished. So 
it is quite likely that the present order of 
things will remain indefinitely. Today the 
jeweler here is concerned with selling as 
much of his stock in eight hours as he used 
to do in 12 or 14 hours. He knows that an 
unscrupulous rival cannot stay open an hour 
longer and make some extra sales for the 
simple reason that the police are on hand 
to see that every store complies with the 
“closing hour” regulation. 

It is a matter for opinion whether the 
present method of canning retail enterprise 
and individuality is a good thing. For the 
unimaginative jeweler (and there are many 
this side) the red-tape method laid down 


‘appear in the display windows. 
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for him is acceptable. He knows that his 
more enterprising competitor isin the same 
boat as himself and must abide by the same 


rules and regulations. -Most suburban and 


provincial jewelers have a watch and clock 


.repairing department on their premises and 


it is here that the shorter working hours 
affect output. The customer now has to 
wait longer for a repair job than he did when 
employes could work late at night to get it 
finished. , 

As regards the standard of the goods re- 
tailed in the average jewelry store one finds 
this to be pretty high. In London the newest 
designs in jewelry from, say, Paris, quickly 
Novelty 
jewelry gets well featured. Such lines as 
jeweled and precious metal lucky charms are 
sold quickly and give the jeweler a quick: 
profit. The jeweler usually divides his win- 
dow into three sections—one section for 
jeweled goods, bead and semi-precious stones, . 
another for gold and silver ware, and another 
for jeweled watches, boudoir clocks, alarm 
clocks and the like. Utility jewelry is kept 
separate from personal or decorative jewelry. 

At the present time jade is given a promi- 
nent place. Jade is an extremely popular 
media here these days and it is being made 
up in combination with precious stones and 
metal into a variety of articles. The jeweler 
finds it profitable to push his utility goods. 
The demand for such articles as carver sets 
in plush lined holders, canteens of stainless 
knives, forks and spoons, combination cruets, 
toast racks, tea and coffee sets, silver flower 
holders, pen and ink outfits, always is pretty 
consistent. The jeweler who caters to the 
masses does not bother so much with flaw- 
less pearl necklets, diamond bangles and 
girdles and emerald and sapphire tiaras as 
he does with single stone engagement rings, 
platinum wedding rings and gold and silver 
wristlet watches. For the exclusive ballroom 
and society function jewelry he refers his 
customer to the Bond and Regent street 
shops where very often the lowest priced 
item on display is ticketed £500. 

While the future for the jewelry trade 
here still is rather obscure owing to 
conditions in Europe and the tendency 
towards hand-to-mouth buying, it is believed 
that the worst has been overcome. Condi- 
tions in the industry have improved con- 
sistently the past few years and the gem 
markets—particularly in diamonds—show a 
more optimistic attitude than in many 
months. Birmingham is a pretty reliable 
barometer for the jewelry industry and this 
industrial center has been evincing signs of 
a pleasing activity for some time now. 
In the jewelry trades, too, the unemployment 
figures are being reduced steadily, which is 
a sign that business is opening up. It might 
be said, in conclusion, that the British jeweler 
has been devoting some thought to the prob- 
lem of eliminating unfair competition as ap- 
plied to those retailers already mentioned who 
make jewelry a sideline and thus, between 
them, cut into the turnover and profits of 
the legitimate jeweler. Just how they will 
do it remains to be seen. 








Auto Salesman (desperately): But, 
madam, if you take this car we will put 
your initials on it free of charge. 

Mrs. Tom Saver: But my husband says 
it’s not the initial cost that counts but the 
upkeep! —Goblin, 
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GS x THE GUARANTEED 
unbreakable — 
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And this is why: G-S Crystals are clear, white and 
hard; they stay clear, white and hard. They are in- 
serted by the G-S machine, the cnly way to dome 
them properly for ample clearance over the hands. 
This doming fixes them permanently into the bezel 
under compression. They do not fall out. The 
crystal cannot be pushed down against the hands, as 
in the case of inferior imitations. 


Profitable and Convenient . 


A small investment is required for a complete stock 
of G-S crystals which costs less than a fifth as much 
as glass. No losses through breakage or dead num- 
bers. We exchange any crystals or unpopular sizes 
free. We guarantee G-S crystals to both jeweler and 
consumer. This guarantee applies only to crystals 
that come in G-S envelopes, but not to any imitation. 



















Round G-S Crystals are inserted by machine; even 
an untrained girl can do the work in 30 or 40 sec- 
onds. Fancy shapes quickly inserted by hand. You 
can advertise “G-S Unbreakable Watch Crystals In- 
serted While You Wait” if you want to—and 
guarantee them. 








Write for interesting proposition 


Prices of Complete Outfits 
































Your customers 
feel confidence 
in G-S Crystals 
through regular 
advertising in 
The Saturday 
Evening P ost. 
This advertise- 
ment appears on 


October 22 



















Fancy G-S Crystals 


No..1 Outfit—$25. Consists 
of | gross fancy G-S crys- 
tals (57 shapes)—4 crys- 
tals per shape for all ladies’ 
watches, 2 crystals. per 
shape for men’s watches— 
partitioned wood cabinet, 
mahogany fin‘sh. 


No. 2 Outfit—$13.50. Con- 
sists of 14 gross G-S fancy 
crystals (57 shapes)—2 
crystals per shape for la- 
dies’ most popular watches. 
1 crystal each of all other 
shapes, both ladies’ and 
men’s watches; partitioned 
wood cabinet, mahogany 
finish. 


Round G-S Crystals 


No. 3 Outfit—$48. Consists 
of inserting machine with 
mahogany finish cabinet 
containing 4 gross of G-S 
crystals (6 of each size) 
for fitting each size watch. 
A set of special thin crystals 
is furnished for hunting 
cases, if desired. 


No. 4 Outfit—$36. Consists 
of inserting machine wit 
mahogany ffinish cabinet 
containing 2 gross of GS 
crystals (3 of each size) 
for fitting each size watch. 
A set of special thin crystals 
for hunting cases, if desired: 


Additional crystals $7 per gross, 75c per dozen. 
All prices F. O. B. Rochester 
Do not confuse G-S with celluloid imitations 


Germanow-Simon Machine Co., Rochester, N. Y. 


G-S—The Only Nationally Advertised Watch Crystal 
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Sun Dial Gun Built About 1650 





Written Expressly for The Jewelers’ Circular 
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eee KEEPING, before the days of es- 
capement machinery actuated by weights 
or springs and made accurate by the applica- 
tion of the pendulum principle or balance 
wheel, was none the less often a problem 
of mathematics. 

In mediaeval times, the making of sun dials 
was a popular indoor sport. Children were 
taught the mathematics of dialing. Chaucer 
wrote to his little son that he was glad to 
know the boy was learning the “science 
touching nombres and proporcions and the 
tretis of the astrelabie.” While it is quite 
true that man’s first conception of the pass- 
ing of time was based upon the movement of 
shadows cast by trees and other stationary 
objects, the job of making a sun dial that 
really keeps time is more a problem of 
mathematics than mechanics. 

Of sun dials there are hundreds of sorts. 
They are found all over the world. They 
vary in size from less than an inch in diam- 
eter to areas of over an acre. Among the 
most interesting of all developments of the 
sun dial are those instruments which use the 
power of the sun not only to cast a shadow 
but to do a certain job. 

When the Hamilton Watch Co. began its 
collection of various timekeepeers, they de- 
cided to specialize on quality and uniqueness 
rather than quantity or variety. Consequent- 
ly the sun dial selected by them is one of the 
rarest forms known—a cannon dial or sun 
dial gun, 

The model in their possession was built 
by Rosseau of Paris circa 1650. It may be 
described thus: Upon a marble base is 
mounted a small brass cannon whose touch- 
hole has been elongated into a groove that 
exactly parallels the north and south line on 
the dial. Immediately above the cannon is 
mounted a burning glass lens which, mount- 
ed upon struts, can be set for the various 
months of the year. When set for December, 
the glass is four inches lower than when set 
for June. This is necessary because the sun 
is much lower in the sky during the winter 
than during the summer. 

The little gun is loaded every day with 
approximately a teaspoonful of powder and 
the long touch-hole is sprinkled lightly with 
powder. A dry wadding is rammed home in 
the muzzle of the gun and when the dial is 


mounted upon the parallel for which it is cut, 
the gun would discharge at twéWe o'clock, 
noon, fired by the concentrated rays of the 
sun as it crossed the line. a 

The Sultan of Morroco owns a sun dial 
gun of this type carefully made by Baker & 
Sons of London. Sun dial guns may be 
found in several European towns. And they 
were sometimes used on shipboard. Very 

















SUN DIAL GUN MADE BY ROSSEAU, OF PARIS, 
ABouT 1650 


often the burning glass was simply mounted 
above the gun and the gun set on a swivel. 
This was necessary on shipboard due to the 
fact that the gun would have to be set due 
north and south by the ship’s compass. Thus 
the gun fired approximately at noon, and 
was often known as the noonday gun. 

The invention of the first successful ship 
chronometer practically eliminated the use of 
the sun dial gun on any but third rate ves- 
sels. 

Notwithstanding the fact that their useful- 
ness has passed, the sun dial guns are most 
interesting mementos of the inventive genitis 
of a past generation. 

The Hamilton Watch Company has built 


about a dozen replicas of their original sun. 


dial gun and are loaning them to jewelers 
throughout the country for window display 
purposes. 


The Auto’s a Clock and the Clock’s 


an Auto 





UNIQUE, in design is the new service 

wagon recently put into service by Tick 
Tock Tucker, one of Terre Haute’s leading 
jewelers, at 814 Wabash Ave. 

This Ygovel machine. designed and built to 
represent a huge clock, has attracted much 
attention on the streets and created a great 
deal of interest. It is to be used by the 
Tucker organization to give better service 
to patrons who desire to have their clocks 
repaired. The company will:call for and 
deliver all clocks on which repairs are to 
be made. 

The addition of this new service, combined 
with one of the best equipped: repair service 
shops in the city, enables Tick Tock Tucker 
to give as prompt and efficient service as 
may be found anywhere. 

The new service wagon was designed and 
built by John Rousch, who has had a wide 
experience in the building of novel bodies 
for motor cars, motorcycles and boats. 

The body of this mammoth clock is alli 
metal and is nine feet long and four feet 
high. The clock dials are 27 inches in diam- 
eter and are made of two layers of glass 
in each dial. This is done to enable the 
hands .of the clock, which are regulated by 
a well-known clock movement, to indicate 
the time of day: A special radiator for the 
machine had to be built because of the un- 
usual shape of the hood. Practically all of 
the work done on the body was done by 
hand. Ralph Tucker assisted Mr. Rousch in 
finishing the job. 

Mr. Perry Tucker, in a recent communica- 
tion said: 

“This style of delivery service for our 
clock and repair department has been in my 
mind for some three or four years but unti 
this Spring I did not get the courage to put 
it into effect. Lately we have not been get- 
ting the usual results from newspaper adver- 
tising and decided it was time to do some- 
thing out of the ordinary to attract the 
attention of the public. Therefore, I decided 
this was the time to bring out this clock 
and it .has proved the most attractive ad 
that we have ever produced. Everyone looks 
and talks about it and asks many interesting 
questions as to how it runs, etc. I tell them; 
‘Sure it runs, even though it is standing 
still.’ 

“There is plenty of room inside for two 
people and a special compartment is within 
easy reach for such. advertising circulars as 
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sqokenadd For Every Metallurgical Requirement 
when Joseph Dixon made és ; 


the first really successful i 
“blacklead” crucible, “There is no requirement of assay laboratory or 
Dixon Crucibles have alti d t - onl ‘bl d vet 

EER SS ADM mélting department using crucibles and refractory 
quality and efficiency. products that can be filled more satisfactory and 
The accumulated know!- economically than through the use of Dixon’s 


edge of a century of: : 
niainthi eiiebdes: te: Caen Crucibles and Refractory Products. 


into the walls of every ‘ , . ’ 
Dixon Crucible cr Sand Today there is no question but that Dixon’s 
Pot. Assay Sand Crucibles far surpass in service any 


other refractory so far produced. While their first 
DIXON’S cost may bé a trifle higher, the service results are 
so greatly superior that there is no question as to 
the profit to the user. 


Refractory 
Products 


Assay (Sand) Crucibles Write for Circular 77-AA 


Cupels 
r Special attention given to jewelers’ furnace cups made from DIXON 
— = Non-Graphite Super Refractory “J-50” formula. 


Scorifiers Joseph Dixon Crucible Co. 


Roasting Dishes : 
Bases (Regular and Jersey City, DXi New Jersey 


Safety) 


Golid: Parntocs 18297 One Hundredth Anniversary 1927 
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are put out by different watch, silverware 
and jewelry factories, also some special 
advertising of my own. Whenever a crowd 
gathers around inspecting the clock as quite 
frequently happens I take occasion to pass 
out these circulars. 

“T have been in business in this same loca- 
tion 21 years and everyone in Terre Haute 
and miles around know of “Tick Tock 





TICK TOCK TUCKER’S AUTO CLOCK 


Tucker,” and I feel sure that this Fall’s 
business will show an improvement although 
it is naturally pretty dull at the present 
time. However, I am taking advantage of 
the present lull to get out and show my 
clock and distribute the aforementioned 
advertising matter. 





The Watch Repairer’s Five Deadly 
Sins 





BY MARVIN M. WALTERS 


(THESE will not be catalogued exactly 
in the orthodox way, but when we have 
done with them every watchmaker - will 
probably know what is meant. They have 
never been successful in finding a better 
name for a spade than the word spade. 


Putting Hard Work Back 


What-a sin this is! Yet there are very 
few repairers who have not at some time 
given way to it. I remember an old French 


clock. It had about fallen to pieces before 
I got it. It was hard to work on at any 
angle. The work had been promised for 


some days, and confidently expected. The 
owner had come in for his clock so many 
times that it was getting to be a painful ex- 
perience to meet the gentleman face to face. 
When I did get at the work, after being 
whipped around the room scores of times by 
pangs of conscience, it took but little more 
than five hours to do the work and do it 
right. I felt like a criminal. I had allowed 
this one clock to almost make a nightmare 
out of my whole pretty month of June. 
When I was a kid, I remember that I 
wasn’t afraid of any kid along the alley the 
first time he insulted me, but put the trounc- 
ing off a few days generally made the proc- 
ess still more delayed and in the end I gen- 
erally got licked instead of licking the other 
guy. Well, that is the reason I always gave 
‘for getting licked. Perhaps there were 
other elements in the fight besides this. of 
waiting. But for purposes of this paper 1 
will assume that I could have licked any 
Mick in the alley had I taken hold of the 
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job promptly. This watch business isn’t so 
hard on noses as the alley scoundrels used 
to be, but perhaps about as hard on the 
patience. Putting work back keeps it from 
being done, hurts the confidence of the per- 
son who trusts us, throws a speel of gloom, 
sver-deepening gloom, over the watch repairer 
who knows that some time he will have to 
take hold of it, and it keeps any good man 
from facing other work with a full sense of 
his powers. 

If for the sake of waiting for parts, or 
some other good reason, work must be laid 
by, then put the watch, being careful to put 
every part together with every notation of 
the work, into a clean box and put it below 
the bench top, clean out of sight. I always 
kept empty boxes. handy such as those main- 
springs come in, and all outer movement 


shells and other tight-fitting pasteboard 
boxes. These come in very handy in keep- 
ing order. 


“That Will Do” 

Expediency is the curse of our day. This 
“get by” and “that will do” attitude is about 
as bad a frame of mind as a repairman can 
possibly have. Much of it comes of course 


from the fact that the owner cannot see - 


what should be done or will not wait to let 
one take pains or will not spend the money 
to have the work done thoroughly. We all 
bow to old Dame Necessity. “Fhe customer 
must be pleased, of course. I know of one 
of the very best watch repairmen in the 
country, however, who will not take in a 
single watch job unless the owner will allow 
him to put that watch into as good order 
as that particular job can be. He is what 
we call a complete watchmaker. He has 
established the reputation of the complete 
overhaul. He has opened an entirely new 
sort of repair. Do you wonder that this 
man does repair work for six of the leading 
railroads of the country? This thing of 
expediency repair, this piecemeal sort of 
work, is as much the fault of the man who 
is too ready to temporize as it is the fault 
of the owner of the watch. We must sheer 
away from: it at all cost. Watches, of all 
mechanisms, must have thorough work. 


“Just a mainspring, Mister,” is too often 
the cry of a man who brings in a watch 
that needs everything else but the main- 
spring. In other words, it is time for us to 
change the fixing of watches from the man 
who carries the watch to the man who can 
repair it. What am I in the business for 
but to exercise that trade I have learned 
through years of patient toil! 


Hurry 

What on earth do we try to hurry for? 
This is the one paramount place where hurry 
will wreck things. Psychologically, it is 
figured out that it takes between 20 min- 
utes and one hour of reckless: hurry to re- 
duce the nerve endurance to half its wonted 
power. Remember, men, it is nerve that 
we repair on. It is the clear-thinking nerve, 
the smooth-acting nerve, the accurate-judg- 
ing nerve, the kindly disposed nerve that 
does the_work and keeps the repairman fit. 
Look at the hurry man. I saw one once. 
He was myself, and I can describe his inner 
workings. I was putting through about 
12 watches a day, four more per daily aver- 
age than I was really capable of. Hurry 
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was causing me to leave lint on hairsprings, 
trash in the inner crimips of cases, particles 
of old trash that would drop out ‘and stop. - 
the watch, too much oil on delicate parts, 
slopping too much into the barrel of the 
mainspring, causing-it to run out and smear 
the balance and stop it. I soon had three 
sorts of watches coming in over the counter. 
The first was my new work; the’ second, 
work that needed a little further adjustment, 
such as regulating, and a third, a full stream 
of dead or crazy watches that were brought 
in by irate carriers, always bawling me out 
in the presence of my new or once satisfied 
customers. ‘ 


It took me about three months to take 
myself in hand and stop that reckless hurry. 
But I paid the price. Comebacks stopped, 
dropped off to a mere rarity, new work 
came in steadily and the little nice adjust- 
ment jobs were a regular pleasure, wherein 
persons carrying watches would stop in and 
see that their watches were running almost 
perfectly. .My nerves were steadying down 
every day and I was sleeping nights. Don’t 
hurry. Play more golf; and catch some 
fish, even if you have to’stock the old rain 
barrel to do it. 


Pricing Jobs With But the Case Opened 


What a sin that is! What a mortal sin, 
almost! It is one of the greatest tempta- 
tions ever coming to a watch repairer. It 
is an increasing temptation every day. 
Why, I got these soles on my shoes while 
I waited! I got my motorcar engine over- 
hauled while I waited! I got married while 
I waited! Why, what’s the matter with 
you that you can’t repair my watch while I — 
wait? So it goes.’ A man can even get a 
divorce while he waits. It seems a trifling 
little thing that he is asking for. He can- 
not see why you cannot make him a new 
watch out of an old one while he waits, 


I think personally there is but one way to 
estimate work in advance. That is to esti- 
mate the work that is evident from a super- 
ficial examination, the removal of the bal- 
ance bridge and a few things like that; or, 
to do better, go into the’ watch with the 
understanding that if the watch is pulled 
down and put up again that he is to pay 
50 cents for the examination if he does not 
let the job at that time. I know of no other 
good way unless it be that best way of all, 
merely take in the watch with the full un- 
derstanding that you never do any other 
than good work and that you will work 
without watching, more for the owner’s in- 
terests than he thinks. That is the best 
estimating in advance one can do, I think. 


Too Many Nights Out 

Long “up nights” and flying feet make 
bad inroads on the eyes and nerves of the 
repairman. Don’t misunderstand me. A 
watch repairman can go out some; ought to. 
He should take at least a couple of glasses 
of cold, cold water. They won’t hurt him, 
even if taken at midnight, but to try to 
fight persistent late nights and hard watch 
jobs, there isn’t a man on earth who can 
keep it up and win. 

Now, gentlemen, this is a sort of old 
maid’s lecture, but I am assuming that these 
five deadly sins are deadly, and that if we 
all stay in the business and keep winning 
that we will avoid them. 
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Every lot is handled with exacting care with a view to your continued patronage. 


SHIP US YOUR NEXT ACCUMULATION 


DEEPENDABILITY 


THOMAS J. 


DEE & COQ. 


. Sales Office Refiners 


5 So. Wabash Ave. 
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Prompt Returns on 
Precious Metal 
Scrap 


Estimates ate accurate 
and settlements are 
prompt when you ship 
your old jewelry, filings, 
polishings, and sweep- 


ings to us for refining. 


Spyco Smelting 
& Refining Co. 
51 South Third Street 
Minneapolis = - Minnesota 


CHICAGO 


™ ..ufacturers Refining Plant 


317-319 E, Ontario St. 








CONFIDENCE 


After serving the trade for more than 
sixty years our most valuable asset is 
the confidence and. good-will of our 
many customers who send us their 


wastes year after year. 














HANDY @ HARMAN 


Refiners of Precious Metals 


Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmend St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 























For Polishing, Buffing, Drilling and Grinding. Fitted with Green's 
Patented Interlocking and Adjustable Bayonet Lock Chucks and 
Collars instantly converting them (when desired) into a complete 
combination utility workshop. 


The W. GREEN ELECTRIC CO., 182 Broadway, New York 








Gold, 


Platinum 
Refiners and Assayers 


Silver 
nd 


T. B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 
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the Registered Trade Marks] 





UNITED. STATES PATENTS 








Issue of September 6, 1927 


1,641,517. CIGARETTE HOLDER. ALeExsanpER 
Yessatan, Chelsea, Mass., assignor of one-half 


to Stephen Devrigian, Chelsea,. Mass. Filed 
March 21, 1927. Serial No. 177,161. 4 
Claims. 


A cigarette holder comprising a tubular shank, a 
pair of jaws pivoted to one end thereof, a finger 
ring secured to the other end of said shank, a rod 
within the shank having pivotal connection with both 





jaws, a spring within the shank acting on said 
tod to normally close the jaws, and a thumb piece 
projecting laterally from the rcd ‘near said ring, 
the shank being formed with a slot through which 
said finger-piece passes. 


1,641,575. RING. Joun Cursor, Providence, R. I. 
Filed April 17, 1926. Serial No. 102,683. 4 
Claims. 

A finger ring comprising a hollow head, a single 
piece band member having separable ends slidably 
extending into said head from opposite sides thereof, 
said each end having an opening therein, a pair of 
abutments carried by and within said head and one 





extending into the opening in cne of said band ends 
and the other extending into the opening in the 
other of said band ends, and springs in said open- 
ings acting between said head abutments and band 
for tending to cause said band ends to slide in 
said head toward each other and contract the size 
of the ring. 


L41,797. LINK BRACELET. Cuarrtes H. 


| FESR ee 


5 








BatcHeLper, North Attleboro, Mass. Filed 
July 31, 1926. Serial No. 126,226. 
The chain or bracelet above described, made up 


of a multiplicity of links each comprising a face 





1 Claim. - 
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plate and parallel side bars upon the inside of the 
face plate respectively ‘secured at and paraflel to the 
longitudinal sides of the face plate and spaced’ apart 
from the face plate by perpendicular ends upon the 
side bars to form a longitudinal slot; a multiplicity 
of connectors each having two projections at each 
of its ends which respectively enter the longitudinat 
slots of adjacent links to secure the links together, 
the side bars being bent toward the faee plate at 
their middle to narrow the slots to confine the con- 
nector prcjections and to draw the perpendicular 
ends of the side bars away from the opposed ends 
of the side bars of the companion links, to form 
a flexing space between companion links. 


DESIGNS 











73,402. MEDAL. Geratp A. Fitzcrssons, St. 
ft? ee ¥ 
ie 
) 

LJ 
Louis, Mo. Filed May 14, 1927. Serial 
No. 21,991. Term of patent 14 years. 
73,403. BADGE. Meyer I. Gerson,»New York, 


assignor to Unicn Taxi Owners Association, 
New York, N. Y., a Copartnership composed 





of Louis Alpert, Harry Eisenberg, and Jack 
Bluestein, New York. Filed Dec. 8, 1926. 
Serial No. 19,963. Term of patent.3% years. 


73,409. BUCKLE. Irvinc R. .Lepersr, Provi- 


’ 





dence, R. I. Filed April 15, 1927. 
No. 21,607. Term of patent 3% years. 


73,414. WALL CLOCK. Joun H. Pace, Detroit, 


Serial 





Mich, Filed Jan. 31, 1927. 
Term of patent 14 years. 


Serial No. 20,551. 
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UNITED STATES TRADE-MARKS 


Issue of September 6, 1927. 


The following trade-marks are published in com- 
pliance with Section 6 of the Act of Feb.’ 20, 1905, 
as amfiended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 

Marks -applied for “under the ten-year proviso’’ 
are registrable. under the provision in Clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a fee of 
$10. must accompany each notice of oppesition. 


Ser. 250,832. IsaporE Benrstocx, Los Angeles, 
Calif. Filed June 21, 1927. 


LOVE BLOSSOM 


Particular description of gvods,—Finger Rings. 
Claims use since Feb. 1, 1927. . : 











Road Signs! Do You Heed Them? 


(Continued from page 148) 











proper records—you’re only cheating your- 
self. 

The overhead of your business is untike 
the roof over your business head that keeps 
you protected from the rain, for business: 
overhead eats up your profits and~capital, 
and leaves nothing for a rainy day. Are 
you watching your overhead? 

Credit and collection problems are only 
incidental to a man’s business. Credit is too 
easily extended’ in order to make a sale, and 
collections are often neglected until it is too 
late to catch the coin before it rolls into’ 
the sewer. These reins should. be constantly 
held in hand, and not neglected. While they 
seem small matters, they are really vital to 
your business. 

Service is the key which unlocks the door 
to larger profits. Have you the key? Serv- 
ice is the personality of your store. It is 
not something you can wrap up and hand 
the customer. It is something you’ve got to 
impress upon his mind by the knack: of ‘get- 
ting things done on scheduled time, or keep- 
ing promises, of telling the right thing at 
the right time, of convincing him that you 
are the logical jumping off place for his dol- 
lars as well as his confidence. 

Accessories and sidelines which can be 
pushed without much additional effort help 
you push the sale ball up-hill. Are you 
handling them? Are you pushing sidelines 
for extra profit? Many jewelers are finding 
giftware merchandise and potteries, etc., good 
sidelines—F. E. K. 








Three children were badly shaken up and 
their mother suffered a broken collar bone 
when pitched from an auto following a 
collision at Heidelburg, Pa, Aug. 28. 
The autos, which crashed at the crossroads 
of the Gettysburg pike and the Biglersville 
road, were driven by A. M. Miller, of Har- 
risburg, a shoe merchant, and W. Moore, 
tndepaaieoce St. jeweler of Shamokin. Mrs. 
Olive’ re, who was thrown: from the 
machise) andthe three children, Helen 12, 
Robert, 10, andRichard, 1, were ‘taken by 
motorists to. the Harrisburg hospital, where 
Mrs: Moore was admitted. She also suffered 
cuts of the right cheek and left leg. The 
three children were each treated for cuts and 
bruises. Neither Miller nor Moore were 
hurt, although the automobiles were badly 
damaged. 
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LEES & SANDERS. 


LTD. 


‘Chicago customer writes: “Wet rust these shipments will reach 
you promptly and will prove satisfactory as heretofore.” 


SWEEP SMELTERS. 
BIRMINGHAM, Enc. 


The Senior } 
HBEPTBE PLATING 


Platinum Melter ques Gold-Silver-Platinum 


Save money with a Hoke- 
Phoenix. : 
Carry only a smal! reserve stock 


of platinum or gold, then melt 


your scrap at frequent intervals. Repaired ~— Replated 


Clean metal in a minute. 


No furnace, no flue, no blower. AND RESTORED LIKE NEW 
No fire risk, no insurance extra. 
Mesh Bags Repaired 


Uses etiansy gas—natural or 
artificial—with oxygen. ; Replated-and Relined—Same as New 











Advance Estimates Furnished if Desired. 
Hebe Tncorporated SWARTZ & CO. 


22 Albany St. NewYork, N.Y. 10 South Wabash Ave. | CHICAGO 


Co- iis with Jewelers’ Technical Advice Co. 




















No Gambling—No Guessing FO case REPAIRING YOU HAVE 


We will melt your gold, silver, platinum or Af ) Send It to Pete 


any other waste that contains precious metals 


While You Wait. . wer se} A ALF CENTURY spent in 
We work on small margin. of profit, there- le’ Le satisfactorily serving thousands 


fore employ no representative. It will pay you <==" 2) of jewelers is proof of our relia- 
to call in person. “wf _ bility. Ladies’ cases altered into 


———as wrist-wa.nes; hunting cases to open face; key- 
M. WALLACH 


wind cases to stem-wind. TRY US. 
Gold,. Silver and Platinum Refiner, Assayer Established 1872 


PETER HENRY & SON 
and Sweep Smelter 434 Elm St. Cincinnati, O. 


26 Forsyth Street New York 
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